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DRIVERS ARE CHECKED for parallel parking technique as a part of Atlantic Refining Co.'s 
chauffeur training program. Wooden barricades provide a method of setting the stage for 
making driver tests 


Safety Programs Build Goodwill, Boost Efficiency 


Truck safety and accident prevention programs are considered a “must” by trans- 
portation executives in the oil industry. One authority on the subject tells how 
driver training methods employed by his company have promoted safe and effi- 
cient operation of trucks. P. 42. 


News of Oil Marketing Equipment and Manufacturers’ Activities, p. 49 





| your petroleum fuel 
thru an Erie Dehydrator 
Filter and remove 99.99°,, of all 
tree or entrained water. The 
filter medium also functions as 
efficiently as a 325 mesh strainer 
in removing pipe scale, sludge 
or other contamination The 
deep area of the filter assures 
long service life with exception 
ally low pressure drop. These 
Ene units are available in sizes 
25 to 1000 GPM $and are easily 
installed on your loading line, 
on the discharge side of the 


a 


ERIE METER SYSTEMS, INC. 


pump. It consists of a large 
capacity tank with one end 
flanged and bolted-on so that the 
filter pack may be serviced or 
replaced as necessary. The fil- 
ter pack consists of a specially 
treated and processed wood 
fibre which when saturated with 
any liquid fuel, repels water and 
stops the passage of particles in 
suspension. Erie Dehydrator- 
Filters first developed for the 
Aviation field have found hun- 
dreds of applications, condition- 
ing modern jet fuels, motor gaso- 
lines, kerosene, fuel oils and 
diesel fuels. Wherever liquid 
fuels are stored, contamination 
becomes a trouble maker. Let. 
us send you a factual bulletin 
No. 1186 which completely de- 
scribes the Erie method of deli- 
vering clean and water free 
liquid fuels 


Main Office and Plant, Erie, Pa., U.S. A. 
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Who's who in the service station 
business: Emmett H. Webb first learned 
the value of pushing quality products when 
he worked in the grocery field. He has used 
thie principle successfully in the service 
station business. He opened his service 
station on Hillsboro Road in Nashville 
Tenn, ten vearsago. During the first month 
he sold 1,000 gallons of gasoline. Today 
his sales average 17,000 gallons a month 
and he does a gvod business in tires, bat 


teres and accessories 


“Pushing PAN-AM PREMIUM gasoline builds my sales” 


says Emmett H. Webb, 
Pan-Am dealer, Nashville, Tenn. 


“There's no question about what motorists want most 
from their cars—and their gasoline. They want the thrill 
of top performance and plenty of reserve power. They 
don’t want to hear their engine knock. That’s why push- 
ing ‘Ethyl’ gasoline builds sales for me. My Pan-Am 
Premium gasoline gives motorists the kind of perform- 
ance they want... keeps them coming back for more. Right 
now 60°; of my sales are Pan-Am Premium gasoline.” 


Dealers all over the country say that one of the 


surest ways to keep customers happy and coming back 
for more is to sell them “Ethyl!"’ gasoline. Pushing qual 


ity products is always good business. 





Tell your customers why it's 
smart to use “Ethyl!” gasoline 


Because “Ethyl” gasoline 's high in antiknock 
quatity, it means 
eo MORE DRIVING PLEASURE 


POWER 5 
com. oe PROTECTION FROM HARMFUL NOC 


@ EASY STARTIN 


ETHYL CORPORATION, New York 17, N.Y. 


Products sold under the “ETHYL” trade-mark: antikneck compounds... salt coke... ethylene Gichioride... sediem (metallic) 
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Chierine (liquid) oll soluble @ye benzene hexachioride (techsics!) 


1 





NEW 1951 
CHEVROLE 


ADVANCE- 
DESIGN 


TRUCKS 








New FEATURES! New QUALITY! New VALUE! 


You'll find everything in these new 1951 Chev- 
rolet trucks —everything that has made Chevrolet 
the world’s most popular make plas new features 
and improvements that put them still farther 
ahead of the field. As a truck user, you'll welcome 
Chevrolet's new, better designed brakes for their 
increased effectiveness . 


their thrifty long life 
and extra safety! You'll recognize important 


contributions to trucking in Chevrolet's Dual- 
Shoe parking brake, the new Ventipanes, and 
Chevrolet's new cab seats . . . the very tops for 
riding comfort! See your Chevrolet dealer and 
take a good look at these 1951 Chevrolet trucks at 
your first opportunity. The “best in the business” 
are better than ever today! Chevrolet Motor 
Division, General Motors Corp., Detroit 2, Mich. 





CHEVROLET ADVANCE-DESIGN TRUCK FEATURES 





TWO GREAT VALVE-IN-HEAD ENGINES —the 
105-h.p. Leadmester or the 92-h.p. Thrift- 
master te give you greater pewer per galion, 
lewer cost per load « POWER-JET CARBU- 
RETOR—for emeooth, quick ecceleration 
response ¢ DIAPHRAGM SPRING CLUTCH— 
fer easy-ection engagement + SYNCHRO- 
MESH TRANSMISSIONS — fer fest, smooth 


shifting « HYPOID REAR AXLES —for depend- 
ability and long lite « NEW TORQUE-ACTION 
BRAKES —for light-duty models « PROVED 
DEPENDABLE DOUBLE- ARTICULATED BRAKES 
—teor medium-duty models « NEW TWIN- 
ACTION REAR BRAKES—for heavy-duty 
models « NEW DUAL-SHOE PARKING BRAKE 
—ter greater holding ability on heavy-duty 





models « NEW CAB SEATS—fer complete 
riding comfort «+ NEW VENTIPANES—for 
impr d cab lets « WIDE-BASE 
WHEELS —for increased tire mileage *« BALI- 
TYPE STEERING —fer easier handling + UNIT- 
DESIGN BODIES —for greater load protection 
© ADVANCE-DESIGN STYLING — for increased 
comtert and modern appearance. 
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Purolator in their T.B.A 

Purolator is a standard product— made 
pany devoted exclusively to oil filters 
vertised 


programs 


by a com 
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nationally sold by men who know oil filters, 
men whose business is oil filters, first, /ast and all the 
time 


Purolator is a standard 1.B.A. item. Purolator backs 
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to T.B.A. profits by giving them a long-profit, quick- 
selling item. (According to a recent survey 9 out of 10 
motorists buy Purolator Micronic* refills when asked 
What's more, just as oil changes help sell oil filters, so 
ou filters help sell oil; a Purolator installed is an extra 
quart of oil sold 


Yes, it will pay you to Push Purolator with every 
dealer on your list 


materials 
that cails! 


See they use Purolator tie-in 


. Make sure they all stock to sell every car 


*Reg. US. Pot. OF 





PUSH PUROLATOR .. 
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WITH A POWERFUL 
THEME 
In megazines! 
At point-of-sale 


WITH POWERFUL 
AOS 
Stand outs 
everywhere! 
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WITH POWERFUL 
PROMOTIONS 
Month after. 
month! 


ALL TIMED 

TO SELL... 
Advertising . . . Seles 
Promotion... Publicity! 


























power...our key to § 
sales” Beis 


J. A. Coleman, Pres. 


Coleman Oil Company, Inc. 
Distributor Cities Service Products 
Portsmouth, N. H. 
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by 65 years’ experience 


protected 


by Tri-Sure Closures 


Back in 1885, the Tousey Varnish Company started 
as a one-man business 


‘Today a big, modern plant in Chicago bears the 
name that is now synonymous with quality in 
varnish, lacquers, enamels and synthetics 


It was natural that Tousey — known for its meticu- 
lous selection of materials, its painstaking testing, its 
skillful processing--would be equally zealous in 


safeguarding its products in transit 


So in 1940, the Tousey Varnish Company made it 
standard policy to ship their products in drums 
equipped with Tri-Sure Closures* 


Tri-Sure Closures assure the success of a vital step 
in the marketing of liquid products. They provide 
with a leak-proof, tamper-proof closure— perfect se- 
curity from spoilage and losses in transit 


Tri-Sure protection always pays, because it can be 
costly to be without it. On your next drum order, 
specify ‘“Tri-Sure Closures”>~Your drums will be 
delivered to you equipped with Tri-Sure Flanges 


and Plugs; you apply the Seals 


CLOSURES 


*The ‘*Tri-Sure’’ Trademark is a mark of reliability 
backed by 28 vears serving industry. It tells your 
customers that genuine Tri-Sure Flanges (inserted with 
genuine Tri-Sure dies), Plugs and Seals have been used 


The photograph above is reprinted from “65 Years of Achieve- 
ment with the permission of the Tousey Varnish Co 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 


\ TIONAL PETROLE‘ 


M NEWS 








AHEAD OF THE NEWS 





ANTIFREEZE MARKET Early analysis of the anti- 
freeze market for winter of 1951-1952 has produced 
good arguments for and against tightness of methanol. 
A manufacturer looks for an “adequate” supply of 
this type of antifreeze, because the government will 
have to recognize automobiles are “necessary to our 
economy." He pointed out, however, that a great deal 
hinges upon government defense ordering, use of syn- 
thetic yarns, reconversion of World War LI ammonia 
plants from manufacture of menthanol to ammonia, 
and the amount of solvent and thinner needed for the 
greatly expanded use of plastics in aircraft. A big 
buyer says that glycols and menthanol will be tight 
for the same reasons, adding that some manufacturers 
already have indicated their projected output for 
wholesale has been sold or spoken for. 


VARIABLE COMPRESSION RATIO Some interest 
is being shown in automotive circles in a device now 
being patented for automatically raising the com- 
pression ratio as engine speed increases. The varia- 
tion in compression ratio is obtained by means of a 
sliding plunger contained in an auxiliary combustion 
chamber built into each cylinder head. When the 
plunger is advanced or withdrawn it has the effect of 
diminishing or enlarging the volume of the com- 
bustion chamber. 


GASOLINE TAX SHIFT—-Members of the House 
Ways and Means Committee are predicting quick 
congressional approval of a bill which would permit 
motorists to deduct from their federal tax bill the 
amount of state gasoline taxes which are passed on 
to them by wholesalers. The measure, offered by 
Representative King (D., Calif.) was endorsed by 
the committee in its first official action in the 82nd 
Congress and is due for an early vote in the House. 


A WAY OUT —Solution to the organizational dif- 
ficulties of the Petroleum Administration for Defense 
may be an order by Defense Mobilizer Wilson formally 
designating PAD as an independent agency, with 
Oscar Chapman—the person, not the Secretary of the 
Interior—in the role of administrator. 
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MULTI-PUMP PROGRESS—A fabricator of special 
equipment will soon complete a special order of pump 
island merchandise display fixtures for one of the large 
oil companies. They are to be installed in new multi- 
pump stations now being built for the purpose of ex- 
perimenting in new ideas of station design and layout. 


GREASE-TALLOW PRICES Relationship of grease 
prices and those for tallow, “barometer of the fat 
market,” are in need of government clarification, say 
grease manufacturers and compounders. Grease mak- 
ers soon are to appeal to ESA because of rising costs 
of “farm made” tallow used in finished lubricants. 
Like automobile manufacturers, who earlier were 
asked to hold down sales prices in face of rising man- 
ufacturing costs, grease companies now are squeezed 
between hold-the-price date of December 18 for their 
products and a 20% rise in the price of tallow since 
then 


AUTOMATIC TRANSMISSIONS The number of au 
tomatic transmission-equipped passenger cars on the 
highway as of Dec. 31, 1950, was almost double the 
number in use at the same time the year before. Ac- 
cording to an NPN compilation, the number of auto- 
matic transmissions sold in 1950 is about 1,700,000, 
and the total number of such units now in use has 
passed the 3.5 million mark. This represents about 
8.8°% of the total passenger car registration for 1950. 


COURTESY OF O1IC—-The Oi! Industry Information 
Committee is planning to help smaller companies do a 
more effective job of advertising in their local news- 
papers. OIIC’s advertising committee would solve 
the small company’s ad layout problem by furnish- 
ing ready-made layouts in newspaper “mat” form, 
leaving space for the company’s signature and other 
individualization. The copy would be tied in with the 
OIIC program but primarily designed to “sell” for the 
company using it. The hope is to have the service 
under way in the spring. The idea was inspired by 
the fact that 1950's Oil Progress Week brought 4,400,- 
000 lines of newspaper advertising, most of it tie-in 
advertising by companies. 





piping maintenance 
costs more 
‘ aw You do less of it 


by using Dependable Quality 
CRANE VALVES 


That’s why 


more Crane Valves 
are used 


than any other make 


.-++no bonnet trouble with this valve 


A typical example of low-maintenance 
Crane Quality—No. 465'4 125-Pound 
Iron Body Gates. Rarely does the bon 
net joint need attention Flange con 
struction includes reinforcement to 
prevent distortion and utilizes more 
bolts, more closely spaced than is usual 
in valves of this class. Crane precision 
guided seating reduces seat and disc 
wear. Packing has long life because 
these valves have a deep stuffing box 
filled with high grade asbestos ring 
packing. A ball-type gland equalizes 
the packing load. 


Better performance features like these 
make Crane the better buy in valves of 


every type. Ask your Crane Representa- 
tive for a demonstration. 


CRANE CO., General Offices 
836 S. Michigan Ave., Chicago §, Il. 
Branches and Wholesalers Serving All Industrial Areas 


VALVES + FITTINGS + PIPE PLUMBING HEATING 
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GET MORE TANK CAPACITY... 


MORE MANEUVERABILITY 
with the WHITE 3000 


This White 3000 with 6300 gallon tank 
trailer in the service of Standard Oil of 
Ohio has 1000 gallons more capacity 
within legal limits... new maneuverability. 


ENGINEERED right to exact needs of the petroleum 
industry, the White 3000 is today’s way to new 


delivery efhiciency...truck operating economy. 

aes, seas Ask your White 

The functional design... entirely new weight 
distribution . .. exclusive driver comfort features epresentative for facts about the 
all Save time in all elements of delivery serv- White 3000 for your business 
ice. Shorter turning radius greatly improves 
maneuverability. : . 


They mean extra-capacity tanks, shorter 
trip time, lower delivery cost. The exclusive 
power-lift cab assures substantial savings in 
maintenance cost... for years to come. 








Tips its cob to service 


THE WHITE MOTOR COMPANY 
Cleveland 1, Ohio 


SUPER POWER 


For more than 50 years the greatest name in trucks 5006 
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The McDonald Super-Nozzle is super 
charged with exclusive features that 
make it without question the smooth 
safest 


est most efficient nozzle avail 


able today 

1. A special scientific principle assures 
straight lift on the stem at any position 
of the operating lever 

2. A 


drop-by-drop discharge without trace 


special lever design permits 


of chatter 


3. The 


spout permits sufficient clearance for 


specially designed tapered 
escape of air and vapor when filling 
tank, ond eliminates the serious haz 
ard of blow-back (nozzie is also avail 
able with regular size solid or flexible 


spout if preferred 


4. Molded metallic pocking guaran 
tees against leaky stuffing boxes 


5. Internal streamlining and tapered 


10 


and we 


ME DONAL D 
s)tj-iULe}el: 


PLATE 980 
Sizes “4 ond 1 Fits Any 
Pump Listed as Stondord by Ur 
derwriters Laboratories 
Pisin of Satin 


Chrome Finish 


mean Everything you look 


for in a Smooth-Operating, 


Long-Lasting 


spout provide maximum flow, with 


minimum friction 

6. Advanced design of built-in check 
valve prevents cocking and assures 
positive performance (also available 
without built-in check valve) 


7. Flats on inlet end permit use of or 
dinary wrench when attachirg or re 


moving nozzle from hose 


8. Lever design provides ample space 


for convenient operation—no cramping 


or pinching of fingers 


Hose Nozzle 


No question about it. If you want the 
last word in hose nozzles—at no extra 
cost—you want the McDonald Super 
Nozzle. Available for immediate ship 
ment. Write or wire for prices and 


further details 


A. Y. McDONALD MFG. CO. 
The Home of the Swing Joint 
DUBUQUE, IOWA 
There's @ McDonald 


Branch or Distributor 


Neor You 
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Administration Should Practice Unity 


Truman Preaches to American People 


By Herbert A. Yocom, Washington Editor 


The resources are on our side 
The only question is whether they 
will be used with speed and determi- 
nation. The answer will depend upon 
unity of purpose and of action 
among the free nations, unity here 
im the United States We can 
wim our way through to ultimate tri- 
umph if we all pull together 

No one will or could quarrel with 
the sentiments expressed above. They 
are quoted from the President's eco 
nomic message to the Congress, de 
livered last week 


unity 


What Mr. Truman was attempting 
to get across was that “every busi- 
ness man, worker and farmer, every 
banker and scientist and housewife 
every man and woman im the 
U. 8. A. must wipe out all differences 
and join forces in the common cause 
else “controvers)” delay the “decisive 
action” without which our great re- 
sources cannot be rapidly mobilized 
in the fight against Communisn 

Unfortunately, however, in calling 
for unity as the key to a successful 
consummation of the mobilization 
program, Mr. Truman neglected to 
include by name one particular group 
among those to whom that 
was being addressed 


appeal 


The people as a whole have long 
been ready, even anxious to do every 
thing necessary to meet and over 
come the Communist peril. Yet now 
when they are told there must be 
unity” or we shall fail, how may 
they be expected to react when the 
mly example set by Mr. Truman's 
own administration here in Washing- 
ton is one of disunity, of controversy 
on every hand, of failure “with speed 
and determination” to reach decisions 
that will put to most effective use¢ 
the resources that are “on our side 


The bureaucratic finagling of the 
Interior Department palace guard 
aimed at thwarting the organization 
of an independent government oil 
agency is one horrible instance of 
the sort of going on that cause won- 
derment and doubt in the public 
mind 

Another is the “business as usual” 
attitude of the reformers at the Jus- 
tice Department, who, proceeding on 
the theory that ho business man can 
be a patriot, are blocking the adop- 
tion of the same government-industry 
pattern of co-operation that worked 
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so successfully in the case of oil 
during World War Il 

A third example is the failure of 
those responsible to take “decisive 
action” to meet the oil industry's re- 
quirements for steel, when delay 
could bog the entire mobilization ef- 
fort for lack of fuel 

Still another is the intemperate 
haste with which a “voluntary freeze 
was ordered on petroleum prices 
without anyone first having deter- 
mined whether those prices are such 
as will bring out the desired quan- 
tities of products, when and where 
needed 

And so on ad infinitum, to the dis- 
tressing degree where only the other 
day Senator Maybank, of South Caro- 
lina, found it pertinent to remark 
that, “we are juggling, with butter 
fingers, the future of our way of 
life 

Unity is a wonderful thing, abso- 
lutely essential if we are to travel 
the road to victory—and to peace! 
Now, if we could only have some of 
it here in Washington the successful 
completion of that hard journey 
would be assured! 

Put your administration's shoulder 
to the wheel, too, Mr. Truman, and 
you'll need have no worry about the 
people 


The intensity of the conflict over 
how this emergency'’s Petroleum Ad- 
ministration shall be set up and func- 
tion is attested by Secretary Chap 
man in his statement to members of 
the National Petroleum Council that 
it “may take several weeks” to re- 
solve the various “qtestions that 
have been raised 

Certainly there is no assurance at 
this stage, for example, that the 
council—__when a new one can be ap 
pointed—will be permitted to operate 
under the chairmanship of an indus- 
try man. Indeed, if anything, the 
odds are all against it, now that the 
National Production Authority has 
promulgated regulations which, in- 
sofar as that key agency is con- 
cerned, accept the Justice Depart- 
ment’s thesis that industry groups 
must be headed by full-time govern- 
ment employes 

Nor is there yet any guarantee of 
where and how PAD will itself fi- 
nally wind up, so firmly entrenched 
are the bureaucrats who oppose mak- 
ing it a truly independent agency 





National Petroleum News has 
reprinted its recent series of 
four articles on 
MULTI-PUMP 
SERVICE STATIONS 
TODAY AND TOMORROW 
into book form. You can now 
get as many copies as you need 
by filling in the coupon below 

and mailing it today. 
This book deals with the most 
significant development in gaso- 
line retailing in the last decade 
and every oil marketer should 
have a personal copy. 


ORDER YOURS TODAY! 








1.30 ea. 26 —SO0 copies 


1.20 ec. SI— 75 copies 
1.10 ea. 76-100 copies 


10]1—over copies 


ORDER BLANK 
copies of the Multi.pump Service Station 


National Petroleom News 


1213 West Third Street 


Cleveland 13, Ohie 


1 wnderstend | will be billed af the following rotes 


rile 
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Please reserve 
booklet for me. 
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Each handsomely lithographed Crown Can not 





only surrounds your product with complete and 
dependable protection, but actually serves as a } 
Self Starter’ for sales. Eye-catching attractive- 
ness prompts in customers the “Urge To Buy.” 
Crown manufactures a full line of all sizes and 
styles of fine Cans for Petroleum and Automotive 
products. Special features are these ‘‘workhorses 


of the industry”: Cylindrical “Quarts,” F-Style 


Gallons,” and 5-Gallon “Kits” (both open and 
closed head types). Depend on Crown to supply 
exactly the right Cans you want, when and 
where you want them 


For unsurpassed Cans and Service, call on 


——_ mea + 


Crown! 








One of America’s Largest Can Manufacturers 





Plants at Phiiodelphic. Chicago, Orlende ~ Branch Offices: New York, Baltimore, Pittsburgh, St Lovis * Division of Crown Cork & Seal Company 
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This trim, modern Columbion Fuel Oil Truck Tank is These Columbian units are precision engineered 
en absolute “standovt” for economy. from every every detail to assure trouble-free service. Ease 
standpoint of comparison. All expensive hand-formed maintenance is an outstanding feature. Piping may 
streamlining has been eliminated, in a way to still re- removed in sections which are joined by simple but 
tain attractive appearance and efficiency. This 1200- ficient Gruvagrip or bolted flange connections. Acc 
gal. unit is exceptionally well proportioned on 84-in. ingly pump and meter are easily serviced. Without 
cab-to-axle truck. Complete with dual pumping system moving the swing joint of the hose reel, it may be 
to eliminate contamination of different grades of fuel. packed whenever necessary. Line strainers are rec 

Two 100 GPM pumps, each with Print-O-Meter. accessible. Equally efficient for fuel oil or gas deliv 
Each electric driven hose reel equipped with 150 A neat advertisement on the city streets—eliminc 
feet of 1% in. hose. skirting givos ample clearance for off-the-highway 

livery. 


| Thrifty and Nifgy/ 


KENAN OIL CO. | hea 














These are 
YOUR 

KEYS TO 
PROSPERITY 
when you're a 
CITIES SERVICE 
DEALER 


You CAN prorit by the backing of a 








strong oil company — keenly alert to 
dealer interests and needs. You can tell 
that Cities Service is truly dealer-minded 


from recognized tacts like these 


1. Cities Service dealer areas are scien- 
tihcally mapped to provide immediate 
volume tor a good living plus ample 


potential for growth. 


2. Cities Service dealers get strong sell 
ing support in all forms Newspaper 
advertising ... Radio (the oldest continu 
ous program on the air)... Outdoor post 
ers Magazine advertising . . . Direct 
Mail materials Point-of-Sale signs, dis 


plays and other business-builders 


3. Cities Service products are noted for 


top quality that strengthens station repu- 


tation ...develops repeat business... keeps 


boosting your volume 

4. With the complete Cities Service line 
including fast-moving, long-profit TBA 

items — you can sell not only the automo 

tive market, but also tarmers and opera- 


tors ot off-the-road equipment 


Best of all, say Cities Service dealers, they can 
depend on full teamwork intimate, practical, 
sympathetic help — whether it's a matter of fit- 
ting up the most attractive station, keeping rec- 
ords properly, or putting on a neighborhood 
sales campaign. That's the spirit of Cities Service 

to make progress by helping YOU PROFIT 
moRE. Get the facts from the nearest Cities 


Service district office. 


CITIES ©) SERVICE 
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SUPPLY AND DEMAND 





Residual Imports Reach Record High 
In November; Refinery Runs Strong 


Residual fuel oil imports rose to 
a new all-time high during Novem- 
ber, according to compilation by Na- 
TIONAL PETROLEUM News of Cen- 
sus Bureau statistics released Jan. 10 


Residual imports averaged 399,700 
bd in November, topping the pre- 
vious high mark, set in March, 1950, 
by 19,700 b/d, and compared with 
353,800 b/d in October 


Total imports of crude oil and prod- 
ucts, however, dropped to an aver- 
age of 880,300 b/d from the record 
level of 900,300 b/d for October, 1950, 
with crude alone down to 422,300 b/d 
for November from 499,900 b/d for 
October and from record of 533,452 
b d for January 1950 


Exports of crude oil and products 
meanwhile dropped to an average of 
292,200 b/d in November from 308,- 
300 b/d in October 


Refinery runs of crude oil declined 
only 41,000 b/d during week ended 
Jan. 6 from the all-time high mark 
of 6,388,000 b/d shown for the week 
ended Dec. 30, according to API 
statistics 


Gains were shown for refinery pro- 
duction and inventories of gasoline 


and residual fuel, while output and 
stocks of kerosine and distillate fuel 
oil declined (see summary table at 
bottom of this page) 

Crude oil and condensate produc- 
tion averaged 5,787,810 b/d for the 
week ended Jan. 6, up 19,000 b/d from 
the previous week 

Total imports of crude oil and prod- 
ucts during the week ended Jan. 6 
averaged 965,400 b/d, down 41,600 
b/d from the preceding week, API 
reported. Amount of crude oil brought 
into the U. S., however, increased 
29,400 b/d to 486,000 b/d 


Gasoline jon figures for 
eight more states for October were re- 
ported by API on Jan. 11. Figures in 
thousands of gals., with comparative 
figures for October, 1949, and percent 
of change, follow 


Oct. 1968) «=6(C hanger 
315.201 64 
$5,147 i24 
achusetts 79, 580 7.0 
Minnesota 
Montana 
Nevada 
Tennessee 
Utah 


Gasoline plant in Kelley-Snyder 
field, Texas, to be operated by Sunray 
Oil Corp. will have anticipated pro- 


310 0 
15.976 18.4 
6 008 11.6 
59.377 2.5 


16.513 93 


Summary of API Report of Refinery Operations 


(U.S. 


Production 


Crude runs--daily avg 
Foreign crude included 
Per cent operated 
Gasoline 
Kerosine 
Gas oil & 
Residual 


dist. fuel 
fuel oil 


Stocks 
Finished & unfinished gasoline 
Kerosine 
Gas oil & dist. fuel 
Residual fuel oil 


totals—B. 


of M. basis) 
Week 
Ended 
Jan. 6 


Week Increase 
Ended or 
Dec. 30 Decrease 
(thousands of bbis.) 
6,347 6,388 41 
533 44 11 
94.4 95.0 06 
21,050 20,512(*) 538 
2,657 2,693 36 
9,528 10,024 496 
9,452 9.4341") ; 18 


119,308 
19,510 
68,198 
41,914 


116,872(*) 
20,335 
71,318 
41,0621") 


+ 2,436 
825 
3,120 
852 


(*) Revised due to errors by reporting companies 


Summary of B. of M. Report on Crude Oil Stocks 


Total crude stocks in U. 8 


Total located in BM East Coast District 


(*) Revised 


JANUARY 17, 1951 


Week Week Change 
from 


Dec. 30 


Ended Ended 
Dec. 36,1950 Jan. 6, 1951 
(thousands of bbis.) 


248,123 + 
15,314 


247,763(*) 
14,208 


360 
+ 1,106 


duction of 547,000 gals. per day of 
liquid products. Original estimates 
placed figure at 420,000 gals. per day 
Plant on completion in May 1951 is 
expected to produce liquid products 
as follows (in gals. per day): pro- 
pane, 230,000; isobutane, 30,000; bu- 
tane, 102,000, and natural gasoline 
185,000 


Pennsylvania grade crude oi) runs 
to stills dropped 12,914 b/d from the 
week ended Dec. 30 to that ended 
Jan. 6, according to National Petro- 
leum Assn. statistics: 
Week Ended Week Ended 
Jan. 6, 1951 Dee. 30, 1950 

45.973 61,887 


Week Ended 
Jan. 7, 1960 
54,033 


More Output Available 
Railroad Commission is ready to 
make increases in output of Texas 
crude oil effective Jan. 18 if con- 
vinced by oil industry of need for 
greater production, Commissioner 
Ernest O. Thompson said Jan. 15 


Commissioner Thompson said that 
U. 8. oll stocks with exception of 
heating oils appear in good balance 
He noted that distillate fuel inven- 
tories at the end of 1950 were six 
million bbls. lower than at the end 
of 1949 


“This is what we were warning the 
refiners about in November,” he said 
“But the refiners said they could and 
would cure this deficiency by chang- 
ing throughput cuts in take-out prod- 
ucts. They said no more crude was 
needed. They said that was their own 
problem and that they would meet it.” 


Texas 


Purchasers’ nominations for Texas 
crude in February total 2,732,690 b/d 
up 90,959 b/d from requests for 
January crude. This compares with 
present allowable of 2,588,000 b/d and 
actual production of about 2,405,000 
b/d 


“Bureau of Mines estimate for to- 
tal U. S. crude production require- 
ments is 5,715,000 b/d,” he said “Ac- 
tually, U. 8S. is producing 5,712,925 
b/d (plus) 1,000,000 b/d imports of 
crude and residual oil.” 


He noted too that U. 8. stocks on 
Dec. 30 averaged 246,813,000 bbis., 
or a little more than 240 to 250 mil- 
lion bbl. level which industry dealers 
say is desired minimum 


Saudi Arabia crude output declined 
during December averaging 617,872 
b/d or a drop of 2,222 b/d from No- 
vember rate but 155,509 b/d over De- 
cember, 1949, according to Arabian 
American Oil Co 


For the year 1950 crude output av- 
eraged 546,703 b/d, a gain of 69,967 
b/d over the 1949 average of 476 
736 bd 











Whos to say when you need tires ? 


You. of urse’ But. often, it'« at the rer serv 


stat youre tiret re inded that r treads 
ire wearu thin. And purchases there, by you 
and llons of other car owners, have made this 
t source todays largest marketer of 

repia vent tires, batteries and accessories 


Most merchandise on sale at service stations 


j il bbers 


was sold st il MNpanies ane 
Manage ent ree 


ds, Sales and 


gnized it as trafhe-building 


merchandising crews viewed it 
volume business. It became part of 


IBA prog 


im region al 


Ss PPomiisitipy 
ram because oil men at 
othees and in the field 


rccepted it. It is merchandise that 


the progressive 
headquarters 
beleved on it 


ha sor pray il right down the line 
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. Offices in 


st step in moving your products through the 


nation’s best service stations is to place your 
story before oil marketing men. Reach them, tell 
them, sell them through Vational Petroleun m News 
the oil industry s marketing magazine 
Planning to build sales through service stations 


W rite for helpful new fact-booklet titled “TBA.” 


s the o:! industry's designo 
tion for tires, botteries and 


VEL 
accessories now being sold in planned 
progroms directed by oi! companies and 
>| jobbers, conducted through the no 
tion's best service stations, promoted by 
National Petroleum News 


National Petroleum News 








<> 
ee ae Slee 
- yt « Hf 
Sok 41 dj a 
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New York, Philadelphia, Chicago, Houston and Los Ancveles 
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NPA Restricts Service Station Construction: 


Bulk Plant, Terminal Building Can Go Ahead 


NPN Newe Bure ; 
WASHINGTON—The construction 
of service stations has been virtually 
halted for a month by the National 
Production Authority in Order M-4, as 
amended Jan. 13 and effective at mid- 
night of that date 

Bulk plants and terminals are 
specifically excepted from the order 
and, therefore, no restrictions are 
placed on their construction. Unre- 
stricted building of these facilities 
does not include garages, display 
rooms or warehouses, which must be 
authorized 

Service station construction may be 
started after Feb. 15 under authoriza- 
tion from NPA, Presumably, to meet 
NPA qualifications, a station will 
have to further the defense effort, 
be essential to public health, safety 
or welfare, or adversely effect the 
community at large if not provided. 

Technically, the order permits start 
of construction of a station between 
now and Feb. 15 if it is proven to 
be in an emergency status. However, 
no setup for processing emergency 
applications had been provided at 
NPN press time. 

In addition to commercial projects 
requiring construction approval, the 
amended order still retains the pro- 
vision of the original order which pro- 
hibits entirely the construction of 
new buildings for amusement, recre- 
ational or entertainment purposes 


Exemptions from Order—-Exempted 
from the authorization requirements 
are the following types of projects 
maintenance and repair on any build- 
ing, small jobs of construction or al- 
teration where cost does not exceed 
$5,000 for any consecutive 12 months’ 
period, and reconstruction of buildings 
destroyed by fire or other disaster 
occurring after July 29, 1950 

The order states that construction 
means “the erection of any building, 
structure, or project, or addition or 
extension thereto, or alteration there- 
of, through the incorporation-in-place 
on the site of materials which are to 
to be an integral and permanent part 
of the building, structure or project.” 

Projects already started are ex- 
empt from provisions of the order 


JANUARY 17. 1961 


KEY MAN in the government's voluntary price-freeze program for petroleum is Orville 
D. Judd, ex-OPA official, who drafted the request to the oil industry asking that prices 


be held at the Dec. 8 level for crude and at Dec 


18 level for refined products. Here 


he is, at left, talking with his lawyer, Arthur W. Phelps, right. Mr. Judd is chief of the 

Economic Stabilization Agency's Fuels Division, while Mr. Phelps is the attorney as- 

signed to handle his legal work. Mr. Phelps formerly was Dean of William and Mary 
College's Law School 


it states, defining “commence con- 
struction” as meaning “to incorporate 
into a building a substantial 
quantity of materials which are to 
be an integral and permanent part of 
such building ... (for example, the 
pouring or placing of footings or 
other foundation).” 

Following activities, NPA _ ruled, 
do not constitute commencing con- 
struction: 

“Demolition of buildings; tearing 
out partitions; site preparation; er- 
ecting temporary fences or construc- 
tion barricades, work sheds, and shan- 
ties; bringing utilities to the site; 
fabrication or processing of building 
materials, building equipment, or per- 


sonal property to be installed.” 
Applications—Where doubt exists 
as to whether construction has been 
legally commenced, application for 
exception or adjustment may be filed 
on grounds of unreasonable individu- 
al hardship. In weighing such applica- 
tions, NPA said it would consider the 
extent of work already done and the 
financial loss that might be incurred 
if the project were halted. 
Applications for construction au- 
thorizations after Feb. 15 should be 
submitted, on forms to be provided 
by NPA, to regional offices of the 
Commerce Department in whose 
area construction would be situated 
Offices are in Boston, New York, 
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(Cleveland, Chicago, At 
jis, Kansas City, Dallas 
Denver Seatth Los 
San Francia 

How Order Werded—Pertinent se 
7 ff ’ 


ler not quoted previous 


ar an va 
After inight, Jan. 13, 1951, no 
mn aha mimenece construction 
f at b ling, structure r project 
t be used f ri nnection wit! 
ry f tr purty pr fied, as set 
f n Liat B, until a apecif 
authorization therefor has been jasued 
by the National Production Authority 
\ s genera ile r authorizatior 


P be wued rior t Feb. 15. 1951 
<y situations, an 
authorizatior issued by the 


National Pr 





Authority prior 





to that date The conditions which 

exiat before an authorization 
will be tesued are set forth in Se 
tion 71.6 


Further, in matters involving uv 
reasonable hardship, or when required 
ial defens 
the National Production Authority 
may grant an exception from this 


n the interest of 





part at any time with respect to 
types of construction specified in List 
Bh 

List B. Construction where NPA 
authorization is required. Any build 
ng. structure or project to be used 
for or in connection with, any of the 
following specified purposes 

Bank credit institution, or broker 
age establishment 

Community or neighborhood build 
ng 

Furnishing of personal services 

z barber shop, beauty shoy un 
dertaking and mortuary eastablish- 

ent, cemetery building, mausoleum 


atory warag: service station 
hoe 1 air at aumdry, dry clean 
ng establishmen ta r shor 
Huot t motor art, tour 
' amp, tra Avy 
Latt building 
ore t ling 
Outdoor advert ng gr 
Printing r duplicating establish 
I ura 
tk | t t ! ay 
. f re i for exa 
a for } ping center, whole 
“a establial nt gasoline filling 
station, drug atore soda fountain 
florist ahop greenhouse except 
Wholesa fom! establishment, whole 
sale supply fa ty for fuel oil, gaso 
line or al, gas distribution systen 


pipe line 
Storage warehouse for personal 


‘ ‘ 
effecta 


Section 71.6—‘Authorization for 
certain construction a Any person 
desiring to erect a building, structure 
or project to be used for, or in con 
nection with, any of the purposes 
specified, as set forth in List B 
may apply for a National Production 
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Authority authorization to commence 
suct construction The application 
f as may be pre- 
onal Production 





ahall be in such 





ecribed by the 
Authority 


b Authorization under this sec- 





tion will be granted if the National 
Productior 


j ority is satisfied that 
the lesired conatructior onforms to 





the following requirements 


specified in List B in areas ad 
acent to military establishments orf 





jefense plar and projects, whi 
nstructior r National Production 
Authorit naiders necessary to fur 

nial r ft supplement fa ties ' 


connection with the activities f the 
Defense Producton Administration 
the Department of Defense or the 
Atomic Energy Commission, including 
their programs for increasing produc 
tion capacity; or 
2) It is essential to maintenance 
f public health, safety or welfare 
Further, with respect to an 
application for authorization to con 
struct a facility not directly related 
to the defense effort, the NPA will 
consider the type and quantity of 
materials on hand, and ‘needed, for 


the facility; and the effect on 
community at large if the authoriza 
tion were lenied 


Under definitions, the order defines 





Construction cost means the 
total expense for building materials 
building equipment, labor and serv 
ices used in the construction of that 
particular building, structure or pro- 
ect, by whomever spent; but does 
not include the installed cost of per 
sonal property 

Personal property means proper- 
ty used in connection with, but which 
joes not become a part of, the build 
ng structure or project in the sens 
f its becoming a@ permanent part of 
the real property upon which it is lo 
ated or in which it is installed 

Maintenance and repair’ means 
such work as is necessary to keep a 
building, structure or project in sound 
working condition or to rehabilitate 
a building, structure or project or any 
portion thereof, when the same has 
been rendered unsafe or unfit for 
service by wear and tear, or other 
similar causes The term does not 
nclude any building operation or 
job where substantial structural al- 
terations or changes in design are 
nade 


Outlook Dark for Station Equipment 


NPN News Burea 

WASHINGTON The retail oil 
marketing picture was darkened Jan 
12 in a statement by Deputy PAD 
Bruce K. Brown pointing out that 
the retail branch would have to take 
a back seat to requirements in other 
petroleum branches for materials and 


expressed mountir 
neern over the failure of NPA t 
take action on PAD’s request for an 


} 


il induatry steel allocations progran 


He told newsmen that the material 
nd equipment situation in all 


branches « nl operations is getting 





un opera 





to supply 
ir defense program, transportation 
ystems industries mechanized 
arms, and other essential users with 
their minimum requirements of petro 

im and to provide programs that 
would make the necessary amounts 
f materials and equipment available 
wr these 

Materials Roundup Among other 
evelopments i 
tion 


1 the materials situa 





1. NPA is readying an early order 


to conserve steel shipping containers 
for defense and essential civilian 
needs, following assertions from in- 
dustry representatives that smaller 
container plants may be forced to 
close entirely unless sufficient steel 


ia made available Meanwhile, NPA 
has reminded business representa- 
tives that oil refiners or other per- 
sons holding defense orders were en- 
titled to materials necessary to fill 
these orders and that NPA would 
aid in finding the necessary steel 

2. NPA, in further action, placed 
industrial alcohol, synthetic and nat 
ural rubber, plus several other vital 
materials on its anti-hoarding list 
which already includes all types of 

, 


steel 


pipe and tubing and essential 


hen 


icals Items on this list may 


not be held in quantities in excess of 
reasonable demands for business or 
home consumption or for resale at 
prices in excess of prevailing market 
levels 

3. Defense Transportation Adminis 
tration has added t its growing 
staff Paul L. Tietjens, specialist 
on inland waters transportation, wh« 
is director of water transportation 
tor Jones-Laughlin Steel Corp., and 
James P. Coakley, consultant on in 
land waters, who is executive assist 
ant at Ingalls Shipbuilding Corp 
DTA is seeking an allocation of steel 
from NPA to cover barge and tow 
boat construction and maintenance 

4. Output of steel tubular goods 
will be stepped up by Lone Star Steel 
Co. as the result of a government 
expansion loan of $73 million, plus an 
additional $9 million to be invested by 
the company. New facilities, however, 
will not be in operation for about 15 
months 
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The press listens in Washington 


of civilian motor fuels 


PAD’s Proposed Octane Ceiling Order 
Faces Fight on Intermediate Grade 


WASHINGTON 
Administration h 
which if ssued 
would impose ceiliz f 90 Research 
the octane rat 


gasoline, 86 Re 


Tage in 
Industry 


rder 
mised 
PAD has 
time for hearir 
tives of the oil in 
mitted to present Ut! 
proposed order 2 
held in the aud 
Services Administrat 
Street between 18th and 19th ‘across 
from new Interior Department Build 
ing in which PAD ma 
quarters) 
Both Secretary Chapman 


PAD Brown went 
releasing text of 
o minimize effect 
either on motor 
on competitive 
the oi) industry 
Moreover Mr. Brown 
he didn't think lowerir 
have any effect on gasoli 
motorist becaus 
tetraethy 
be but fr 


Won't Affect Engines 


= 


general 
posed, the 
quality would e large 
cause any noticeable effect 
rformance in the 
cars on the r 
case of ate-mode 
mpression mot 
can readily be a | 
factory knock-free performance 
On competitive angle, Mr. Brown 
opined that order es presently drawn 
would “cause less disturbance of com 
petitive relationships than any other 
method for accomplishing the same 
result 
Vetoerd Other Methods He ex 
plained further to inquiring newsmen 


last week as Deputy PAD Bruce K. Browa tells of proposed government order two limit octane ratings 


that PAD had considered requiring 
every refiner to reduce quality of his 
gasolines by say two octane numbers 
but had concluded this would not be 
feasible because of two things (1) 
t would freeze some manufacturers 
in a disadvantageous position, ever 
treated in like 
legree and 2 it might 


g? 
with free exchange and sale of gas 


though all were being 
interfere 
ne since octanes vary a‘ 
intry 


In latter connectior Mr 
said PAD also had considered issuing 
regional orders, but vetoed this, t 
becaus« t would interfere with 
between the 
cited examp!« 
s barge load at the Gu'f 
knowing whether the gaso 
lir will wind up in New Orleans 
r in Des Moines 


Overcomes TEL Shortage Mr 
Brown said proposed order is needed 
both to overcome a national short 
age of tetraethyl lead and to permit 
accumulation of inventori to meet 


ire eventualities 


He said shortage | lue to 
yn nereasing t where t 5 
equivalent to what is made by 
Corp. and DuPont, with result 

\ liminished to a 

we consid undesirable He 

1 savings achieved by lepressing 

<tane ratings should be sufficient 

to permit accumulation of reserve 

stocks at about the proper rate, giv 

ng consideration to availability of 
storage capacity 


Concurrently with issuance of pro 
posed order, PAD will require Ethy! 
and DuPont to reduce their shipments 
to refiners so that they can't sell 
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all they make,” thus assuring needed 
build up of inventories 

PAD press release explaining pro- 
posed order said last fall's survey 
f octane ratings showed them rang- 
ing, On & regional basis, from an aver- 
age of 923 for premium in North 
and Middle Atiantic states to 87.9 in 
southern Rocky Mountain states, and 
from 866 for regular in North 
Atlantic states to 80.6 in northern 
Rocky Mountain states 

Intermediate Grade Automotive 
Motor Fuel” is described in proposed 
der as “that grade of automotive 
gasoline supplies for delivery to or 
sale through service stations or 
other retail outlets in any particular 
trade area by any refiner who does 
not supply more than one grade of 
automotive gasoline for such delivery 
sale in such area ’ 

Premium” ana “regular” are de 
fined as “generally understood” in the 
ndustry 


Public Hurt — Dunlop 


Robert G. Dunlop, president of Sun 
Oi, Jan. 12 protested by telegram to 
Interior Secretary Chapman against 
proposed PAD order putting ceiling 
Mm gasoline octane numbers, Mr. Dun- 

p said 

We strenuously protest (Jan. 12) 
proposed order which atrikes a 
leadiy blow at competition in the 
refining and sale of gasoline by plac 
ing arbitrary and discriminatory ceil 
ngs on octane numbers 

“This action, if made effective 
would seriously injure the motoring 
public, particularly in eastern U. S 
It would deprive millions of motor- 
ists of high-quality gasoline now 
available to them Or would force 
them to pay increased prices to get a 
motor fuel for the proper operation 
f their automobiles 

“There is absolutely no reason for 
taking such action unless it has as 
its purpose putting an end to the de- 
sire of at least some oil companies to 
do everything poasible to give motor- 
ists high-quality gasoline at reason 
able prices, while at the same time 
meeting needs of the military serv- 
tces 

“Viewed in best light possible, this 
order would establish a precedent for 
government standardization of gaso- 
line quality which long has been ab- 
horrent to both oil men and motor 
tats 

Cripples Competition “Such crip- 
pling of competitive efforts with harm- 
ful results to motorists is contrary 
to specific requirements laid down by 
Congress in the National Defense Act 
last year, and is of the type of ac 
tion condemned by President Truman 
and Atty. Gen. McGrath in recent 
feclarations 

“Of course, national defense needs 
must come first in all considerations 


and Sun Oi! Co. already is providing 
more than its share of military avia- 
tion gasoline. We know it is vital to 
begin stockpiling tetraethy! lead. But 
this objective can be fully achieved 
by reduction on uniform percentage 
basis of lead supplies available to all 
refiners with such relief for unusual 
hardship cases as may be deemed 
necessary. 


“Such an approach to the problem 
would assure saving of lead needed 
for stockpiling whereas the proposed 
order is no assurance whatsoever 
that such savings can be effectuated 
Such uniform reduction of tetraethyl 
lead supplies would be fair and equi- 
table to everyone concerned, and 
would leave all refiners free to over- 
come by their initiative and ingenuity 
the difficulty imposed on them by a 
shortage of lead for motor fuel. 


“This would be the practical way of 
reaching the end in view, which is 
to stockpile tetraethyl lead with the 
least disruption of the industry and 
injury to motorists As Gen, Mc- 
Grath has said: ‘It is important that 
the public shall not become a cloak 
for concerted action undertaken pri 
vately to the public detriment.’ 

“We would greatly appreciate an 


opportunity at your earliest con- 
venience to discuss this proposal with 
you for purpose of substantiating 
these contentions. We cannot believe 
that after you have the facts you 
would approve an order so arbitrary, 
discriminatory and unjust to the mo- 
toring public as that proposed today.’ 


Little Knocking — Wilson 


Reduction of gasoline octane num- 
bers as proposed by PAD scarcely 
would be felt in Midwest and would 
impose no hardship on motorists else- 
where, Dr. Robert E. Wilson, Indiana 
Standard board chairman, said Jan 
12 

Mr. Wilson observed that “in this 
part of the country at least, the 
octane ratings of gasoline will still 
be about as high as they were a 
year ago and much higher than they 
were in the World War II period,’ 
adding 

“All but a small percentage of the 
cars will be able to operate on gaso- 
lines of the lower ratings without 
knocking. Some few may have some 
pinging under some conditions, but a 
moderate reduction in spark advance 
should eliminate this.” 


1950 Summer Octanes Reported Highest 


WASHINGTON Motor gasoline 
wtane ratings reached a new all- 
time high in the summer of 1950 
topping those of the preceding sum 
mer by 1.5 to 2 points and those of 
the preceding winter by one point on 
the average, according to a Bureau 
of Mines semiannual survey in co- 
operation with API 

Average ratings for premium- 
grade motor fuel during period cov- 
ered by the latest survey was 90 Re- 
search and 8&2 Motor Method For 


District 


reguiar grade, average ratings were 
83.5 Research and 78.2 Motor Meth- 


od 


The bureau said 2,859 samples of 
gasoline produced by 117 companies 
were collected during July and Au- 
gust, 1950, at service stations in 212 
cities in 17 marketing areas 


The following tabulation shows by 
districts the average Research and 
Motor Method octane numbers of 
gasolines sold last summer 


Motor Method 
Premium Regular 


Research Method 
Premiaem Regular 


Northeast area: Maine Massachusetts, New Hampshire 


Vermont and northern New York 92.2 86.5 82.4 80.1 
Mid-Atiantic (Censt states: Rhode Island, Connecticut 
New Jersey, Delaware. Maryland, Virginia, central and 
southern New York, and eastern Pennsylvania v2.1 86.3 a2 ¢ 50 
Seutheast area: North Carolina, South Carolina, Georgia 
Florida, Alabama, and eastern Tennessee 91.2 85.8 82.5 80.1 
area: Olt West Virginia, western New 
York, western Pennsylvania, eastern Kentucky, and «a 
small portion of Maryland 8 86.0 81.6 79.3 
Michigan 90.4 85.5 41.9 79.2 
Nerth Ulinels area: Northern Indiana, sorthern llinols 
eastern lowa, and Wisconsin 89.2 83.0 82.2 77.7 
Central Mississippi area: Western Kentucky, southern 
Indiana, southern Illinois, and eastern Missouri 59.4 83.1 81.9 77.9 
Lower Mississipp! area: Missiesipp!. Louisiana, eastern 
amd southern Arkansas and western Tennessee 6 s4.1 82.6 79.5 
Nerth Plains area: Minnesota, North Dakota, and South 
Dakota 84.5 81.9 82.2 77.6 
Central Plains area: Nebraska central and western 
lowa, northwestern Missour!, and northern Kansas 8.4 a4 81.6 77.5 
Seuth Plains area: Southern Kansas, southwestern Mis- 
“ western Arkansas, Oklahoma, and northern Texas 89.2 81.9 1.2 77.6 
Seuthere Trxas 88.9 838 83.5 80.7 
Seuth Mountain states: Southweetern Kansas, Pan 
handies of Oklahoma and Texas, western Texas, New 
Mexico, Colorado, Utal Arizona, Nevada, and eastern 
California ss 2 80.1 S11 74.4 
Nerth Mountain states: Wyoming. Montana, Idaho 
eastern Washingtor and eastern Oregon 88.7 si4 80.5 75.6 
Pacific Northwest: Western Washington, and western 
Oregon : 0.9 2.3 a22 17 
Nertherna ( alifornia 91.3 82.7 82.3 74.7 
southern ( alifornia s9 9 42.3 £16 74.8 
National Average 00.0 83.5 a2. 0 78.2 
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‘50 NPC Stays Until DJ, 
Chapman Settle Dispute 


WASHINGTON—The defense pro- 
gram and the attendant work of or- 
ganizing the Petroleum Administra- 
tion for Defense have raised certain 
questions which may take several 
weeks to resolve 

Giving this as the reason—and not 
wanting to be deprived of industry 
assistance in the meantime—Interior 
Secretary Chapman last week reques- 
ted the 1950 National Petroleum 
Council to continue on the job until 
those “certain questions” can be 
ironed out and a 1951 council ap- 
pointed 

The present NPC chairman, Walter 
S. Hallanan, promptly responded by 
calling the membership to a session 
here on Jan. 30 

Mr. Chapman did not enumerate 
the “questions” delaying appointment 
of the new council, but they mainly 
concern the Justice Department's in- 
sistence that industry advisory 
groups, such as NPC, must each be 
headed by a full-time government of- 
ficial. The Secretary himself favors 
following the same practice as the 
former PAW, whose committees were 
under the chairmanship of industry 
people 

Separate Gas Agency? —PAD’s own 
organizational difficulties also fig- 
ure in the picture, with the American 
Gas Assn. adding to the complica- 
tions there last week by demanding 
that Mr. Chapman set up a separate 
defense agency to deal with gas trans- 
mission and distribution problems—a 
step the Secretary said he would con- 
sider, but was “loath” to take 

Pending a decision, however, Dep- 
uty PAD Bruce K. Brown said the 
agency is going richt ahead adding 
expe rienced gas people to its staff 
‘so that we can carry on from the 
standpoint of materials and program- 
ming.” 

Mr. Brown disclosed also that 
PAD’s plans contemplate having a 
total of 291 people on the payroll 
by spring, compared to 123 now 


Ashland Names Marshall, 
Rex Blazer to New Posts 


ASHLAND, Ky-—J. Howard Mar- 
shall, formerly president, was elec- 
ted vice chairman of the board of 
Ashland Oil & Refining Co. Jan. 15 
He succeeds James L. Martin, who 
was named to the new post of chair- 
man of the executive committee. Rex- 
ford S. Blazer, Allied Oil and Frontier 
Oil Refining president, was elected 
president of Ashland. Everett F. Wells 


FASTER because it’s SEE 


MONARCH OIL SUCTION AND DISCHARGE 


HOSE IS BYul-ue ta: 


Here's the faster, safer way for ship- 
to-shore unloading of oil and gaso- 
line—even for intermittent service 
in carrying benzol and other aromatic 
fuels. 

Unlike ordinary rough bore hose, 
Monarch Oil Suction and Discharge 
Hose is smooth bore (originated by 
Hewitt). There is no flow-retarding 
spiral of wire. Its smooth inner tube 
cuts friction to the minimum; it 
drains clean because there are no 
wire “‘fuel traps”’ inside. Result: You 
save up to half the time normally re- 
quired to load or unload cargoes! 

And faster flow is only one “plus” 
of this original Hewitt-Robins devel- 
opment. The specially-compounded 
tube can’t pull loose; it’s bonded to 
the tough duck carcass. No leakage 


--- HEWITT-ROBINS 


BELT CONVEYORS (belting ond machinery) 


FOR SPEEDY FLOW 


either, because nipple and hose are 
cured together for perfect adhesion 
Oil Suction and Discharge Hose is 
but one of many Hewitt-Robins hoses 
specially engineered for the oil in 
dustry. For complete information, 
call your Hewitt Rubber distributor 
(see classified phone book — “‘Rubber 
Products” listing), or write Hewitt 
Rubber Division, 240 Kensington 
Avenue, Buffalo 5, New York. 


HEWITT-ROBINS 


INCORPORATED ___. 


* ®S8LT AND BUCKET ELEVATORS 


continues as executive vice president 

Paul G. Blazer, Ashland’s chairman, 
who has been taking an extended rest 
because of ill health, is reported 
making satisfactory progress toward 
recovery 


CAR SHAKEOUTS «+ DEWATERIZERS «+ FEEDERS «+ FOAM RUBBET PRODUCTS 
FOUNDRY SHAKEOUTS « InDUSTRIAL HOSE + MINE CONVEYORS + MOLDED RUBBER GOODS 
RUBBERLOKT ROTARY WIRE BRUSHES «+ SCREEN CLOTH «+ SKIP HOISTS «¢ STACKERS 
TRANSMISSION BELTING «+ VIBRATING CONVEYORS, FEEDERS AND SCREENS 
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Jobbers May Ask Compulsory Controls 
To Save Price Freeze Hardship Cases 


WASHINGTON 


Unless suppliers 


nargin saqjueezes aused by 

the government's request for a volun 

ary rie fr Ze of il producta, Ir 

lenpendent jobbers warn that they wil 

price mtrois n 
area basia 

nent f Otis H 

r the National 

following 

rence last week wit 

Judd, oil price 

the Econon 


maultant 
Stabilization Agen 

Mr Ellis that suppliers 
intarily we tf margin problema 
with their but made it 
that the A ve no esitation 
saking for andatory area controls 
I don't want t ha anything ¢t 
lo with mandatory controls unless I 
an help it leclared the NOJC law 
dont want to be 
palibearer for thousands of 

Suppliers Should 

ned Mr Ellis in 


yer bu I als 
sbbers 
Act—Mr Judd 
irging the 


at 





oy 
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NOZZLE 
PLUG 


Prevents Spillage 


For Nozzle Tubes 
from he” 
to 1-5 8” O.D 


$1.75 ea. 


Dealer Inquiries 
Solicited 


RICHFILL NOZZLE PLUG CO. 
S. E. C. 39th & Market Sts 
Philadelphia 4, Po 











he foubted that in the 
general mandatory mtrolsa he could 


absence rf 


lo anything to help the jobbers 

I have always felt that jobbers 
serve a definite function in the oil 
ndustry said ESA's top oil price 
official And it seems to me that in 
tegrated 
tu! 


mpanies should see that 
jobbers can do business and live 

Mr judd said he expressed this 

pinion t Mr. Ellis. The latter said 
t ian “interesting and “congen 

eting with the ESA official and 

1 assurances that due maid 

bber prob 


Split Opinion—Mr. Ellis said a sur 


vey of state associations shows that 
j ‘ 


some would prefer a De 1 freeze 
date instead of De 18, while others 
are inaffected either way. In m 
nenting on this survey, the NOJC 
vunsel declared 
States not adversely affected by 
freeze on either Dex r De 
South Carolina ‘lorida, Ne 
1, Alabama, Kentucky, Virginia 
Tennessee, North Carolina, and Georg 
i. States caught in marginal squeezes 
are lowa, Arkansas innesota, North 
Dakota, South Dakota, and Wiscon 
sin 
sections i Penn 
Kansas, and liana would 
be adversely affected by the Dex 1 
freeze. Subnormal markets exist in 
some areas in Texas 
Indiana 


Missouri, and 
Kansas fe > 18 
Pennsylvania agrees > l, ex 
Philadelphia, where tank 
wagon inequities were corrected on 
De vv 


ept as to 


He said t is obvious no uniforn 


ould be taken, and the mat 
ter must be dealt with on a selected 


position 


area basis 

More information is needed in order 

pursue his conferences with ESA 
ontinued Mr. Ellis, and he is asking 
state associations affected to sup 
ply him with this data 

What Jobber Should Do—''It is sug 


leclared Mr. Ellis, “that eact 
individual jobber caught in a squeeze 


gested 


attempt to work the situation out with 
his supplier. If this fails, notification 
should be given to the state associa 
tion secretary, giving all details, such 
as name of company, dates f in 
crease (give prices, not simply mar 
gins), and all pertinent information 

“The secretary will, in turn, for 
ward this 
handling at Washington levels. It is 


information to me for 


mperative that this be done immedi 

ately I cannot proceed without con 

any names and full facts: general 
ized assertions are not enough 

Uniess the supplying mmpanies in 

f 1 areas work these prob 

within the there 

e but for us to request 


ndustry 


ontrols in the selected 

ntrols to provide for 
ank car and tank 
is that will at least 


es at 


nsure 


re yrrced into such ax 
s said they also would 
increases in margins 
higher sts of oper 
j asserted that supplier 
have been able to make allowance 
wv added sts, but jobbers haven 
been able to follow suit 
The only way the jobber has been 
able to offset added operational costs 
said Mr. Ellis has been for him t 
increase his gallonage and operate 
wre ef ently. But there comes a 
t reaches the 


m tre »bber 





Week's Orders and Reports 
On Oil Defense Mobilization 


(January © through 15) 


Index 
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Saturation point and can go no far- 
ther to minimize added st 


Crude Price Hike OK'd Mean 
while ESA has approved a 25c per 
bbl. price hike on low-gravity Cali 
fornia crude oil which was made 
after the Dec. 8 freeze-date for crude 
oil. ESA did so in letters to four 
major purchasers of California crude 
withdrawing the agency's request for 
a rollback. The 25c per bb ncrease 
was originally initiated Oct. 23 by 
Union Oi) of California and met by 
other refiners last mont) see NPN 
Dec. 27, 1950, p. 27 


s 


ESA Appointment__At ESA, Mr 
Judd said G. Richard Duffy of Tiver 
ton, R. L, has d the agency as 
his assistant and 
ip added staff members 
price functions. Mr. Duffy ; 
jent of Bay O11 C of Tiverton, a 
subsidiary of Paragon Oi! Co., and 
was in charge of fuel prices at OPA's 


Boston office in World War I 


Industry « 
freeZe request 


operation with ESA's 
continues t be exce 
lent, Mr. Judd added, noting that sev 
eral more ympanies have heeded 
agency pleas t withhold conten 
plated price boosts on products 


Tanker Rate Freeze ?—ESA may 
clamp mandatory controls on tanker 
rate if it fails to get U. S. ship op 
erators to voluntarily agree to hold 
down shipping charges on non-mili 
tary oll cargoes 

Mr. Judd admitted last week that 
controlling tanker rates would pre 
sent a “difficult problen but he 
pointed out that the government 
could take om f two courses, if 
necessary. It could requisition the 
ships, or it could have Maritime Ad 
ministration issue an order requiring 
prior government approval for all 
foreign 
voyages 


charters including single 


Survey Sees Demand Hike 


Over-Supply for LP-Gas 


NEW YORK. LP-gas demand has 
been gaining at such a rapid rate in 
the past few years that it may soon 
comprise 5 of the total demand for 
all petroleum products, according to 
a survey on “The Outlook for Lique 
fied Petroleum Gas” by John G. Win- 
ger of Chase National Bank's petro 
leum department 

Sales of LP-gas for fuel and chen 
ical use are estin 
during 1950 
bd a decade ago. During the past 
five years demand increased 177% 
the survey shows 


ated at 231,000 b/d 
compared with 30,000 


Mr. Winger sees no reason to ex 
pect a shortage of LP-gas in the next 
few years, and predicts a seasonal 
oversupply in 1951 and 1952. He also 
predicts a bright future for LP-gas as 
fuel for internal combustion engines 


How Truman Would Get Defense Dollars— 


WASHINGTON Elimination of 
what his economic advisers termed 
“excessive” depletion allowances was 
recommended to Congress last week 
by President Truman as one of meas 
ures to be taken to finance a record 
breaking peacetime budget of $71.6 
billion for the federal government in 
the fiscal year beginning July 1, 1951 

At the same time, the report of 
Mr. Truman's Council of Economik 


Advisers transmitted to Congress 
over the President's signature urged 
encouragement of oil imports, declar 
ing that the U. 8. is “less well off 
now on oil than it was at the begin 
ning of World War Ul 

Prudence requires,” said the Coun 
cil that we encourage imports of 
petroleum and petroleum products 
especially from nearby sources, while 
at the same time giving our full as 
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CONTAINERS 








TYPE Vv 
S galen, 114" Gomete Gun 
5 gales, (MF) 10) Genet Ove 


TYPE Vi 
1% ot 15 © Grease Pet 
Som. 5 © Gee Pet 


Tyre vi 
Sand 10 Gesee Pom 


@ Oil and grease for Government use and overseas shipment must 
meet Army-Navy Specification JAN-P-124A, Amendment 1 
Type V, illustrated here, is the tighthead oil drum: type VI is 
open top, lug-cover grease pail. G. P. & F. pails and drums fully 


meet Government specifications. 


Check with G. P. & F. on packaging for all Government con- 


tract products. 


EXPERIENCE AND FACILITIES 
G. P.& F. has the experience and facilities to produce a wide 
variety of steel containers that will give your product full protec 
tion... get it to your customers safely. All types of G. P. & F. 


containers are designed right. . 


. built right for the purpose in- 


tended. They add extra sales appeal to your product and have 


extra utility values. 


G. P.& F. containers are finished in solid 


colors, or lithographed with your own design when desired. Hot 
dip galvanized, tinned or terne coatings also available. Can be 
ordered in straight carloads, mixed carloads or smaller quantities. 


It's Better to Ship in Steel 


Pp) GEUDER 


PAESCHKE & FREY CO 
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sistance to the development of for 
eign oil fields to supply friendly na- 
tions as well as ourselves 

“In addition, processes for the pro 
duction of synthetic liquid fuels from 
oll shale and coal are rapidly ap 
proaching the point where they can 
be developed privately.” 

The White House said depletion al 
lowances are “so exceasive for some 
industries as to constitute a major 
inequity.” No specific industries were 
mentioned, but the statement left 
little doubt as to its application to 
oll-gaa, as the tax allowance for the 
latter has been bitterly attacked by 
the Administration in previous Con 
creases 

Higher Taxes. In passing along the 
report of his advisors, the President 
feclared 

The new tax increases, now re 
juired, must press harder upon every 
source f available revenue. Corpora 
tions should pay much higher taxes 
Individuals should pay much higher 
taxes. Excise taxes should be higher 
and more extensive. Many loopholes 
in the tax laws should be closed 

In hia budget for the 1951-52 fis 
al year, Mr. Truman earmarked 
$414 billion for military expenses 
Sut the oil industry will have to wait 
intil later this year to learn how 


much of this will go for petroleum 
products, because the President said 
he was not ready at this time to give 
@ detailed breakdown of military 
spending 

Nor did Mr. Truman disclose the 
amount of funds he proposes to al- 
locate to such new agencies as Pe- 
troleum Administration for Defense 


FTC-Atlas TBA Case May Be 


WASHINGTON Prospects are 
bright that the Federal Trade Com 
nission's TBA monopoly _ selling 
charge against Atlas Supply Co, and 
five “Standard” companies will be 
settled by stipulated agreement 

Under this arrangement, the six 
respondents would voluntarily alter 
certain of their business operations to 
comply with FTC stipulations, there 
by foregoing lengthy hearings and an 
iltimate ruling by the full commis 
sion on a cease-and-desist order pro 
posed by an FTC trial staff 

At a Jan. 15 hearing before Tria! 
Examiner Everett F. Haycraft, both 
sides said progress was being made 
in negotiations, although more time 
would be needed to arrive at a final 
settlement. Atlas attorney H. T. Aus- 
tern requested a 60-day delay befor« 


Vucrease Your 
LUBRICATION SALES 


with the new K-P 





© DESIGNED TO INCREASE PROFITS... > —) 
AND BUILD CUSTOMER GOOD WILL! 


INTRODUCE your customers to a new, easier way to dis- ( 
pense your grease. The one hand, one man operated E-Z 
GREASER assures continued use of your product. 

* Fite off stenderd 275 te 50 + Equipped with « special fol 


lower plete te prevent pock 
sting and channeling 


te. pails without losing your 
product's identity 

* Builds pressure vp te 7.500 * Automatic 
os end dispenses § more pump barre! 
@reese fester, cosier instollation 


* Heese eveileble in lengths vp te 15 
rapid servicing of hard te reach fittings 


EASY TO OPERATE 





€ s Wie pletely portable 
available in quantity immediately. 


24 





the E-Z GREASER is a real sales 
stimulater designed to moke lasting friends of all your 
low in cost . 


WRITE FOR NEW FREE BULLETIN TODAY 


MANUFACTURING CO. 














adjusting 
fer easy 


(PAD), while requesting $1.2 billion 
for “expansion of defense production 
and $330 million for the economic 
stabilization and allocation programs 

Appropriations for “old-line” agen- 
cies, such as Interior Department, 
which are active in oil and gas work 
would continue generally at the same 
levels as now 


Settled by Agreement 


“taking of testimony,” declaring that 
it was “quite a job” to make the 
requested changes in a “$60 million 
business.” 

However, L. E. Creel, FTC trial 
attorney, said 30 days would be suf 
ficient either to settle the case or 
have it ready for trial. Mr. Haycraft 
split the difference and granted 45 
additional days to March 1. If nego- 
tiations are stalemated by that date 
he added, taking of testimony would 
begin on March 15 


Detroit Case Effect ?—In request- 
ing the delay, Mr. Austern said re- 
spondents also wanted to study the 
possibility that the Supreme Court's 
decision in the FTC-Indiana Stand 
ard-Detroit case might have a “rami- 
fying” effect on the proposed cease 
and-desist order on this TBA case 

Not only have the respondents’ at- 
torneys met more than a dozen times 
with FTC attorneys in attempting t 
reach a settlement, Mr. Austern said 
but executives of companies involved 
also have been holding discussions on 
possible operating changes that might 
be agreed upon 

“I am confident,” Austern added 
that discussions have “reached the 
point” where disposition of the cas 
“is possible without hearings.” 

FTC's complaint of last summer 
(see NPN July 26, 1950, p. 15 
charged Atlas and five oil companies 
bearing the Standard name-—Ohio 
Kentucky, Indiana, California and 
Jersey-——with conspiracy in restraint 
of trade and unlawful receipt of bro- 
kerage fees and price discriminations 
in violation of Federal Trade Com- 
mission Act and Clayton Antitrust 
Act 


Shell Finishing Expansion 
Of Plants in 25 States 


NEW YORK—Shell Oil Co. will 
complete early in 1951 a multi-mil- 
lion dollar expansion of distribution 
facilities in 25 states, according to 
company President H. S. M. Burns 

New facilities at 49 new or ex 
panded plants will add several hun- 
dred million gals. to Shell's petroleum 
storage and handling capacity, Mr 
Burns revealed Jan. 14. He noted 
three “basic improvements” in Shell 
distribution 

1. Strengthening of links between 
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principal production areas and main ndustry Mark ears Progress ndletop 
consuming centers ' s 50 Y of Since Spi 


2. More storage space at local dis- 
tributing points, thus setting up sup 
ply “cushions that insure better 
service for local consumers 

3. In the case of certain larger ter- 
minals, improvements provide big 
backlogs of fueis and lubricants on a 
regional basis 

Locations where major facilities 
have been finished, or are now being 
built are: Eureka, Redwood City, San 
Diego and Colusa, all in California 
Tampa and Panama City, Fla.; Wood 
River and Argo, [11; Zionsville, Ind 
Bettendorf, lowa Louisville Ky 
New Orleans; Searsport, Me.; Bal- 
timore; Fall River, Mass.; Grand Ha 
ven, Mich.; Winona, Minn.; Cape Gir 
ardeau, Mo.; Sewaren, N. J.; Renssel 
acer, Brooklyn, Mt. Vernon, Platts 
burg and Inwood, all in New York 
Wilmington, N. C.; Akron and Day- 
ton, Ohio; Portland and North Bend 
Oreg.; Charleston, S. C.; Memphis 
and Nashville, Tenn.; Roanoke, Va 
Seattle and Tacoma. Wash.: and Mil SPINDLETOP’S 50TH BIRTHDAY Jan. 10 brought these industrial leaders together 
vaukee 


in Beaumont, Texas, for ceremonies observing the gusher’s importance as a symbol of 
oil progress made by free enterprise. Shown left to right are B. Brewster Jennings, So 
. . cony-Vacuum president; Walter S. Carpenter, Jr.. Du Pont board chairman; and Charles 
Midwest, Southeast Still E. Wilson, General Motors president. All three spoke at the celebration. Mr. Jennings 
Colder Than Last Season criticized attempts to limit free operation of the law of supply and demand by setting 
minimum or maximum well-head prices for natural gas. He noted such controls would 

CLEVELAND—Weather in Mid- ultimately affect oil. Anniversary activity included parades, barbecues, historical ex 
west and Southeast cities during the 
heating season Sept. 1, 1950, through 
Jan. 13, 1951, continued colder (more 


degree days*) than either the cor- : : Exhibits: Douglas Campbell, chair 

responding 1949-1950 season or nor- Olic Appoints Oil Men man; H. L. Curtis, Shell u S. Hau- 
** P ine ¢ TPA oul . ‘ 
ae: seers oe ae §6=—s Ve Ba) aeonaumeess ser, Ohio Oil 

legree day check of 14 cities Motion Pictures: P. C. Humphrey 

On the East Coast, however, the NEW YORK.-.-Oi] Industry Infor The Texas Co.. chairman: H. L. Cur 

1950-1951 season was colder than mation Committee has appointed a tis; William Finnegan, Humble Oil 

1949-1950, but warmer than normal number of oil men to serve on its Planning: George Frevermuth 

subcommittees for 1951. Already -neirman; Walter Black, Esso Stand 

Degree Day Summary named OTIC chairman for this year ard; G. Stewart Brown, Standard Oil 

Sept. 1 - Jan. 13 ~ John L. Dupree, member of - New of California; Fayette B. Dow, Na 

York public relations company a tional Petroleum Assn.; Ralph C 

fast Const ste, 51 sote-5e Normal resenting Socony-Vacuum (see NPN Champlin; C. Haines Finnell; C. Z 


2071 1756 2276 Jan. 10 1951 p 8) Mr. Dupree Hardwick, Ohio Oil; Conger Reynolds 
soap 1880 e1 succeeded George Freyermuth, mana Indiana Standard; Charles Simons 


ger of Jersey Standard’s public rv Texas Mid-Continent Oil & Gas Assn 
“— —— nt, on ~e 3 i Franklyn Waltman 
Subcommi ee appointments 0 
this year, with P= to be mad Press, Radio and Television: Con- 
later. are as follows ger Reynolds, chairman G Stewart 
Advertising: W. R. Huber, Gulf Brown; Douglas Campbell; Fayette 
chairman; Ralph C. Champlin, Ethyl B. Dow Ww. R Huber; Charles Sim 
Corp.; Upshur Evans, Standard Oil ons; Merle Thorpe, Cities Service 
of Ohio; C. Haines Finnell, Union Rural Information: M. S Hauser 
Chariest + - 4 Oil of California; George D. McDan chairman: Jack Clarke: R. T. Seidel 
Nashville nr O11 173 iel, Socony-Vacuum; Daniel Pierce Shell; Stanton K. Smith, Smith Oil & 
oo ty + 4 oe Sinclair; Richard Rollins, Atlantic Refining Co.; A. W. Tarkington, Con 
Franklyn Waltman, Sun tinental; Harry Trower, Tulsa, Okla 
Budget: Richard Rollins, chairman 


Edacation and Youth: Franklyn 
—— -- a, Waltman, chairman; Ralph F. Carey 
ur period would equal ) I ’ d 
estimated that the aver hor burner Shell; Upshur Evans; Clarel B. Mapes, Photo Credits 
“ burn about a gallo f 


three degree days : Mid-Continent Oil & Gas Assn * 17,19-—Harris & Bwing, Washing 
** Normal degree day figur re & Employee Material: Ralph C * 25-—-Houston P 


st photograpt 

ae aioe aaiees teats tm cams By Champlin, chairman; Douglas Camp- 4 a 2. Gaawang Paste Ge 
bell, Pure; Jack Clarke, Lion Oil Munn & Teal. Columbia. #. « 

George Freyermuth George Mc- > 64—Shell OF} Company, New York 


Daniel; George McMillan, Gulf 


Oe ee PT Tt ee Te 3 a a FEST se SRE ES : 


hibits and radio broadcasts 


d 
) 
/ 
‘ 
| 
1) 
| 





—_——+—=— «= & 


+s} --->= 


— 


ates readings taker 
ther cities are t 











aS 

















THE WEEK’S OIL NEWS 





Detroit Case Ruling Backs Good Faith, 
Has No ‘Joker'—Oil Counsel Advises 


The Supreme Court decision in the 
Standard = of Indiana-FTC-Detroit 
case supports wholeheartedly that 
good faith meeting of a lower price 
of a competitor is an absolute de- 
fense” under the Robinson-Patman 
Act. That is the view of Thomas E 
Sunder'and, general counsel of Stand- 
ard of Indiana, who guided the Indi- 
ana company's defense of the case 
through the Supreme Court which 
handed down its decision on Jan. 8 
(Bee NPN Jan. 10, p. 21.) 


A roundup of oil company legal 
opinion regarding the case indicated 
that some companies fear that the 
use of the phrase “lawful price’ in 
the Supreme Court's majority opin- 
ion might impose “a burden which 
the industry can't possibly carry.” 


But Mr. Sunderland, whose view is 
shared by at least two other leading 
oll company lawyers, believes that 
there is no basis for seeing a “joker 
in the majority opinion 


Sundertand Opinion. Following is 
the text of Mr. Sunderland's state 
ment 


When | was first asked to com 
ment on the decision of the Supreme 
Court in Standard Oi) Co. (Indiana) 
va. Federal Trade Commission case 
decided Jan. 8 1951. I had not had a 
chance to read the opinion Since 
then I have read the opinion and am 
in @ position to supplement my orig- 
inal remarks 


This case went to the courts when 
the trade commission denied the right 
to meet competition in good faith 
even though the Robinson-Patman 
Act seemed to preserve that right in 
so many words Standard claimed 
that the commission was seeking to 
nullify the express language of the 
statute and to interpret the law to 
mean that no price difference of any 
kind was permissible under the law 
unless it could be cost-justified 


I am glad to find that the Su 
preme Court has approved of our po 
sition wholeheartedly Not only did 
it conclude that good faith meeting 
of a lower price of a competitor is an 
absolute defense, but it stated clearly 
how fundamental it is in our competi 
tive system that a seller be allowed 
to meet a competitors price 


No ‘Joker’ in Case I have been 
asked specifically to comment on the 
statement that there is a ‘joker’ in 
the opinion insofar as it is stated that 
only the ‘lawful’ lower price of a 
competitor can be met I see no 
basis for believing that there is any 
joker’ in the opinion in this respect 
The court's reference to the ‘lawful 
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lower price of a competitor referred 
to the case of Federal Trade Commis- 
sion vs. Staley Mfg. Co., decided by 
the Supreme Court in 1945, where 
that question was expressly present- 
ed. The court in the Standard Oil 
opinion neither adds to nor detracts 
from what was stated in the earlier 
Staley case 


Involved in the Staley case was 
whether a ‘whole-hog’ adoption of a 
competitor's unlawful pricing system 
could be in good faith, and the courts 
held in the negative. It stated in 
that case, however, that the statute 
does not place an impossible burden 
on sellers’ and laid down as a test 
what a reasonable and prudent per- 
son would believe. I doubt if the 
trade commission itself would contend 
for a leas reasonable rule 


The whole tenor of the Supreme 
Court's opinion in the Staley case re- 
futes any suggestion that the statute 
imposes an impossible standard upon 
the seller It seems most unlikely 
from that opinion that a seller would 
be required, for example, to deter- 
mine at his own peril whether his 
competitor, whose lower price he is 
meeting, can cost-justify that lower 
price 


There is nothing in the Standard 
Oil opinion to indicate that the court 
now intends to go beyond the Staley 
case 

As indicated before, the only issue 
before the court in the Standard Oil 
case Was whether good faith meeting 
of competition is an absolute defense 
and the court's ruling on this issue 
was unqualifiedly in the affirmative 
The broad scope and the far-reaching 
significance of the court's opinion is 
attested by the statements of the mi- 
nority justices.” 


Has Same View An attorney 
agreeing with Mr. Sunderland said 
that it is “completely unrealistic” to 
attach much importance to the “law 
ful price” phrase. He added that the 
lawful price” requirement problem 
wouldn't arise more than once in a 
thousand times 

Referring to the Supreme Court's 
over-all affirmation of “faith in the 
value of competition,” he said 


That's the heart of the thing. So 
long as that is in the court's mind 
I'm not worried about details I 
think attempts to read these things 
(the danger of the ‘lawful price 
phrase) into the decision are com- 
pletely unrealistic I wouldn't give 
them any importance, and that's the 
advice I'm giving my people.” 


Antitrust Danger Those lawyers 


who fear that there may be a “joker 
in the decision generally feel that it 
is “a step in the right direction.’ 
One of this group said that if a com- 
pany, trying to decide whether it 
could safely meet a competitor's low- 
er price, tried to check up on some 
price which the competitor had met, 
and the price that seller had met 
and so on, said the lawyer, “there'd 
be a lot of price discussion between 
competitors that the industry just 
couldn't go into, and stay out of 
trouble under the antitrust laws.’ 


Another described the 
this way 


situation 


1. Only cut prices that can be met 
are lawful cut prices 

2. Cut prices may be lawful or un- 
lawful, depending upon the circum- 
stances under which they are made. 


3. In a great many cases the seller 
who desires to meet a cut price can- 
not have knowledge of all of the cir- 
cumstances leading to the cutting of 
a price by a competitor and therefore 
cannot know whether such cut prices 
are lawful or unlawful 


4. It is impossible for a company to 
tell whether it is meeting a lawful or 
an unlawful price since this presup- 
poses knowledge of a competitor's 
costs of manufacturing, selling and 
transportation, which might deter- 
mine whether the cut prices are law- 
ful or unlawful, and also presupposes 
knowledge as to whether or not a 
competitor in cutting his price is 
meeting a lawful cut price of another 
competitor 


Chicago Fuel Oil Pinch 
Delays Closing of Locks 


CHICAGO. After making a sur- 
vey of fuel oil supplies in water ter- 
minals in the Chicago area, U. 8S 
Army Engineers said Jan. 10 it would 
postpone to 8 a.m., Jan. 20, closing 
of the Brandon Road (Joliet) locks 
for a repair period estimated to last 
six weeks 


In announcing the five-day delay 
from Jan. 15, Col. J. R. Campbell, 
Chicago district engineer, said it 
would “permit tows in the Illinois 
River, which would have passed 
Brandon Road locks under normal 
river conditions by Jan. 15, to clear 
through the locks before it is closed.’ 


Many distributors in the Chicago 
area have been making “short” re- 
tail deliveries of domestic fuels since 
late December because of adverse 
transportation conditions. In addition 
to slippery side streets affecting 
home deliveries, distributors, water 
terminal operators and refiners in 
this area have been striving to ward 
off a severe tightness in light fuels 
caused by serious delays in oil barge 
traffic movements 
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What FTC-Detroit Decision Means to Marketers 


The significance to oil marketing of the U. S. Supreme 
Court decision in the Standard of Indiana-Federal Trade 
Commission Detroit case is best understood when viewed 
in light of its long and tortuous history 

It began in 1940 when the FTC charged that Indiana 
Standard was violating the Robinson-Patman Act by 
selling gasoline to four jobbers who had retail operations 
in the Detroit area at a price lower than the Indiana 
company was selling to its dealers. The case was dor- 
mant during World War Il. Then on Oct. 9, 1945, FTC 
entered a cease and desist order against the company 

Paragraph 5 of the commission's findings and para- 
graph 5 of its cease-and-desist order gave Independent 
jobbers one of the worst shocks they have ever had 
Jobbers with retail operations (and that includes a big 
majority of jobbers) began to wonder about their fu- 
ture when they read these words of “wisdom” from the 
FTC 

In the findings, paragraph 5 read 

“In allowing jobber classification in the Detroit metro- 
politan area to the four jobbers hereinbefore named, 
the respondent required only that said jobber purchase 
substantial quantities of gasoline, own or control bulk 
plants where gasoline in large quantities could be de- 
livered, and have sufficient financial standing or credit 
rating to warrant the extension of credit. There was no 
requirement that said jobbers should sell only at whole- 
sale.’ 

The jobbers wondered whether the FTC was telling 
the major oil companies to require their branded distribu- 
tors to get out of the retail business. The FTC's words 
certainly created that impression 

Then paragraph 5 in the cease-and-desist order read 

“By allowing a lower price to any dealer, jobber or 
wholesaler on gasoline, sold by such dealer, jobber or 
wholesaler at retail, than the price which respondent 
charges its retailer-customers who in fact compete in 
the sale and distribution of such gasoline with such 
dealers, jobbers or wholesalers in their retailing activity, 
provided, however, that this shall not prevent price dif- 
ferences of less than 0.5c per gallon which do not tend 
to lessen, injure, or destroy competition with such deal- 
ers, jobbers or wholesalers in the sale of gasoline direct 
to the consuming public 


Ruling Sounded Like Half-Cent Jobber Margin 


That sounded as if the FTC was recommending a job- 
ber margin of a half-cent per gallon. In fact, the Na- 
tional Council of Independent Petroleum Aassns. (now 
the National Oil Jobbers Council) made a strong pro- 
test to the FTC, stressing particularly the point that 
jobbers could not live with a half-cent margin. The 
council even asked the Indiana company to appeal the 
case because of the dangers it held for thousands of job- 
bers 

The next development came in August of 1946 when 
the FTC modified its original cease-and-desist order. The 
modification eliminated the reference to a 0.5c margin, 
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but still it was generally feared by a number of job- 
bers because it appeared to compel a refiner to police 
the prices of his jobbers. Objections to the modification 
were stated by FTC Commissioner Lowell Mason in his 
dissent from the commission majority's view. Commis- 
sioner Mason summarized his dissent in these words: 

“The commission has cut off the facts of the case that 
do not fit in with the order, and it has stretched out 
the statute until it is no longer the law Congress passed 
but becomes the law that the commission would like to 
enforce. It requires private policing of one man's busi- 
ness by another. It freezes the avenues of trade to set 
patterns. It eliminates the profit for one type of dis- 
tributor (the jobber) and guarantees the profit to another 
(the dealer). It subjects branded goods to restrictions 
not applied to unbranded goods. It attempts to settle 
a private struggle between enterprisers by opening a 
Pandora's box of governmental directives on a minutiae 
of accounting and distributing practices that bear scant 
relation to what Congress sought to inhibit.” 


‘Private Policing’ Feared by Jobbers 


Many jobbers felt that the “private policing,” to which 
Commissioner Mason referred, would include not only 
setting of jobbers’ resale prices by their suppliers, but 
might also require suppliers to study the books of job- 
bers 

Standard of Indiana then appealed the case to the 
Seventh Circuit Court of Appeals. In March of 1949, 
the Circuit Court handed down its decision 

This decision upheld the FTC on the commission's 
contention that it was not a proper defense for Stand- 
ard of Indiana to prove that its lower prices were made 
in good faith to meet competition. The Circuit Court 
also ordered FTC to modify its order so that the Indiana 
company supposedly would not have to police its whole- 
salers. But here is what the Circuit Court said the In- 
diana company might do to avoid having to police its 
jobber customers 

“Discontinue selling to wholesalers at a price different 
than that made to retailers 

“Under its right to choose its customers” Standard 
could “refuse to sell to wholesalers who sell to retailers 
below the price the petitioner makes to retailers.” 

This language seemed to invite the major companies 
with jobber and direct operations in the same area to 
discontinue one method or the other 

The case then was taken to the United States Supreme 
Court in an appeal by Standard of Indiana. The Su- 
preme Court made its decision on Jan. 8, and reversed 
the decision of the Circuit Court 

The Supreme Court majority said that meeting the 
lawful and equally low price of a competitor in good 
faith is a proper defense under the Robinson-Patman 
Act. The majority opinion did not discuss the points 
which had vexed jobbers since the FTC handed down 
its order back in 1945. Having reversed the Circuit 
Court decision on the central issue of good faith meeting 
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of a competitor's price, the Supreme Court had no reason 
to go further 

There is still) at least one more chapter to be written 
in the case. The Supreme Court returned the case to the 
Cireuit Court which was told to send it back to FTC 
to determine whether Standard of Indiana met competi- 
tors prices in “good faith” in the Detroit area back 
nearly 11 years ago 


There is no telling what the FTC will do when it gets 
the case again. FTC might make another screwy de- 
cision and throw the whole thing up in the air again 
It does seem, however, that the commission, having been 
slapped down in the Supreme Court on the issue on which 
it chose to make its fight, ought to back out gracefully 
now 


Despite the possibility of an FTC effort to try to make 
up for the face it lost in the Supreme Court decision, 
the high court's verdict does appear to be a real victory 
for those who want a minimum of government inter- 
ference with business. We need only to consider what 
the situation would have been if the FTC and the Cir- 


Jobbers Approve Detroit Case Ruling "It the FTC 


euit Court had been sustained by the Supreme Court 
The nutty thinking—and to the jobber very dangerous 
thinking—reflected in the FTC orders and the Circuit 
Court decision then would have held sway 

The Indiana company might have dropped the fight 
some place along the line, as sort of a compromise with 
the FTC hoping that the FTC would not try to enforce 
its order beyond the Detroit area. Instead it chose to 
fight the case all the way, though it was undoubtedly 
aware that ordinarily the cards are stacked against busi- 
ness, especially big business, in today’s federal courts. 
In taking the risk of a fight to the finish, the Indiana 
company served the whole oil industry 





Comments from readers on NATIONAL PETRO- 
LEUM NEWS editorials are welcomed always, be- 
cause the main purpose of an editorial page is 
to arouse a discussion of important problems 
Please address comments to Warren C_ Piatt, 
Editor, 1213 West 3rd St., Cleveland 13, Ohio 











regarding ‘good faith’ competition.” 
ruling had stood,” 
Mr. Hadlick said, “it would have been 


As Boost to Competitive Marketing very detrimental to the jobber. It 


By LEONARD CASTLE 


tween the Robinson-Patman Act and 


would have been difficult or impos- 
sible for him to meet price competi- 
tion legally, and eventually he might 


NPN Midwest Editor the Clayton Act, and I think Con- have been driven out of business 
CHICAGO. Spokesmen for Inde gress should pass a bill to clarify How can you compete if you can't 
pendent jobbers agreed generally this them. This would be a bill similar to meet a lower price offered to one of 
week that the decision of the U. 8 the O'Mahoney passed by the your customers by a competitor? The 
Supreme Court in the Detroit case last Congress but vetoed by President court's reasoning was very sound and 
would be of benefit to the jobbing Truman, I hope new Congress clear and maybe it indicates we are 
segment of the oil industry passes a similar bill and it becomes getting back to a common sense 
Had the decision gone the other law, so we'll all know where we basis again.” 
way and upheld the Federal Trade stanid 


Commission, they said, jobbers would 
have had difficulty meeting price declared 


mmpetition, their flexibility of op 


Principle Established—Mr. Hadley 


“Although the Michigan Petroleum 


Can Meet Competition—J_ F. Cum- 
mins of Nashville, former president of 
the Tennessee Oil Men's Assn., ob- 
served that “I believe the decision 


eration would have been curtailed Assn. supported the side of the FTC won't hurt the jobber, and probably 
and some of them would have been in in the Detroit I, for one, am will help him.” The important thing, 
danger of being driven out of busi glad that the issue is settled after he said, is that businessmen will be 
ness. The opinion strengthens the 10 years of constant debate in the allowed to meet price competition. He 
free enterprise system and indicates courts and the newspapers. I am 


that we may be getting back to a 
mmon sense basis again,” they said 


retary of the Michigan Petroleum 
Asan, which supported the FTC's po- 
sition, said that the Supreme Court ing 


did some sound reasoning in arriv “What the FTC 


ing at its decision 


Free Enterprise Stronger—Morris 


Parker of South Bend, president of attorneys that 


giad that finally we have a principle 
of law on which we can guide our- 
Even Joseph Hadley. executive sec- selves. We were on the other side of 
the fence, but the Supreme Court has 
spoken and we will abide by the rul- 


may do now, no- 
body knows. But I do not agree with 
the statements of some oil industry 
opinion contains 


cautioned that it might take time to 
determine what the ultimate effect of 
the ruling will be because “it was 
sort of a mixed opinion.” 

The American Way—Roy J. Thomp- 
son, president of the Llinois Petrol- 
eum Marketers Assn., said he hadn't 
had an opportunity to study the Su- 
preme Court opinion thoroughly but 
said it appeared to be “a proper de- 


the Indiana Independent Oj] Jobbers 
Assn. and chairman of a special com 
mittee of the National Oil Jobbers 
Council which studied the case, said 
that “the ruling was a good thing for 
the Independent jobber and the in 
dustry generally, because it strength 
ens the free enterprise system, which 
would have been in danger had an 
opposite opinion been handed down.” 

“If the FTC had been upheld,” Mr 
Parker said, “we eventually would 
have come to a price-fixing deal, and 
the jobber, as well as his supplier 
would not have been able to operate 
with any flexibility 


“There still are contradictions be- 
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a ‘joker.’ I think the court did a good 
job of reasoning, and the opinion con- 
tained no ‘joker,’ either by oversight 
or intention. I agree with Mr. Sun- 
derland (Thomas E. Sunderland, gen- 
eral counsel of Indiana Standard) 
that the issue of meeting a ‘lawful’ 
lower price of a competitor was set- 
tled previously in the Staley case. I 
must admit, even though we were on 
the other side of the fence, that the 
Supreme Court did some sound reas- 
oning in making its decision.” 

Good for Jobbers—Robert W. Had- 
lick, secretary of the Missouri Petrol- 
eum Assn., said that “the ruling was 
a good thing for the jobbers because 
the FTC went too far in its findings 


cision,” one that was favorable to the 
historic American way of doing busi- 
ness, and both the supplier and the 
jobber should benefit. 


Comments From Readers 
From: Huey Haynes 
Foster and Haynes 
Piedmont, Mo. 

We are pleased with the contents 
of NATIONAL PETROLEUM NEWS, 
especially the editorials. For exam- 
ple, “Oil Can't Mobilize for War with 
Two Bosses” (NPN Jan. 3, p. 23) 

Give us more editorials concerning 
the “school boys” in Washington, 
who, from the standpoint of experi- 
ence, fail to pass the first grade. 
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Co-ops Out to Beat Majors, Jobbers 
At Own Game—Marketing Efficiency 


By Leonard Castle, Midwest Editor 


Independent jobbers and major 
company consignees in rural and 
small town areas may look forward 
to stronger competition from oil co- 
operatives in the future in the field 
of improved efficiency and service by 
bulk plants, tank wagon drivers and 
service stations. 

A study to determine how oil co- 
ops best may improve their market- 
ing efficiency and service is being 
launched by a committee of the Na- 
tional Council of Farmer Co-opera- 
tives headed by able and personable 
R. A. Young of the Missouri Farmer 
Assn. Oil Co-operative of Columbia, 
Mo 

The committee was established last 
summer and instructed at that time 
just to study the operation of co-op 
stations, find out how their market- 
ing practices and techniques compared 
with those of major companies and 
Independents, and draft a specific set 
of recommendations to be used by 
all oil co-op marketers to bring their 
standards to a level equal to or su- 
perior to those of their private en- 
terprise competitors 


At the committee's own request, 
its scope of activities was expanded 
at last week's annual convention of 
the National Council of Farmer Co- 
operatives in Chicago to include bulk 
plants and tank wagon drivers. After 
making its preliminary study, the 
committee decided that because most 
of the co-op marketing is in rural 
areas, it was just as important, or 
possibly more so, to find ways of 
improving the efficiency of bulk 
plants and tank wagon operations as 
of service stations 


Two of the most important points 
of the bulk plant study will be cost 
of distributing products and the prop- 
er training of tank wagon drivers. Op- 
erations of the most successful co-op 
bulk plants will be studied and ana- 
lyzed from every angle to determine 
what they do to reduce costs and im- 
prove efficiency. The committee also 
will study all the source material it 
can find, such as the stock loss con- 
trol report issued by the API's Mar- 
keting Division in Los Angeles last 
November. Points that are particular- 
ly pertinent to the co-op type of op- 
eration will be expanded and em- 
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phasized in the recommendations to 
be adopted ultimately. 

The committee probably will rec- 
ommend establishment of a special 
training school for tank wagon driv- 
ers. Mr. Young pointed out that to 
the best of his knowledge the only 
co-op now operating such a school 
is Consumer Co-operative Assn. of 
Kansas City and up to now the co- 
ops have done little toward working 
together on a project of this type. 
Most co-op tank wagon drivers in the 
past have received pretty haphazard 
training, usually under the direction 
of the local co-op manager, and in 
many instances it was felt that be- 
cause of the lack of proper training 
they were competing at a disadvan- 
tage with major company and In- 
dependent jobber tank wagon drivers 

. * > 


The survey of service station op- 
erations also will emphasize methods 
of cutting distribution costs, but an 
important point will be methods of 
improving service at the pump island 
to the consuming public. This ob- 
viously is a move to increase co-op 
sales at service stations to the gen- 
eral public-—-to persons who are not 
as yet members of the co-op 

Mr. Young said he did not believe 
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the committee would spend much time 
studying the operations of multi- 
pump stations, He sees little trend 
among co-op marketers toward this 
type of operation, because most of 
the co-op business is in the country 
and in small towns. 


However, there are at least two co- 
op multi-pumps now functioning, he 
reported. One of these is operated 
by the Missouri Farmers Assn. at 
Chanute, Kans. and is doing a volume 
of 90,000 gals. per month, The other, 
also an MFA operation, is located at 
Cabool, in south-central Missouri, and 
has been pumping about 40,000 gals. 
per month in a town of 1,100 popula- 
tion. 


“We are behind the major com- 
panies and Independent jobbers in the 
efficiency of our operations—-that we 
know,” Mr. Young said. “This pro- 
gram is just a matter of competition. 
We are trying to keep up with the 
parade.” 


The important point for Independent 
jobbers and major companies to con- 
sider is that the co-ops in the future 
apparently are going to depend upon 
more than dividend checks at the 
end of the year to attract and keep 
their customers. They will attempt 
to compete on the basis of efficiency 
and service. This is the kind of com- 
petition the private enterprise oil man 
understands, the kind on which he 
has built his business. Now is the 
time for him to gear himself to meet 
it--while the co-ops are formulating 
their program and before they can 
put it into practice 





Someone Should Tell Oil Investigators 
Facts About Marketing Competition 


By Raymond E. Bjorkback, Eastern Editor 


The report of the governor's com- 
mittee which investigated the recently 
ended Connecticut gasoline price war 
suggests that the industry should take 
more pains, in oil hearings by various 
bodies, to chart clearly the complex 
structure of oil marketing, and the 
way competition works in it. 

The Connecticut committee obvious- 
ly—-and naturally-—-went into its in- 
quiry with the implanted idea that 
something illegal or morally wrong 
was being done, else businessmen in- 
volved wouldn't have appealed to the 
governor for help. 

Traces of that idea carried over 


into the post-investigation report, al- 
though the committee explored a lot 
of avenues without finding anything 
it could even criticize with any cer- 
tainty. 

For example, there was the second 
of the committee's three “general con- 
clusions.” 

In reading it, one should keep in 
mind that the man who was chair- 
man of the group is a professor in 
Yale University’s law school, Ralph 
8. Brown. 

Also, one should know that his 
group's report showed a good basic 
insight into the advantages of free 
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enterprise and the competitive system 
for both consumer and businessman 
and a refusal to part with that in- 
sight, at the same time that the re- 
port showed the group to have been 
on @ poorly conducted tour The com- 
mittee said 

"We feel that the remarkable num- 
ber and duration of price wars at this 
time, and the remarkable gap bet ween 
prices inside and outside the affected 
areas in Connecticut Se or 6c a gal 

suggest that the price of gasoline in 
peaceful areas is unstable and might 
be reduced 

“It may seem odd to hope for a gen 
eral reduction in the price of a com 
modity when practically every other 
price is rising again. But we are im- 
pressed with the efficiency of the 
industry, we gather that gasoline is 
in plentiful supply; and we suspect 
that the pressure of that supply is 
somewhat kept from affecting the 
market price except in certain locali 
ties In state after state, con- 
sumers pay, month after month, 20« 
for gasoline in one locality, and 2% 
a few miles away 

How much better it would have 
been had someone shown the commit 
tee that a price War is simply a se- 
vere, more attention-getting, mani 
festation of the competition § that 
goes on all the time! How much better 
it would have been had someone re- 
minded the committee about the law 
of supply and demand, and the way 
is affects prices, im fterma of the in 
dustry’ 

The committee still had the feeling 
at the end of the investigation that 
there was some “unjustified discrim 
ination in prices charged by some 
major wholesalers It indicated it 
had in mind sales to “the operators of 
super-service stations who apparently 
can buy gasoline and sell it (on an 
unbranded basis) more cheaply than 
existing outlets 

There is evidence in the report that 
the committee knew about the quan 
tity factor in purchasing. Apparently 
no one bothered to show very clearly 
where the big unbranded operator fits 
into the pattern of oil marketing, or 
the part he has been playing in the 
multi-pump development 

The committee's report spoke of 

an industry dominated by giants 
and of majors “large profits,” as 
though there were something improp- 
er about them, although the commit- 
tee found nothing improper about 
their part in the price war A few 
kind words for bigness and profits 
would have helped the committee 
keep its perspective 

Committees such as the Connecti- 
cut group, investigating legislators 
and the courts all function in an 
area in which it is important for the 
industry to seek better understand- 
ing, because the findings of such bod- 
ies affect the industry directly so 
often 
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Motor Oil Triplets Are Born To Give 
Customer Type of Lubricant He Wants 





By Frank Breese, West Coos? Correspondent 


Hustling Hancock Oil Co., one of 
California's live-wire companies just 
outside the pale of the seven West 
Coast majors, has given its 1951 
merchandising program a new twist 
by introducing three new motor oils 

Described as “Hancock's 1951 trip- 
lets,” the three motor oils are called 
“New Hancock Premium,” at 40c 
per quart; “Hancock Pennsylvania,’ 
also 40c per quart, and “Golden 
Scot,” 30c per quart. They are bright- 
ly packaged and have been put on 
the market with a brisk promotion 
campaign 

The “Hancock Premium” is of- 
fered as a heavy duty motor oil to 
meet what Hancock says is an in- 
creasing demand for that type 

Its other premium motor oil is 
plugged as 100° Pennsylvania oil 
marketed “to meet the steady publi 
demand for a ‘Pennsylvania’ oil.” 

The third is advertised as “a good 
economy-priced oil guaranteed to be 
all new stock, with additives for fur- 
ther protection 


Company representatives have been 
briefing the dealers on ways to push 
the products. Special booklets were 
printed to help dealers explain the 
oils to customers. In addition, a brief 
explanation of the so-called proper 
use of various oils, written by William 
T. Hancock, vice president in charge 
of refining, is carried in the booklet 

On the A-boards, the Golden Scot 
oil is featured with a giant-sized pic- 
ture of the can and the words “new 
and “3k bold enough to catch a 
passing motorist’s eye 

Presentation of not one new prod- 
uct, but three, is expected to fresh- 
en the whole merchandising program 
by giving dealers some brand new 
talking points 


As part of its expansion program, 
Hancock has concentrated much at- 
tention on San Fernando Valley, an 
integral part of Greater Los Angeles 
which has been undergoing a very 
rapid growth. Just as an example of 
what is being done in a small way 
there is the case of Harry Garner and 
his two sons, John and Bill, who have 
been running a Hancock station and 
service garage in the community of 
Pacoima for 10 years 

The Garners enjoyed a brisk busi- 
ness with their three-pumper on a 
crowded lot. With increasing business, 
they found it difficult to handle traf- 
fic amoothly in the cramped layout 

So the layout was remodeled along 


the open lines becoming more popular 
and convenient in the Los Angeles 
Basin. Now there are three islands 
with nine pumps 

To publicize the improvement, they 
staged “Garners’ Grand Opening.” 
The program ran to form in these 
parts: a western band, bubble gum 
and comic books for the youngsters 
and Baron Leone, one of the dozen 
“world champion wrestlers” working 
this town, who gave orchids to the 
women. This practice of hiring wrest- 
lers to hand orchids to women has 
become such a sure way of bringing 
out the ladies, it is becoming a stock 
part of all shows put on to attract 
crowds to all types of business houses 
The Garners counted 6,000 persons 
milling around their corner 


The newly-formed AFL Workers’ 
Organizing Committee has taken its 
first step to move in on the OWIU 
‘ClO) in California 

It has petitioned NLRB to hold an 
election among the several thousand 
Richfield Oil Corp. production, con- 
struction and maintenance employes 
throughout the state. The AFL organ- 
izing group consists mainly of en- 
gineers and pipe fitters who are in 
the International Union of Operating 
Engineers and in the Plumbers Union 

OWTU's position among oil work- 
ers on the West Coast has been dom- 
inant for years; so this apparent AFL 
challenge is being watched with in- 
terest 

. . . 

A bulk plant expansion program in 
excess of $250,000 will be started soon 
in Tacoma by General Petroleum. It 
calls for substantially increasing fa- 
cilities of Tacoma plant No. 1. Among 
the scheduled additions will be two 
30,000-bbl. floating roof type storage 
tanks and two 30,000-bbl. cone roof 
tanks. These new tanks will afford 
additional storage space for more 
than five million gals. of gasoline and 
home heating fuels for the Tacoma 
area. Also included in the enlarge- 
ment program are new tanker re- 
ceiving lines from the. pier, which 
will cut product unloading time 

Smaller storage units will be re- 
assigned to “working tank” status, 
enabling them to be operated inde- 
pendently of tanker receiving lines and 
the main storage tanks. This is ex- 
pected to expedite truck loading and 
give the customers faster delivery 
The whole job will take about a year 

GP's Tacoma plant No, 2 has been 
sold to the Air Force 
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Fuel Oils Ease Slightly; ‘Gas’ Supplies Ample 


The industry showed signs last week that it was “mak- 
ing the grade” on fuel oil supplies for the winter. While 
heating oils and residual continued closely held, “premi- 
um" for spot lots over generally posted prices appeared 
to have leveled out Ample supplies of gasoline also 
were being accumulated to meet spring demand 

Adherence to the hold-the-line policy by most refiners 
and marketers continued to restrict developments on the 
price front. 

Crude oil prices were unchanged. The Economic Stabil- 
ization Agency approved the advances that ranged up 
to 25c per bbl. in California low gravity crude oil prices 
posted after the Dec. 8 deadline for the voluntary crude 
price freeze (see p. 23) 

Prices for No. 6 fuel were up Sc per bbl. to $1.75 in 
East Texas, and the low quotation in that district was 
the same as for most other areas of the Mid-Continent 

Heavy fuel prices were 0.3c per gal. higher in the 
Detroit terminal district, with No. 5 fuel generally quoted 
at 8.65c per gal. in tank car lots, and No. 6 at 8.4c 

In Toledo, distillate prices were higher by 0.5c fol- 
lowing advance by one marketer. Kerosine at Toledo 
was quoted at 11.5c, No. 1 fuel at 11.le and No. 2 at 
10.1le 

While buyers continued to search for uncommitted lots 
of fuel oils in all refining districts, no further increases 
in the “premiums” they were willing to pay were dis- 
closed 

The supply pinch, while still on for fuel oils, showed 
signs that it at least was getting no worse A large 
“cluster” of overdue oil tows, estimated “well in excess” 
of 30,000,000 gals. brought relief to the tight fuel oil posi- 
tion in Chicago. At New York Harbor, suppliers who 
were a little short on their fuel oil commitments found 
that resellers for the most part were well stocked. In 
the Mid-Continent, refiners said they were making sales 
to the extent that tank cars became available. 

“Premium” paid for heating oils at New York Harbor 
ranged up to O0.5c per gal. over generally posted 10x 
barge price for kerosine and 9c for No. 2. Some heat- 
ing oils reportedly were held for higher prices, but no 
sales at these quotations were disclosed New York 
Harbor buyers of spot quantities continued to be willing 
to pay up to $2.40 for bunker “C” fuel; regular-customer 
buyers were paying prices ranging from $2.15 to $2.25. 

In the Midwest, sales of kerosine, No. 1 and No, 2 
fuel oils were reported at “0.625c and 0.75c over Group 3 
lows.” A marketer disclosed sale of 120 cars of No. 6 
fuel at $1.85 per bbl., which was 10c higher than the 
generally quoted $1.75 price in Oklahoma. 

At the Gulf, heating oils continued almost non-exist- 
ent in open general cargo-lot offerings. However, sev- 
eral refiners were said to be willing to sell either kero- 
sine or No. 2 provided the buyer would take gasoline 
also 

Gasoline was plentiful at wholesale in most seaboard 
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areas; the product continued tight in Central Michigan 
While most seaboard marketers said retail sales were 
“above average” for the season, they also reported there 
were few buyers in the market looking for prompt barge 
and cargo lots. On the other hand, considerable demand 
was said to be in evidence for shipment beginning in 
March 

Richfield Oil Co. of California reportedly signed a 
$500,000 contract to supply the city of Los Angeles with 
gasoline during 1951 at an increase of 0.5c per gal. over 
the 1950 price. The city is to pay 17.64c per gal. for 
premium and 15.64c for regular, and, if gasoline prices 
generally rise, the city will absorb up to 2c per gal 
increase 

Lubricating oils and wax for the most part continued 
tight, although small offerings of some grades were be- 
ginning to appear 

Western Penna. sources said they were able to find 
spot lots of bright stock at “about 3ic,” although neu- 
trals and cylinder oils still were described ag “almost un- 
obtainable.’ About 5,000 bbis. of Penna. bright stock 
were sold for export, but details of this transaction were 
not made known 

Midwest inventories of bright stock, November, 1950, 
over October, were 30,237 bbls. higher at 239,283 bbls. for 
the 14 refiners reporting to Western Petroleum Refiners 
Assn The same companies showed a November in- 
crease in inventories of all other grades of lubricating 
oils, ranging from 3,092 bbls. for steamed refined stock 
(total Nov. 30--38,593) to 49,148 bbis. for blended oils 
(total Nov. 30--271,549) 


GULF COAST 
Gasoline Supplies Increase 


A rapid build-up of gasoline inventories featured the past 
week's developments at the Gulf. Trading was almost 
at a standstill, for transportation continued scarce and 
fuel oils remained tight 

The rise in gasoline inventories came about after a long 
period of near-capacity refinery runs to obtain maximum 
quantities of fuel oils. In addition, suppliers were using 
their “precious” clean barge and tanker transportation 
almost exclusively for heating oils, with the result that 
gasoline was piling up with few prompt buyers in sight 

Two majors said they had “lots of gasoline” in storage 
at the Gulf, adding, however, that stocks were not large in 
relation to potential demand, but rather to the available 
tankage at their plants 

The tip-off on the ample supply of gasoline was in the 
manner in which the product was offered, traders said 
Whereas it was almost impossible to find an uncommitted 
cargo lot of kerosine or No. 2 fuel, “quite a few” tie-ins 
of gasoline and kerosine, and gasoline and No. 2, were 
available. The sellers were said to be in hope that buyers 
needed heating oils so badly they would take gasoline also 

Some inquiries for gasoline were reported, but mostly 
not for the same positions as the offerings. One in- 
quiry called for a cargo lot of regular, 86 oct. Research, 
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Summary of Daily Gasoline Prices (Jan. 9 through Jan. 15) 
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per month in February, March and April. Another, for a ATLANTIC COAST 


cargo per month beginning March and running through 
the balance of 1951 Most of the offerings were said to Fuel Supply Tightens Further 


stipulate prompt liftings, or, at most, 30 days 





Aside from the temporary bulge in gasoline supplies, Cold weather along the seaboard and continued high 
consensus of most suppliers was that a very close balance rates for ocean transportation brought about a further 
was being maintained between supply and demand. Most tightening in supplies of fuel oils during the past week 
refiners looked forward to tight supplies of gasoline “with- Suppliers were limiting their wholesale heating oil cus- 
in a month or two,” and also to greatly increased pur- tomers strictly to quotas, and were making no offerings 
chases by the military to outside buyers. 

Residual fuel continued closely held for prompt move- What trading was done in so tight a market mainly 
ment. Only one prompt cargo of high viscosity bunker was to bolster fuel oil inventories of suppliers against pre- 
oll was reported available to the general market. Quota- tious sales commitments. Purchases of 2,000-to 10,000- 
tions for heavy fuel ranged from $1.75 to $1.90 per bbl bbl. lots were the order of the day, for larger quantities 
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Explanations of Price Tables 


The reader's attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on 
page 32 and the price tables appearing on pages 
35-40 of this issue. 

The letter “X" indicates a change in price; if 
the change is on the low of the price range, the 
“X" is adjacent to the low; if the change is on 
the high of the price change, the “X”" is adjacent 
to the high; a change from one flat price to 
a higher or lower flat price, or elimination of 
the low of a price range, is indicated with an 
“X" to the left of the new price; elimination of 
the high of a price range is indicated with an 
“X” to the right of the new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 38, all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











were extremely hard to find in the open market, accord- 
ing to reports. 

Gasoline was almost as hard to sell at whoesale as 
heating oils and heavy fuel were to buy. On the other 
hand, marketers said retail gasoline sales generally were 
“above average” for this season. 

At New York Harbor, bids of up to 9.5c for barge lots 
of No. 2 fuel and 10.5¢ for kerosine were reported, and 
several small-lot sales were said to have been made at 
these prices. At Philadelphia, purchase of 40,000 bbls. 
of No. 2 fuel was reported at 9.2c per gal.; suppliers in 
that district quoted 9.2c for tank car lots of No. 2, and 
9.1c, barges. 

Bunker oil was especially tight at New York and 
Philadelphia, and demand for 0-10 p.t. No. 5 fuel was 
“up sharply” at points in the Northeast and the South. 

At New York Harbor, bids of up to $2.40 per bbl. for 
bunker “C” fuel in barges were disclosed. One supplier 
reported a buyer placed a bid of $2.35 per bbl. for 40,000 
bbls. of heavy fuel at New York. Upon the supplier's re- 
fusal to take on any new business, the buyer raised his 
bid to $2.40. New York Harbor suppliers quoted barge 
prices for heavy fuel ranging from $2.15 to $2.25 per 
bbl. At current charter rates from the Gulf, laid-down 
cost heavy fuel at New York was said to be “about $2.80.” 

Despite all the bids in the market for fuel oil, there 
appeared to be no shortage of heating oils and residual 
at the secondary level of supply. Resellers, if they had 
firm arrangements with suppliers, were adequately sup- 
plied, according to reports. In fact, most of the current 
offerings in the open market originated from resellers 
who had bought quantities in excess of their current re- 
quirements. 


CHICAGO DISTRICT 
Fuels Remain Tight as Barges Arrive 


Tight supply situation in Chicago District was little 
changed last week despite the fact that long overdue 
barges began arriving with light and heavy fuels, ac- 
cording to several trade sources. No price changes were 
made. 

While amount of fuel oil delivered into Chicago by 
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barge during the week was declared to be “only a drop 
in the bucket,” other sources estimated total amount 
scheduled for delivery between Jan. 10 to 20 would run 
in excess of 30,000,000 gals. It was said that this amount, 
in addition to a break from the weather, could brighten 
the supply picture materially. 


Meantime, trade sources said, tightness in light fuels 
caused some primary suppliers who had made product 
loans to other primaries, to bill them “at or near retail 
prices” if repayment was not prompt. 


Terminal operators generally were unable to sell either 
light or heavy fuel to other than regular customers; how- 
ever, No. 6 fuel was offered on a spot basis out of one 
terminal to the trade at 8.5c, FOB Chicago District. Quo- 
tations for No. 6 at other terminals ranged upward from 
7c. 

Gasoline was quiet with supplies reported in good bal- 
ance at refineries. Premium-grade gasoline was “a little 
tight” at some water terminals because of a good winter 
demand. Terminal supplies of regular-grade were said 
to be “adequate.” 


CENTRAL MICHIGAN 
Light Fuel Supplies Show Steady Dip 


Inventories of light fuels declined steadily in Central 
Michigan during the second week of January in spite of 
milder weather. Over-all supply status of heavy fuel 
was “much improved,” according to refiners. Gasoline 
was in “unusually” good balance for this time of year, 
refiners said. Prices were unchanged. 

Continued import of Texas crude (approximately 14,000 
b/d) via Toledo-Alma pipe line was credited with having 
eased tightness in heavy fuels. One refiner said he was 
offering “about” 200,000 gals. of No. 6 fuel in the open 
market; price was not disclosed. His ability to offer, 
he said, resulted from increased crude runs. 

A number of refiners said their light fuel inventories 
had reached “tank bottoms.” One refiner, however, of- 
fered a small amount of gas oil in open market, price 
not disclosed 

Mid-winter inventories of gasoline were said to be in 
“excellent shape" and no general spot offerings were dis- 
closed. One refiner reported an inter-refinery sale of 
200,000 gals. of 84 oct. Research regular-grade gasoline 
for January shipment. Price details were withheld 


MIDWESTERN Chicago-E. St. Lovis Area) 
Open Market Bidding Becomes Cautious 


A note of caution crept into open market bidding for 
light and heavy fuels in the second week of January as 
milder temperatures in the Midwest made traders more 
conservative. Demand was “as strong as ever,” but tank 
car marketers said the market could do a “flip-flop over- 
night” once refiners began to catch up with back orders. 

Transportation still was the key to the overall tight 
supply situation. Refiners pointed to present stock figures 
compared with a year ago and said only turn-around time 
on tank cars had to be improved to relieve the supply 
situation. For the most part, “rolling time” from re- 
finery to transfer lines was good, they said, but from then 
on rail service was “bad,” and switching delays of 10 
days were common. 

While marketers reported buying at prices as high, or 
almost as high, as those paid earlier this season, most 
were careful to make sure they had a buyer before taking 
title to the material. Some sources commented that there 
appeared to be considerably more material available in 
open market now than the first of the year. 

Sales of Nos. 1 and 2 fuels by resellers mostly were at 
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prices “0.5 to 0.625¢ per gal. over (quoted) Group 3 lows 
however, much of this material originated in “differential 
territories Midwest refiners’ quotations for No. 1 
ranged from 9 to 8.25¢ and for No. 2 from 8.375 to 8.62% 
Marketers were as careful in their buying of heavy 
fucls as they were in light fuels. Bids of “65c per bbl 
over the low” no longer were heard. However, open mar 
ket prices for No. 6 fuel, with guaranteed max. 1% sulfur 
content, hovered around $1.95 to $2.05 per bbl. with sales 
reported at the lower figure and bids of $2 per bbl. for 
resale disclosed In all cases these prices commanded 
prompt shipment in sellers’ coiled cars. Four Midwest 
refiners continued to quote No. 6 at $1.75 per bbl 


MID-CONTINENT 
Transportation Still Restricts Trading 


Price and demand status of most refined products re 
mained unchanged in the Mid-Continent during the past 
week Transportation still was scarce, and this tended 
to restrict trading. refiners said. Light and heavy fuels 
were in good demand, with open market buyers offering 
premiums in some cases. Gasoline continued in “fair 
demand,” trade sources stated, and lubricating oils were 
said to be in “good shape 

Only price changes during week were in East Texas 
where three refiners reported higher prices for No. 6 fuel 
bringing low of range up to $1.75 in that area. In West 
Texas, one refiner quoted $1.65 for No. 6, while the 
product generally was not priced lower than $1.75 
other Mid-Continent districts 


in 


Some inquiries still were reported by refiners in which 
buyers indicated they were willing to pay from 0.5 to 
O 7he per gal. “over the lows” for burning oils, and from 
15 to 25 per bbl. “over the lows” for heavy fuel. How 
ever, several sources said most buyers at end of week 
were refusing to bid “the high premiums” they had 
paid previously 


Iwo trade sources also said scarcity of transportation 


showed signs of “easing a bit,” although lack of tank 
cars continued to hold back open market trading. While 
buyers could find products, they had trouble locating 
material where there was transportation 


Sales during week included one transaction in which 
15 cars of No. 6 were sold at “about 25c over the low 
published prices,” FOB Group 3. Ten cars of cycled 
gasoline were sold by an Oklahoma broker at undis- 
closed price, and one North Texas refiner reported selling 
5 cars of regular-grade gasoline and 10 cars of No. 2 
fuel at “low published prices,” FOB refinery 


WESTERN PENNA. 
Refiner Buyers Active in Lube Market 


Demand for motor oils remained heavy and spot buyers 
in Western Penna. the second week of January reported 
continued tightness in all base lube stocks. Refiners gen- 
erally indicated they had little “free’’ material to offer 
and inquiry from refiner-buyers continued active. Only 
occasional small lots were offered outside this class of 
trade, according to reports 

Demand for petroleum also continued heavy and re- 
finers were sold up several months in advance. Fuel oils 
were increasingly tight. Lessening drum supply restricted 
trading in some products 

Cylinder stocks continued to be most closely held of 
all lubes and little trading was done outside of “swaps 
according to reports At the same time, undisclosed 
quantities of 600 and 630 flash were in one instance re- 
ported sold for export at “about 31« The former grade 
was quoted at 29c, the latter at 30c. Neutral (200 vis.) 
had become nearly as tight as cylinder stocks, some re- 
finer-buyers said, commenting that extensive inquiry had 
failed to bring forth offerings. One sale at 30c was dis- 
closed. One quantity of bright stock was reported of- 
fered in exchange for 200 neutral 

Bright stock had eased slightly from “almost complet« 
stoppage” of lube offerings over past few weeks, it was 
said. Sales of small lots at 30c and 3lc were disclosed 


(continued on p. 41) 





Crude Oil Prices 


No changes in crude oil prices reported in 
week ended Jan. 13. For complete crude price 
schedules, see Dec. 27 NPN, P. 46-47 








Summary of River Barge Commercial Shipments from Gulf Coast in November 1950 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT JAN. 15 


Prices herewith are reproduced from Pilatt’s OILGRAM Daily O0 
Price Service, associated with Nationa) Petroleum News 
resentatives in all NPN-OLLGRAM offices devote their 
to reporting oi) industry prices everywhere 


whose re 
tume exclusively 


Prices shown in tables are sales prices or quotations or general offers 
or posted prices by refiners. by pipeline termin operators, and by 
tanker termina! operators. for current sales and shipments, for the bus 
iness day or period stated, except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge pr applying to 
barges of cargoes or truck transport lots only, so designated; FOB re 
Gneries or terminais; in cents per ga ekcept per bbl where § sign is 
shown, wax and petrolatums in cents per pound: ex all fees and taxes 
for crude ofl and its products lawfully produced and transported; re 
ported as received by OILGRAM and Nationa! Petroleum News but not 


GASOLINE 


guaranteed, for subscribers 
distribution or publication 


private use only and not for resale or 
During periods of short supply. some sellers 


and at times al) sellers, withhold quotations to new customers or the 
posting of frm prices but give OJLGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 


regular customers 


only 


and such prices appear im the price tables 


Octane ratings are ASTM, Research Method ratings indicated by letter 

R. are minimum ratings; Motor Method ratings are indicated by letter 

M. For further details of price conditions apply to any NPN OILGRAM 
tee or see back of any OJLGRAM Price Service invoice 


For complete price service delivered daily from nearest OILGRAM 


publishing office, New York 
1213 West 3rd St, Clev 413), Obie 


Price Service. ine 


subscription rate in 


CENTRAL MICHIGAN 


(POR Central Michigan refineries) 


ORLAHOMA (Greup 3) 
93 Oct 
Oct 
Ort 
Oct 
Oct 
Oct 
Oct 
Oct 


90 Oct. R Prem 
Prem : 56 Oct. R Prem 
Prem 375 4 Oct. R Reg 
Prem 4 75 S2 Oct. R Reg 

Prew 5 Str. run gasoline, ex 
Reg : Detroit shpt 

Reg 10 373 
Rex 2:10. 375 
& below + 625 


ERR RR 


OHIO Quotations of 
On points 


R Reg 


4 


(Group 3 basis) 
"rem 

Prem 

— CALIFORNIA 

Reg 

Reg 375 Los Angeles dist 

& below . 80-52 Oct. M Prem 
74-76 Oct. M Reg 


S83 Oct 


MIDWES 
93 Oct 
Oct 
Oct 
Oct 
Oct 
Oct 


em 


For shpt. te Tex 
Prem San Fran. dist 
Prem 
80-52 Oct. M Prem 
74-76 Oct. M Reg 


San Joaquin Valley 4 

80-52 Oct. M Prem 

a 74-76 Oct 7 

(For shpt. toe Tex “ Mi Reg 
Prem 
Prem 
Prem 


(2914-145 
13.5-14.25 
13.5 


at 


LUBRICATING OILS 


WESTERN PENNA, 
Prices are for sales 
reported, to jobbers & 


made, or offers reliably 
com pounders only 


VISCOUS NEUTRALA._No. 3 col. Vis. at 70° 


F. 200 Vis. (180 at 


(Truck Transpt.) 


Bright Stocks 
145-155 vis. at 210° 
10 pt 
Oct. M & below 95 ) 15 pt 
25 pt 
ARK. (Per shipment te Ark. & La.) 
86 Oct t Prem 11.75 
0 Oct. R Reg 10.7 
60 Oct. M & below 


CYLINDER STOCKS: 
4 600 BR. Glterb'! 

825 650 SR 

KANSAS (For Kansas destinations only) a00 8 

90 Oct. R Prem 11.6 630 fi 

88 Oct. R Prem 

86 Oct. R Prem 

&2 Oct. R Ree 

80 Oct. R Reg 

60 Oct. M & below 


LuBE 
COLOR’ 


PATENT CHEMICALS INC 
PATERSON 4, N 


&3 Oct 


Pitt. 
86 Oct 
&3 Oct 


JANI 


100°) 420-425 fi 
5 
30 


400-405 A 


2s su 


540-550 


Fluorescent color for 
solvent extracted and 
additive lube oils. 


Petroleum Colors 


Cleveland and Houston, address Piatt's 
Annual 
s $150 per year, payable in advance 


MIDCONTINENT LUBES 
FOB Tulsa basis. Bright Stocks, vie 
Neutrals, vis. at 100°, 0-10 PP 


Neutral Otls 4 enventional 
Pale Oils col 
6-55 vie 
86-110 vie 
150 vis 
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280 vie 
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Bright Steck 4 onventional 
200 vie. D 

10-25 pp 
150-160 vis. D 

o10 PP 

10-25 pp 
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Pp 
Bright Stock— Selvent 
150-160 vis. 0-10 p.p 


Neutral Oils —sSotvent 


Cylinder Stocks 


600 «sr live green 


SOUTH TEXAS (Neutral Ofte) 
(Vis, at 100° FF. FOB refineries 
and/or export shipment.) 


PALE ¢ 
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loo 
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soo 
“am 
Toe 
1d 
van 


domestic 
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Foundation 
of profitable 
oil sales 


When your label is wrapped around 
Elk-refined 100% Pure Pennsyl 
vania lubricants, you have solid 
quality to sell at prices that 
make excellent profits for you 


That's a firm foundation for sales, 
stimulated by nation-wide promo 
tion of 100% Pure Pennsylvama 
Grade products. This promotion 
adds strength to the steady, proved 
preference for these quality lubri 
cants known, trusted, used and 
praised for years! 


You can enjoy this solid backing 
for your label, plus the outstanding 
service and “know-how” jobbers, 
compounders and distributors report 
in dealing with the Elk Refining 
Company. Get the details today 
Write, wire or phone 


ELK REFINING COMPANY 
KANAWHA VALLEY BUILDING 


Charleston 1, W. Va. 


Refiners of Mighest Quelity 
Pennsylvania Grade Petroleum 





Charter Member of ?.G.C.O A.—Permit No. 25 
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KEROSINE, GAS & FUEL OILS 











CRLANHOMA (Greup 4) (mi (My 

41-4 "+ Kerogine 2)11-11 5 

wwe No, 1 fuel (2)10.75-11 

Range No. 2 fuel (3)10.5-10.75 

“ & shove I diene N + fue 105 

N ine 6-40 fuel 105 

N i. .~ 

No 2 straw Pittaburgh 

‘ ; . 

Ny é Kerosine 11.625.11.75 
No. 1 fuel 11.125.11.625 
fo 2 fuel 73 

MIDWESTERN (Group | No. 2 fue 11-11.375 
No. 3 fue 

¢1-43 ww 36-40 fuel 10.5-11 

a1 wwe 

Range 

“a be Dita 

a aoe I one CENTRAL MICHIGAN 

No. 2 straw FOB Central Michigan refineries.) 

N . Rang ! 11.5512. 55 
‘4.49 ww kero 11.55-12.5 

N. TEA. (For shpt. to Tex. & N.M. dest'ns.) PW. distillate (2)11 5-122 

‘43 ww &.75-0 512 N 2 light straw 10.9-11.55 

au we 10 N } straw 10.8.11.25 

“ DT 4. 25-10 UG. gas otf (3)8.5-10 

N 2 straw s N » fue 7Ta& a8 
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“ & above [DI liese 
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N 2 straw 

N 6 fuel 


HB. TEX. (Truck trnspt.) 


‘4a ww 
oe 








& NM. dest’ns.) 


OHIO.-Quotations of 8.0. Ohio for detivery t 





9.25-10.5 Ohio points 
9.5 Kerosine 11.9 
+. 2542 No. 1 Fue 11.7 
+-0.25 No. 2 Fuel 10.7 
$1.65-1.50 Diesel (Light & Med.) 11.7 


CALIFORNIA 


* &@ above IDI diese San Joaquin Valley 
~ ~ 10-43 ww 126.13 
N 4 Heavy fuel (PS 400) $1.95 2.06 
Light fuel (PS 300 $2. 2512 
CENT. W. TEX. (Truck trnspt.) Diesel fuel (PS 200 10.411 
‘43 wwe o.05 Stove dist PS 100 11.9-1 
S &@ above D1. diese 8. 75-0.25 
Gl. gas a5 
N 1 fue %.25 2512-12 
‘ 2 tue a9 400 $1.85.2.00 
. fuel on $2 15-2. 2044 
N 6 fue $1.75.2.00 I I 200 7.5-11.4 
KANSAS (For Kansas destinations only) Stove dist. (PS 100 8.5-12.9 
wu ew 
& & above Diese San Francis» 
N if 1-43 wow 125-1 
2 fuel Heavy fuel (PS 400 $1.95. 2.08 
N 4 fue Light fue PSR 300 2.2512 
N » fuel 2. 325..2.40 Diesel fuel (PS 200 10.4-11.5 
No 6 fue 2)$1.75-2. 0012 Stove dist. (PS 100 11.91 
ARK. (For shipment to la.) 
44 ww > 375 
Tractor fuel , 
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iene fue s & at ve » 375 
oo os NATURAL GASOLINE 
N t fue 8.12 
N 4 fue 23 Group 3 & Breckenridge prices are to biend 
N fuel $215 ere on freight Basis shown below Shipments 
N 6 fuel $2.00 may originate in any Mid-Continent manufac 
turing district 
WESTERN PENNA 
Bradford Warren 
FOB GROUP 3 
Kerosine iia Grad 4.70 6.8758 
N t tue jrade 26-7 }. S75( Sale 
2 tue 10 25. 
R i fue FOR BRECKENRID 








rade 26-70 6 375( Quotes 





Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 


New York 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 15 


CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 
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Refinery & Terminal Prices (Continued) 





PRICES IN EFFECT JAN. 15 
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re 28 YEARS OF RELIABLE 
Oll PRICE REPORTING 


This, in just o few words, is the story of 

MIDDLE EAST CRUDE PRICES Plott’s O1LGRAM Price Service 
: Since 1923, it has been recognized 
eS eee eee ay See . oe rere ee throughout the industry os the foremost 
; aon daily oil price reporting agency. It hos 
constantly been top management's major 
art B@ective source of oil price information, and with 

(ormvity Date good reason. 

Arey + adh yy laa as eo Sa . + + + OILGRAM has the lorgest stoff of 
Arabiar $24 Aiden. Lebanor Dec 1. 1950 oil price experts employed by any oil 
$2 41 ripe ebanot Oct 19h price reporting agency. 

. ONLGRAM is the most complete, 
most comprehensive price report available 
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Philadeiphia, Pa 
Pittsburgh, Pa. 


Phila, Pa. . 
Pittsburgh ..... 
Allentown 

Erie coe 
Scranton 
Altoona 


Williamsport i a. 
Wilmington, Dei. . 
Dover . 1 


otes: 
Kerosine—Thru Penna. & Del, add 2c per 
for t.w. deliveries of less than 25 gals 
et one time. 


Mineral Spirits prices also apply to Btod- 
dard Solvent 


Hamilton, Ont 
Toronto . 
Brandon, Man 
Winnipeg oe 
Regina, Sask. 
Saskatoon ose 
Edmonton, Alta... 


tT] 


SSREVSRRBIB a 

SeenKnunena~wow ~ 
9bd0d00d00000 
-wueeroaveszoco: 
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ind 
a 


ad “4 
*) Price is for Esso Extra (premium) 


Gasoline taxes are provincial taxes 
‘otes: 
Prices are per imperial gal. which is 1.2 


U. 8S. gals. —T.W. prices are to divided & 
undivided dealers. 


HUMBLE Hampice Gasotne 
Regular 

OlL T.W. Retail 
Dallas, Tex.. 14.0 

Ft. Worth . 14.0 
Houston .... 14.0 

San Antonio. 14.0 

Notes: 


T.W. prices are to al) classes of dealers and 
consumers 


JANUARY 17 
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Boise—7.5e¢ gas tax applies to motor fuel 
only; avgas taxes are 1.5c federal, 2.5¢ state 
Honolulu--7 Se gas tax applies to motor fuel 


ex lec territorial quid fuels tax 
prices are ex Hawaiian gross income tax of 
1% to resellers, 25% to consumers. 


Gasoline—Priees for Chevron a ~ (Pre- 
mium) are 2c 


Aviation 115/145, 

80/87. For deliveries of motor gasolines and 

aviation gasolines of less than 40 gals., add é¢ 

to 400 gals. & over price, except Chevron Su- 
adda 4.5¢ and at Honolulu: 


Kerosine—T.T. prices, except at Salt Lake 
City, apply to deliveries of oo gals. For 
other deliveries: less than 40 gals., = 4c; 
200-399 gals., deduct 3c; sco gals. over, 
deduct 4c; tank car-truck trailer, Geenet 5.5¢ 
Salt Lake City posted tank truck price is for 
minimum 40 gal. deliveries. 

Standard Diesel/Furnace Off & Standard 
Stove ae T. prices are for deliveries of 400 


gals. or except 

other Geltveries: 40-199 gals., 

gals.. add 0.5¢; less than 40 

Salt Lake t.t. prices apply for any quantity. 


Dallas, Tex 

Fort Worth .... 
Wichita Falls . 
Amarilio ‘ 


San Antonio . 
Port Arthur 
Notes: 
Dealer tw. prices apply aiso to al) classes 
with 


of Gelivery of 
cals 


eceoooveoeceoce. 
Seeeeeoueocrcre : 
SEeeeerrrevvrsr 3 
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marketing companies af 
and Kerosine prices. 

jee; Tl 3/1000; 
; Mo. 1/250; Neb. 2/1000. 
2/25; & C. 1/8e; & D 


; lowa 1/60c; Mich. 1/5e 


at 


Atiantic City, N. J 
Newark . 
Baltimore, Md. 


| tee eee eeu-eeunee~-w 


ny oe 
Knoxville, Tenn 
Memphis 


Chat 
Nashville . 
Little Rock, Ark. 


et eee 
SSVSeSFSSSSSSCSESSSSSSFSSSAHHHHHIV Aes 
S2eeee FSSC es Sere FeeeseFeer rere r Verses 


eceec4~o~soe 


Newark, N. J 
Baltimore, Md ; 
Washington, D. C 
7, ~~ w. 
Ne.2 Ne.4 Ne. ¢ 
$3.454 $2 706 
3.39 20% 
3.55 2.0 


Atlantic ony, NJ 2 
Newark, 
Baltimore. A 13 
Washington, D. C 
Norfolk, Va. .... 3 
Danville . 
Pe oo 3 
ae | 
- 
~l 
mM 


e-c ow atta 


wm 
peaneandobnennin, 


clude Ae state tax 
Notes 


Naphthe— Newark t.w. prices are for de 
liveries of 200 gals. or more; less than 200 
, 0.5e over posted t.w. prices; steel barred 

tw. prices. Balti- 


1—Atlantie City prices are 
for deliveries of 300 gals ; for de 
liveries of 100-299 gals, add to prices 
shown; for deliveries of less than 100 gals, 
add 2c to prices shown 


(s. B. Prices are Continental's 
tankwagon prices. Current selling 
prices may vary from those shows 
because of local conditions.) 

, Demand 


if 


is 
15 
“4 


"~eeoreeocooco44eane 
Fooeeeeeuecegore 


ouneweunueec: 


2 
re 


ee v eeevrouss4eeawe 


tax column includes these city 
taxes: Alboquerque & Roswell, 0.5¢; Santa Fe, 
le. Cheyenne, ic; Casper, ic 
Notre: 
TW. prices are to consumers and dealers 
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Tank Wagon Price (Continued) 
























SOCONY VACUUM ev a 
Grede Grade Grede Mobiifuct MOBILNEAT Ne. 4 Ne.@ 
Gasctine 06 * ee = ( Regutar Grade) Mobi) Kerosine Diesei Use. 3 Fue) = on. 
Tae TFT. Tw. Tw tA. Tw. Tc. Yared T.w. rc. Tw. Tr.c. “We oW 
“ew York Oty 
mann $6 “7 13.6 12.8 ° 12.4 ie eo 
Brows 66 ; : ; “4.7 10.48 13.5 12.8 6 125 “= 
Kings 66 “4.7 10.2 io.6 136 °¢ 12.5 93 96 12.4 9.96 w4 
Wueens 66 “7 13.6 12.5 os 12.4 9.0 = 
Kichmond 656 . 16.7 10.1 104 13.4 12.5 9.1 4 12.1 9.96 = 
Aitany N.Y 56 21.5 22.5 m0 13.7 “7 10 4 10.6 , os 126 ® se 12.3 8.73 ‘ 
a6 “7 we 16 11.6 4.7 11.0 13.5 10.5 10.7 13.3 ee : 
66 1.0 22.0 “432 45 65 ie 11.7 14.8 11.0 14.1 10 5 10.7 136 ° 
55 “.7 16.4 1.5 11.7 15.0 14.0 10.9 41.1 13.5 
56 16.0 10.9 13.9 . 13.1 es 97 12.7 vee 
Platteburg 656 “1 116 11.7 16 10.8 13.4 ees 
Rochester 66 208 v1.9 2s “4 15.5 15 11.7 “5s 13.9 10.5 10.7 13.4 ee 
Oy racuse 55 me 64 11.3 11.5 “ue 10.8 13.7 10.3 10 5 13.3 ‘ 
Gridgeport, Conn a6 “6 10.3 10 3 . Ce 83 12.3 - 
Danbury 66 ‘ 6.3 ne : ‘ 10.4 129 ° 
Hartford 55 48 15.1 10.7 10.7 10.1 13.0 8.7 9.7 128 oe coe 
Hew Haven 56 20.5 135 4.58 10.3 10.3 97 12.7 93 Le 123 es 
Bangor, Me 7s “45 1462 11.1 15.1 10 5 i136 10.1 gece 132 ee 
Portiand 74 234 234 13.8 15.0 10 4 “4 94 12.9 s4 12.5 e 
Boston, Mass 45 vo »o 22.0 13.7 “8 103 44 9.7 12.9 93 12.5 ° ee 
Concord. N. H 56 14.0 i3 5 oe 13.1 ° . 
Lancaster 86 17.4 167 “8 13.4 eee 
Manchester a6 5.7 16.3 136 13.3 ° . 
Portsmouth 55 21.3 22.3 “4 16.3 10.8 10 2 13.0 9s 12.6 
Prov RnR I 55 9.8 20.8 22.8 13.7 14 10 3 10.9 14.2 9.7 12.9 9.3 9.7 12.5 . 
Burlington, Vt $6 “6 15 6 11.4 11.6 10.9 13.5 10.5 10 5 13.1 ° 
Rutland a6 ; 162 12.0 14.2 11.0 13.7 ee ee 
agen Prices Buffalo N. ¥. Oty Rochester Syracuse Boston Hartford Previdemes 
Apirite a 5 17.0 2.0 21.0 18.0 19.0 18.5 
Naphiha 20 5 18.5 23.5 7.5 19.5 20.5 20.6 
Vases: NY ©. prices do not include 2% city sales tax applicable to price of gasoline (ex tax) 
Kerosine--Mt. Vernon TW. leas 0.5¢ for deliveries of 300 gals. or more 
| Diesel--All points, 0.5¢ for t.w. deliveries of 800 gals. ofr more 
Mobiineat—Mt. Vernon tw. less O.5¢ for deliveries of 300 gais. or more 
Notes 
Gasoline (~ prices are to Consumers and Deaiers 
Syracuse V M 4&P price @ Wm steel barrels, Jamestown tc prices are (delivered prices, all other t.¢ prices are FOB bulk terminals. 
OHIO STANDARD 
Aviation Gaseltine-Cons. T.W. Benbio X Tane (sasoline 
Rohe Base ( Regular-Grade) Naphthas & Solvents—Cons. T.W. 
Fase Faso Con. Re s.R. D.C. VMAP. 
Gasoline we via. Avia. sumer seth. Sole Naph- Naph- Varne Sel- Herosine Ne. 1 Ne. 3 
Taxes ioe Tw. ere 8.4. vent the tha lene vent T.W. Soebic-Heat Sehic-Hem 
Akron 58 ; z t) 20 18.2 14.7 18.8 20 0 21.5 271.5 20.5 20.5 13.9° 139° 12.9° 
Cantor 5 ) 26 0 19 0 15.5 98 wo 21.5 21.5 20 5 20.5 13.9° 13 9° 129° 
Cinetnnat! f 0 26 0 19 0 15 5 19.8 20 0 21.5 21.5 20.5 20 5 13.9 13.9 
Cleveland o 20 19 0 15 5 19.8 200 21.5 21.5 20.5 20.5 13.9° 13 9° 
Columbus o 26.0 "0 15.5 18 20.0 21.5 21.5 20.5 20.5 13.9° 139° 9 
Dayton 7) 20 19 0 15.5 19.5 20.0 21.5 215 20.5 20.5 13.9 139 4 
Lima o 26.0 19 0 15.5 19.8 20 0 21.5 21.5 20.5 20.5 13.9 13.9 7 
Manafieid b 0 26.0 19 0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 ry 
Mar g o 24 0 19 0 158 5 198 20 0 21.5 21.5 20.5 20.5 13.9 13.9 . 
Portemouth 5 0 26 0 19 0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 ° 
Toled a) 0 26 0 19 0 15.5 19.8 20.0 21.5 21.5 20.5 20 5 13.9 13.9 o 
Youngstown 5 7) 26 0 19.0 15.5 19 8 20 0 21.5 21.5 20.5 20.5 139° 13 9° 12.9° 
Zanesville 5 ) 26.0 19 0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13 9° 12 9° 
Taxes: llanger operators can purchase aviation gasoline less 4c per gal. S'*'e Road Tax by supporting purchase with State Tax Exemption Form 
A-10 to supplier 


Discounts: Heso Aviation-—on contract to hangar operators and resellers, 2c off consumer t.w 


Kerosine Noe 1 @ 2-—-Prices with as *) are for tw. or drum deliveries of 100 gals. or more; leap than 100 gals., 0.5¢ higher. Prices at 
“ints are for tw or drum deliveries of 50 * of more: tess than 50 gals.. 0.5¢ higher 























Naphihas To contract consumers off t.w. prices (except Lucas County! 300 to 999 guis., 0.5¢; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., le; 
hh) or more gals Se. Lucas County: less than 50 gals. tank wagon Price 50 to 249 gais.. O5¢; 250 to 499 gals. ic; 500 gale or over 1.50 
Netes; Kenown (third-grade) gasoline prices are same as X-Tane unless Otherwise noted. §& 8. prices are at company-operated stations 
Tank Wagon prices listed below were obtained by NPN correspondents who visited Standard of Kentucky Crown Gase Kere 
indiana bulk planta where the company’s prices are publicly posted Net lime stare 
Dealer Taxes T.W 
Red Crown (Reg. Grade) 
Red Cr'n. Red Cr’n ——_——__—_——Stanoies Furnace 01h 14.4 8.5 15.4 
(ons Dir, Gasoline Kerosine 1-99 100 gais. 100-174 175-399 400 gnis. oe 16.5 8.5 15.1 
TW Tw Taxes T.W gals. & over gals. gals, & over elie ~¥ 15.2 8.5 14.4 
Chicago, th 17.5 136.5 45 15.8 Jac Reon, Miss 13 ; : H 18 H 
South Bend, Ind. 18.0 65 85.5 163 15.0 3=— 14.0 Vicksburg . 2 85 13.8 
Detroit, Mich v4 5.9 45 15 3 14.3 13.3 Birmingham. Ais 67 #988 me 
@. Paw, Minn, 17 16.0 65 161 150 14.1 13.5 13.5 Mobile ; 30 49S 3 
Des Moines, Ia 16 4 5.4 > 15 13.7 12.7 Montgomery 15 8 9 5 + 7 
*. Lows M 6 15.2 45 15.1 13.3 12.3 Atianta. Ga 15 9 a5 “3 
“4 140 656 13.5 11.7 10.7 Augusta 464 a5 15.5 
17.0 15.5 65 15.2 13.6 12.6 Macon 15.9 a5 “4 
is 16.8 45 1468 15.1 “1 Savannah 15 2 - 5 “4.6 
Hures, & D 18 2 16.7 5.5 67 156.0 14.0 Jacksonville, Fla 15.2 8.5 “4.6 
Milwaukee, Wisc i764 16.1 65 60 145 13.5 .* Miami 15.2 as “6 
ee a Pensacola 15.0 9.5 14.0 
Miis— ‘hieage, UL Tampa 15.0 8.5 14.6 
Standard Stanoles Stanciex Stanolex 
Heater O“8 Furnace O08 Fuei A Fuel © Tases: 
* 648 14.5 1-749 gals 10.65 9.5 Gasoline tax column includes these city & 
gale “48 750 gals. @ over 9.9 8.75 county taxes: Mobile, 2c city; Birmingham, le 
&@ over ™3 county; Montgomery, le city @ lc county; Pen- 
se 13 8 sacola, le city. Other taxes not included is 
over 13.3 prices: Georgia, kerosine. ic; Montgomery, 
Kerosine ic; Mississippi, kerosine 0.5¢ 
St Lowls, Mo gasoline tax includes te city tax. Des Motnes. Ia, Kerosine and furnace oi) Notes: 
prices do pot tmelude ¢¢ state tax. State sales, cocupation, consumer & use tazes to be added Consumer t.W. prices are same as net dealers 
where applicable onces 


40 NATIONAL PETROLEUM NEWS 


So 


——— ee 


ey ae a be te eee Se =: 











CLASSIFIED- 


OISPLAYED: Advertisements set in special type or with border— 


“Pesition Wanted —l0 cents a word Minimum charge $2 per insertion 
OO per column inch 


so 
UNDISPLAYED “For Sale", “Wanted to Buy”, “Help Wanted”, ~~ ~ one Bey Be Copy must reach us by Wednesday 
usiness portunities”, M Li 3 - od 
dons set in type this size without border—25 cents ¢ word. Minimum Au ever are payable in advance. 
charge, $6.25 per insertion. No agency commission or cash discounts on ci tied adver 














For Sale 


SULA PLANT AND NEW SERVICE STATION, 
agency for major oil mpany products lo 
cated in southwestern Michigan Output million 
and a half gallons per year BOX 461. 


Wanted to Buy 


WANTED TO BUY: Gasoline and fuel dis- 
tributership. Prefer Fiorida. Illinois or Cali. 
fornia. Reply BOX 462. 


For Sale 





Sys 


FOR SALE 


TANK CAR TANKS 
FOR STORAGE 


&—46.500-Gallon* Non-Coiled 
Extra Heavy Pilate 
Above Tanks Suitable for Acid Storage 


Cotled and Non-Cotled 
Cleaned —Painted— Tested 





FOR SALE For Sale 


Now dismantling complete re- 
finery. All equipment to be 


sold on site of 
i1—Truck Tank, 1010 gal.. 4 comp., 
Waverly Oil Works 300-300-250-160, with side racks, 
54th Street & A.V.RLR. Bbi. carriers, safety valves, skirted 


i—Truck Tank, 1500 gal 4 comp.. 
Pittsburgh, Pa 500-400-300-300, bucket box, safety §-—~8,000-Gallon® 


valves, side racks 1-4, 500-Gallon*** 


WEIN : Truck Tank, 523 gal., 5 comp., 105- 
NSTEIN CO. 105-105-104-104, Bbi. carriers, side CunG 


P. O. Box 4015, Arsenal Station racks, safety valves 
Pittsburgh, Pa. The above tanks are all in Gret class 


condition 
Phone Sterling 1-9388 UNIVERSAL O11. & GAS CO. 
anonsburg, 


314 W. College St., 


Positions Open 





FOR SALE 


x noone 


10—10.000-Gallon® 
1—4,500-Gallon*** 
ooo. Compartment Tanks 


Some of the above tanks are located in 
Kansas and Texas 


IRON & STEEL PRODUCTS, INC. 
13456-A S$. Breinerd Avense 
Chicege 33, llinois 
“ANYTHING containing IRON oF 
STEEL” 














ee 








SALESMEN WANTED 


A leading manufacturer of equipment for the of] industry is expanding its field organiza 
tion and will have openings in Boston, Philadelphia, Pittsburgh, Buffalo, Detroit, AUianta 
Indianapolis, St. Louls and Milwaukee ’ - © sales 





Seasoned salesmen with a successful record in the petroleum industry or its allied branches 
will be given an opportunity to join a live and growing organization where a future is 
assured for men of ability, initiative and integrity 


company operation desires relocation 
preferably to south or southwest. Would con 
sider distributorship, commission agency or in 
vestment. BOX 460. 
Age group of 35-50 ie most acceptable. A background in petroleum marketing or its allied 
branches is desirable, and some familiarity with equipment used in petroleum industry Business Opportunity 
would be helpful though not essential Factory training will be provided for the men 
selected 





| 


WANTED 
A man capable of starting & new ven 
If you have the necessary qualifications and are of the caliber a corporation can look to for ture & -—" branch of the Petroleum 
advancement to executive positions, give us enough information about yourself to warrant wrens @ Rave the cach, © desirable 
location (State of New Jersey), good 
an interview. All replies will be held in strict confidence. Addreas N.P.N 


faciiities 
BOX 454 


Positions pay a salary and expenses commensurate with ability and experience 


em 


BOX 455 

















WESTERN PENNA. Oil Price Index Unchanged 


‘Seah 6s See Ss Ce ee 


(Continued from p. 34) 
quotations ranged 30 to 3lc. Approximately 5,000 bbis 
was said to have been sold to foreign buyer. 

Tightening drum supply threatened to further restrict 
lube trading. Shipments so far have been hampered 
largely to export buyers, according to reports. 

Petrolatum refiners reported serious curbs on foreign 
sales due to container tightness. Some stated they were 
“further behind” on making shipments due both to lack 
of containers and deluge of orders. One refiner was sold 
up into April on snow white and amber, disclosing sales 
at 9c and 6c respectively, in drums FAS New York, for 
shipment that month. Refiners reported “steady” de- 
mand for seal wax, quoted at 6.25 to 7c per Ib. 

Demand for fuel oil was strong. Refiners generally 
said they had little or no material to offer outside their 
regular trade and were themselves buyers in some in- 
stances. 


JANUARY 17. 1951! 


WASHINGTON-—-All components making up Bureau 
of Labor Statistics’ wholesale price index were unchanged 
for week ended Jan. 9. Complete index, based on Platt’s 
Oilgram quotations, is shown below for weeks ended on 
comparative dates indicated (1947 equals 100) 


Jan. 9, Jan. 2, 
1961 1961 

Crude and products 1244 1m¢6 
Crude 133.5 133.5 
Refined products 122.9 12296 
Gasoline 131 
Kerosine 128 
Distiliate fuels 130. 
Residual fuels 101 
Lubricating oils 92 
Natural gasoline 116 


Jan. 18, 
1950 


While not on a comparable basis with above oil index, 
bureau's wholesale price index for other commodities based 
on 1926 was up 0.6% at 177.9 for week ended Jan. 9 
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VISUAL DEPTH PERCEPTION of chauffeur is checked by trainer at left Test is 


; lesigned ecrermone of driver knows exacth where front bumper ts aml requires 


that he step cruck directly over line on pavement 


Training Truck Drivers 


Chauffeur Trainers Are Key to Safety Program: 


Driver Selection, Management Backing Stressed 


ote 


ee 





' ! vania State ¢ ‘ | al pha va la fond tra 
tg t ‘ \ ng tt natruct vas Thomas ation 
A manag Atlant Refinir ( Philadelphia (see NP I 19) 
‘ At the request of NATIONAL PeTroLetM News, Mr writte 
th following art ‘ n which he describes Atlantic In s« 
re } t les tl fleet erator with ar it entals 
whict t applied to th tablishment r r tra ig t ra 
: ' ne ' ‘ t t arketer ng 100 of 


By THOMAS J. BRESLIN The scope of our activities is suct 








Operations Manager that it ranges fr ir largest bull 
Atlantic Kefining Co plant in Philadelphia, employing at 
peak mes fr re thar we) chauffeurs 
With the highway fA rica ca and 250 pieces of equipment, to small 
rying an ever-increasing ad of a suburban bulk plants with chauffeur 
t t traf the futur resent personnel of six men and four trucks 
a greater hallens t t? kil ir rhe hauffeur training method car 
tesy ‘ at ra ' t ‘ ft equally well ir ther cas 
r ‘ hauff tha t For a small organizatior t is sug 
Atla Rett e « has d x ted that nsideration be given t 
. e) trair R ' ha training at east re hauffeur as 
persone sl » th ne ’ ary haulffeur trainer for part time act 
‘ nf ’ , \ ‘ 1 ar ty When 1 training w k is to be 
" nt opera ! , progra rt 1, the ! bent ar and 
base n a posit t) st i t norma ng as 
for ng a ts function and Sih nt 
mn are inatructed t f w its d Progressive ment has long 
tive xpi tly since answered th yuestior whet? 





ym the hauffeur training progr 


We are confident that this organize 








r r not training in automotive I 
eration is required It has been de 

ermined that it is not only desirable 
ut entirely essential There remains 


the questions of what kind 
how much, in what man 
vuuld it be applied. and how 


nay t be followed ur most effe< 


It is with these thoughts in mind 


that Altiantic management embarked 





approach t the problen f increas 
ng sk n the highways in the fa 
f growin tra will ntinue t 
i ! rt a wt ’ 
4 assed afety 
A brief recay f th mponent 
art f Atlant Refining’s ha 
t r ¥ 4 s presented 








en selected fr t} 
an t the | neg rganization be 
1us the possess the necessary 
ia ifications t tert and train new 

} yes and to grace teran 
es as haufleur 
Composition Chauffeur trainers 
wh in the actual training spend tI 
ajorit f their time in son r 
f hauffeur training The rest f 
f r scne i Ss pent as hauffcurs 
performing r 4 it np ASSigT 
nents as part f the ne rea Za 
t ' 


Members of management direct the 





ir ation, supervision and co-or 
natior f the training prograr 
Functions of Chauffeur Trainers 
These men test chauffeur candidates 
n both tt ir ng skill test conduct 
ed wu a private area and the road 
sh test t jletermine actual driving 


THE AUTHOR—Thomas J. Breslin, At 
lant operations manager, Philadelphia 
New Jersey region, has been with the 


company 4 years, all in the operatung 


department 


eae a ees, ee ee SS SS 





Ce 


ee 


/ 
‘ 
! 
{ 
‘ 
| 
' 
{ 


et Se eee ee Se ee ee ee 


TRAINING DRIVERS 





ability of the candidates 
ways. They ala 

A) Train newly en 
feurs 

(B) Train sub-standard 
in how to improve 

(C) Train veteran hauffeurs for 
other driving assignments 

(D) Investigate and report 

1 of equipment, routes and general 
iriving conditions 

Selection of Chauffeur Trainers 
The hauffeur trainers ar lect 
fron the rganizatior 

ent wit nsider 


fications 


Persona! | 
B) Personality 
A ppearan cons 
manner, physique, neatness ar 
2. Ability t 


considernng 


ment and self- 
} Character 
stability 
courage aad 
4. inteLigence 
to learn, mental alerts 
imagination flexibili 
new problems, and 
bOR ICALLY 
(C) Capacity 
1. Initiative, considering energy 
genuity and self-starting ability 
2. Pedagogy 
firmness, and ability to teact 


that is, patience 

3. Impartiality 
prejudice or bias 

4. Attitude and interest that 
loyalty, co-operation and keenness of 
interest in driving problems 

Training of Chauffeur Trainers 
This group, after its initial selection 
by management, must undergo cer 
tain careful training by management 
in order to properly equip it to per 
form the required tasks Careful at 
tention must be gi to the needs of 
each individual expected to perforn 
as a chauffeur trainer 

The schooling by management must 
be based on a thorough knowledge of 
the abilities of the trainers selected 
in order to provide these men with 
the necessary knowledge and exper! 
ence to permit them to perform in a 
capable fashion In order to do this 
certain carefully planned steps must 
be taken 

The first step. of course, is to s 
lect the proper candidates for chauf 
feur trainers Secondly ne can 
didates must be instruc 
all the requirements o 
ment Under this 
come such things as 

(A) Formulate a training 


COURTESY ON ROAD 


Atlantic aims 


COUTTESS 


requir ent 


complete in all the 
the chauffeur training assignment 

(B) Provide a_ written 
book compete in every detail for each 


reference 


chauffeur trainer The contents of 
this book should be factual, step-b) 
step analyses of delivery and testin 
techniques 


C) Group classroom training for 
chauffeur trainers (40 hours total 

This course includes job instruction 
training, individual! training sessions 
in which the chauffeur trainers are 
required to teach the actual operation 
to supervisors and other trainers un 
jer the guidance of the instructor 


Chauffeur Training Guide This 
book is purposely designed to contain 
nothing other than factua 
step analyses of delivery and testing 
techniques It is compiled to pr 
vide the chauffeur 
times with a correct, up-to-the 


step-by 


trainers at 


ute, complete record of the sequen 
of operation in the delivery 
product 

The need for uniformity and 
pleteness of instruction is the pr 
mary purpose for which this book is 
written. The only points other than 
straight delivery 
this book contains are the Ter 
Points of Atlantic Service” in the ce 
livery of each product This is felt 
to be necessary in the education of 


techniques which 


both new and old employes 
Of necessity, many valuable and 


absolutely essential points cannot be 


such 


at building public good will by encouraging 


as this 


neluded in this book because they 
represent the type of instruction 
which must be given verbally by the 
trainers to the 
However, these are discussed in class 


chauffeur trainees 
with the chauffeur trainers to assur« 
uniformity of viewpoint and instruc 
tion in later training courses. Among 
them are the following 
A Mechanical operation of the 
truck 1} braking; clutch operation 
nceluding double clutching): acceler 
ation and deceleration: gear shifting 
read position; turning skill in ma 
neuvering: backing 
B) Maintenance responsibilities 
1) gas, oil and coolant; tires; recog 
nizing symptoms of mal-uperation 
‘(C) Safety ‘including use of fire 
extinguishers) 
(D) Customer contact 
(E) Accounting methods 
(F) Knowledge of products 
G)} The geography of the plant 
and delivery areas 
(H) Attitud 
(I) Personal relations with fellow 
employes 
The chauffeur training guide is is 
sued to all chauffeur trainers, all 
members of the operations supervis- 
ory force, delivery management, and 
various associated personne! and saf« 
ty department individuals 
Any changes which occur in deli\ 
ery techniques are made by the «de 
livery department management In 
order to accomplish this, all books 
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are collected and the changes made 
by delivery department personnel 
This ia done to arsure the fact that 
at all times the training guide repre- 
sents the last word in operating tech- 
niques 

In connection with this endeavor, it 
is interesting to note that the degree 
of enthusiasm manifested by the 
chauffeur training organization in 
work of this kind is highly gratifying 
Their interest in this matter serves 
as the best guarantee of their con- 
tinued whole-hearted endeavors in the 
problem of chauffeur training 

Management's Responsibilities 
To instigate a succersful chauffeur 
training program, management must 

(A) Find the logical candidate 
basing that selection on: his skill in 
driving: personality; and capacity or 
ability to teach 

(B) Interest the candidate in his 
assignment by means of one, two or 
all three of these channels: compen- 
sation, promotion and or opportunity 

(C) Teach a standardized training 
method and allow sufficient time for 
that teaching 

(D) Establish the individual in his 
new assignment, seeing to it that he 
has the respect of his associates; has 
adequate direction in his assignment 
has the facilities for carrying on an 





Reprints Available 


Reprints of this article, and 
five preceding NPN articles on 
truck safety, will be available 
in about three weeks 

Presented in a 20-page form, 
the reprint will cover such per 
tinent truck rafety considera 
tions as accident costs vs. prof 
ita, selecting, training drivers, 
the driver-trainer, accident re 
duction programs, and super 
visory requirements. These ar 
ticles were edited by NPN's 
Transportation Editor, Holger 
Ridder 

The reprints can be used as 
a foundation upon which to 
build safety and accident pre 
vention programs tailored to 
the individual needs 

Copies may be obtained at 
following prices plus postage 


Single captes $5 35 
100 copies 30.00 
S00 copies 130.00 

1,000 copies 210.00 

2,000 copies 275.00 

3,000 copies 340.00 

4,000 copies 405.00 

5,000 copies 470.00 


Please address 
Readers Service Department 
National Petroleum News 
1213 West Third Street 
Cleveland 13, Ohio 











assignment; and knows his status in 
the organization. 


(E) Follow up his activity by mak- 
ing use of his findings: showing an 
interest in his activity; and being 
able to offer constructive criticism 
of his work 


Management's responsibilities, as 
outlined in the last paragraph, must 
be carefully and completely followed 
out to assure in the ultimate end the 
best type of driver training possible 

It is only by the painstaking, step- 


by-step analyses of all factors that 
successful results will be achieved 
Our use of the chauffeur trainer 
method has proven entirely satis- 
factory for our needs. We believe 
that properly applied it represents a 
most effective tool by which delivery 
managment may achieve its main ob- 
jectives, namely: increased productiv- 
ity, reduction of accidents, satisfac- 
tory customer relations, decreased 
maintenance cost, and high morale 
within the organization Our own 
experience has proven this to be true 


Tank Truckers Promote Extended Loading Hours 


Recent survey by National Tank 
Truck Carriers, Inc., which showed 
that the only immediate means of 
increasing tank truck transportation 
capacity is through increased hours 
of operation, prompted government 
action to ease the problem somewhat, 
at least insofar as extending unload- 
ing hours at government installations 
is concerned (see NPN Jan. 10, p. 25). 

NTTC'’s survey showed that for- 
hire tank trucks currently are operat- 
ing full or nearly full capacity under 
present operating conditions, with lim- 
ited unloading hours at government 
installations listed as one of the hur- 
dies in the way of increasing current 
tank truck capacity 

The government recently said it 
would work with NTTC to work out 
arrangements for more efficient use 
of tank truck equipment by increas- 
ing unloading hours at government 
installations, both military and civil- 
ian. C. Austin Sutherland, National 
Tank Truck Carriers, Inc., manager 
commenting on government's action 
said 

“Any carrier who is having diffi- 
culty with restrictions on unloading 
hours at government installations 
should advise this office at once, giv- 
ing name and location, the present 
hours during which loading or unload- 
ing is permitted and what hours 
should be maintained to get maximum 
utilization of equipment.” 

NTTC's survey of tank truck op- 
erations was made in conjunction 
with an over-all report of truck, 
truck tractor and truck-trailer re- 
quirements for 19f1 as given by 
American Trucking Assns., Inc., to 
James K. Knudson, Defense Trans- 
portation Administration in Decem- 
ber 


Survey of 22 operators operating 
more than 2,000 over-the-road trans- 
ports in all sections of the country, 
indicated that the for-hire tank truck 
fleet, since 1945, has increased more 
than 100° in number of units and 
that the average capacity had risen 
from about 4,000 gals. to over 5,000 
gals 

Loading Time Restricted—How- 
ever, Mr. Sutherland states, increased 


demand for tank truck service in 
movement of petroleum products and 
other bulk liquids is taxing the ca- 
pacity of all fleets under present op- 
erating conditions. He continues 

“Immediate available increased ca- 
pacity in tank truck transportation 
can be accomplished only through in- 
creased hours of operation. Present 
operations are limited to approxi- 
mately 14 hours a day, 5% days a 
week, due to restrictions imposed by 
shippers and consignees on the hours 
that loading and unloading facilities 
are made available. This is particu- 
larly true at some government in- 
stallations, including military, which 
restricts loading and unloading hours 
to between 8 a.m, and 4 p.m., with 
operations on Saturday and Sunday 
in many cases, at a complete stand- 
stil!.” 

(Ed. Note—-In some cases, petrole- 
um transporters already have acted 
to step up their operating capacity 
by setting up “key-stop” delivery 
plans, permitting delivery of product 
at unattended points, thus extending 
the total delivery period per day 
One such program was described in 
NPN Feb. 8, 1950.) 


In its report, NTTC said tank truck 
operators expressed considerable con- 
cern over rapidly rising costs of op- 
eration brought about by an increase 
in tire prices of more than 50% and 
a dwindling supply of replacement 
parts, which in turn is increasing 
maintenance costs, Delivery on new 
equipment, particularly tank trailers 
has been running from nine weeks 
to nine months behind promised dates 
the survey indicates. 


The 22 operators constituting the 
NTTC board of directors, reported 
about 120 additional units on order 
with no firm delivery dates promised 
Steel requirements for tank trailers 
to be used by for-hire over-the-road 
tank truck operators were included 
in the steel requirements for the en- 
tire oil industry prepared by National 
Petroleum Council and submitted to 
Petroleum Administration for De- 
fense 

NTTC’s board has authorized a de- 
tailed survey on available equipment 
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and the number of hours per week 
that tank truck equipment is now 
being operated. 

NTTC’s report by sections of the 
country is summarized herewith 


Northeast and Middle Atlantic 
Carriers now operating from 14 to 
16 hours per day. Feel if they could 
operate 24 hours per day they could 
meet all requirements and are “de- 
sirous of so doing.” Hours at most 
loading and unloading facilities pre- 
vent this, 

Manpower not yet a problem gen- 
erally, but in Philadelphia, Pittsburgh, 
Baltimore and Washington some dif- 
ficulty experienced in obtaining satis- 
factory calibre of men 

Central States—In Indiana, Ohio, 
Michigan and northern Kentucky 
carriers generally are on a 20 to 24- 
hour day. Manpower not yet a prob- 
lem 

Southeast—Here 12 to 14-hour day 
is average. Problems of loading hours 
in western part of this area causing 
trouble Manpower beginning to 
tighten up in most of this area 


Midwest Carriers operating 
about 20 to 24 hours per day, with 
widespread use of the key-stop plan 
Most carriers operating at about full 
capacity of equipment. Weight laws 
passed in part of this area have cut 
apacity of some carriers about 18% 

Manpower beginning to tighten up 
especially in quality. St. Louis, Chi- 
cago and Milwaukee hardest hit so 
far 

West Coast-——Equipment operating 
at only about 50° of capacity and 
some companies have taken units out 
of petroleum service to haul other 
bulk liquids. NTTC says this has re- 
sulted because of increase in use of 
private shipper-owned equipment 


New Crosley Engine Has 
10/1 Compression Ratio 


CINCINNATI A new 10 to 1 
compression ratio Quicksilver engine 
is available as optional equipment in 
the 1951 Crosley “Super Sports” 
model Standard compression on 
Crosley engines is 8 to 1 

Operation of the 10 to 1 Crosley 
engine on regular grade gasoline is 
made posscible because it comes 
equipped with a Vitameter. Manu- 
factured by the Vitameter Division, 
Thompson Products, Inc., Cleveland, 
the unit injects an alcohol-water-lead 
solution into the gasoline mixture 
from the carburetor, eliminating en- 
gine knock. Fluid on new models of 
Vitameter is injected only when 
needed 

This is the first time an automobile 
manufacturer has incorporated the 
use of the Vitameter to make avail- 
able on an optional basis an engine 
with compression ratio above 8 to 1 
Previously the Vitameter had been 
offered for distribution as an acces- 
sory (see NPN April 20, 1949, p. 14) 
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Two Difficulties in Feeling Car Engines 
And How They Bother Oil’s Customers 


The question of motor fuel performance in today's sensitive automobile 
engines is important to the oi] marketer as well as the engineer, The 
motorist will bring his complaints to the service station, and it 
will be essential that the oil marketers be able to give a correct and con- 
vincing reason for the difficulty and possibly suggest a way to overcome 


it by engine adjustment, etc 


The following two papers which were presented at the Society of Auto- 
motive Engineers annual meeting in Detroit, Jan. 8-12, tell (1) what is 
happening to the vapor pressure of gasoline due to mobilization efforts and 
(2) tell what one oil company is doing to overcome carburetor icing with 
resultant stalling of car engines particularly in the newer cars with auto- 


matic transmissions 


The papers were edited for NPN by V. B. Guthrie, associate and tech- 


nical editor 


Lower Vapor Pressure Brings Starting Woes 


Motor gasolines with lower vapor 
pressures than are normal for win- 
ter driving are already being mar- 
keted in some sections of the coun- 
try, as a result of the nation’s mo- 
bilization program, W. M. Holaday 
Director of Research, Socony-Vacuum 
Oil Co., Inc., told the Society of Au- 
tomotive Engineers, at its annual 
meeting in Detroit, Jan. 8-12. This 
may cause a difference in starting 
characteristics noticeable to the mo- 
torist 


The paper presented by Mr. Hola- 
day was prepared by him and by D 
P. Heath, also of Socony-Vacuum, 
and was entitled “Motor Fuel Vola- 
tility Trends.” 


“The raw materials used in the 
manufacture of butadiene for syn- 
thetic rubber and alkylate for avia- 
tion gasolines are the butanes and 
butylenes used to control the vapor 
pressure of motor gasolines,” said 
Mr. Holaday. “The main effect of 
the present rearmament program will 
be to reduce the supplies of butanes 
available for motor gasolines in those 
refining areas bearing the brunt of 
the synthetic rubber and aviation 
gasoline programs. As a result, some 
gasolines this winter have vapor 
pressures approaching those of sum- 
mer grades.” 


Winter gasolines normally are 12- 
13 Ibs. per sq. in. Reid vapor pres- 
sure and summer gasolines 8-9 Ibs 
Lower atmospheric temperatures in 
winter normally allow refiners to use 
more of the light hydrocarbons in 
motor gasolines to improve starting 
and acceleration, without the possi- 
bility of vapor lock occurring 


“All gasolines are not affected,” it 
was stated, “because butanes cannot 
be transported readily from all areas 
of long supplies to areas of short 
supply The lower vapor pressure 


gasolines will, of course, have poorer 
starting characteristics, and there is 
some anxiety in the petroleum indus- 
try that the difference in starting 
characteristics may become notice- 
able to the customer.” 


In an all-out military emergency 
Mr. Holaday said in his talk before 
the SAE, the volatility of civilian 
motor gasoline will be dependent on 
two characteristics of the military 
fuel requirements; first, the relative 
demand for aviation gasoline and, 
second, the vapor pressure require- 
ments of jet fuels. 


“Should a high demand exist for 
reciprocating aircraft engine fuel,” he 
stated, “the volatility of civilian mo- 
tor gasoline would resemble that of 
the last war. This gasoline would 
have lower vapor pressure and higher 
50 and 90% distillation points than 
current gasolines 


“In contrast, the large scale pro- 
duction of jet fuels of 5 to 7 Ibs 
vapor pressure would not materially 
alter the types,or relative amounts 
of the stocks available for the pro- 
duction of motor gasoline. Hence 
under all-out emergency conditions 
requiring the production of large 
amounts of this type of jet fuel, the 
volatility of civilian motor gasolines 
would be essentially the same as of 
present gasolines.” 


The long-range trend in motor 
gasoline volatility characteristics, Mr 
Holaday expects to be toward higher 
vapor pressures and higher 90° dis- 
tillation points, which will make their 
effect feit in engine design. The high- 
er vapor pressures in motor fuels will 
result from the increasing avail- 
ability of volatile materials from nat- 
ural gas processing operations, to- 
gether with the desire of the petro- 
leum industry to incorporate these 
materials in motor gasolines to the 
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range wh cracking o« 


tane numbers suffer as higher boiling 
point fuels are produced. With cat 
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lay in 1952. refiners can make mot 
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Kieiding fue system components 
from heat, (2) use of preasure typ« 
gasoline tanks and caps and (3) use 
f a fuel pump at or in the fuel tank 
Lx 


to eliminate poorer warmup perform 





ign changes may also be required 


ance expected to result from using 
ela with higher 90 boiling points 


To fa tate the automotive design 





hanges wh 


fuel distributi 


will be required n 
m systems, Mr. Hola 
lay believes the petroleum industry 





should attempt to produce and mar 


x 


gasounes whiih do not deviat« 





erage characteristics 


particularily with regard to initial 


at y in summer and average v 
atility throughout the year Great 
er uniformity in fuel volatility char 


acteristics should permit the design 


f ar and engines having even 
greater reliability and higher per 
formar than the present-day stand 
i 4 he stat 


Carburetor Icing Makes Engines Stall 


Phe ng f the carburetor na 
ear Auses engine stalling during 
the Warmup period, threes il company 


engineers reported at the annual 
eeting of the Society of Automotive 
engineer n Detroit A New Look 
at Motor Gasoline Quality-Carbur: 
tor leing Tendency Was the title of 
the paper prepared by J. F. Kunc, Jr 
J. P. Haworth and J. E. Hickok, all 
Easo Laboratories tesearch D 
sion, Standard Oil Development ( 
New Jersey Standard It was pre 
sented by Mr. Kun 














The effect of ice result 
ne fror the refr fect of 
the evaporation of unde 
ertain atmoaspher temperature and 
humidity is to block the 
narrow air in the carburetor 
when the throttle s closed to the 
idling position This restriction of 
th A flow leads t engine stalling 
th ngineer tats 

The liff ity s said to be ! t 
noticeable mn the newer model cars 
with automat transmiasions, and 
luring the first four or five minutes 
peration after a cold start 

The engineers described an additive 

r motor gasolines which they say 
will vercome the forming f cr n 
carburetors It: was | ected in 

ndard’s laboratories ser NPN 
mR 10M) p 2 
amounts up to 2 the new add 

tives, it is said, greatly reduce the 


tendency of the gasoline to form car 
buretor ice, their effect being to lower 
the temperature at which the water 
mn the air will freeze. The nature of 
the additive’s composition was not dis 
closed in the report, but it is 





stood to be a petroleum derivative 
It is said to be soluble in water t 
some degree and its use in gasoline 
will not introduce additional perfor 
mance problems for the gasoline. The 
use of the anti-icing additives also 
will serve, it was said, to prevent 
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freezing of any liquid water which 
lay be present in the fuel system 
thus avoiding fuel line freezing 
which is described as a common o« 
currence in extremely cold weather 
Carburetor icing as such is not a 
new nuisance factor in passenger car 
yperation. It was stated, however 
that the company's field representa- 
tives have been receiving an increas- 
ing number of reports from dealers 
and car owners concerning the poor 
dling performance of engines during 
the warmup period. It was determined 
that this was due to the formation 
f ice in the carburetor 
Grows More Serious A number of 


factors make the motorist increas- 


ngly aware of poor idling perfor 
mance,” the paper stated 
First most cars manufactured 


since the conclusion of World War II 
no longer are equipped with a manual 
throttle control, so that a great num 
ber of drivers suddenly find then 
selves unable to step up the idk 
speed conveniently during the warn 
up period in an attempt to prevent 
stalling 

Second, the idle speed of cars 
with automatic transmission is rather 
critical during warmup and must 
not be too high to avoid creeping. The 
car so equipped idles at a somewhat 
tical 





slower speed and is thus more « 
with respect to stalling 

“Third, when the engine of a car 
with an automatic transmission stalls 
the driver frequently is not aware of 
the stall until ready to accelerate, at 
which time he finds he must shift 
gear to neutral, restart the engine 
and then shift back into gear. Thus 
he becomes very conscious of each 
stall 

“The continuing effort of the auto- 
motive industry to build a car that 
is more and more automatic has 
therefore served to focus the atten- 
tion of the motorist on the ability of 


his car to idle satisfactorily 

lee Formation Periods Having de- 
termined in the laboratory that tem 
peratures of between 40 and 50° F 
accompanied by high humidity, are 

mst favorable for ice formation in 
carburetors, The Standard Oi] Ds 
velopment Co. research staff sur 
veyed these conditions in the East 
and South, as encountered during 
the various seasons, to gain some in 
ative amount of 
time juring which carburetor icing 
is most likely to be a factor in pas 


} 


sight as to the re 








senger car driving. The survey was 
S. Weather Bureau data 

vering a 5-year period. The data 
showed that cing conditions may 
be met during fall, winter and spring 
months and that, during the season 
when icing may be 


based on U 


expected, up to 
SM) of the total monthly hours may 
fall within the temperature and hum- 
dity range required for formation of 
ce in the carburetor 


During certain periods of the year 
therefore the report stated, “the 
percentage of time when carburetor 
cing may be expected is quite high 
and this explains the large number of 
complaints that have been registered 
by the cerning the 
inability of automoble engines to 
idle satisfactorily during warmup 
when cool, wet weather conditions 
prevail 





motoring public co 





The anti-icing additives developed 
by Standard have been found to have 
no adverse effects on gaskets, floats, 
fuel pump diaphragms, or other 
parts of the fuel system. They also 
cause no increase in fuel and induc- 
tion system deposits, and may even 
tend to reduce such deposits. The 
paper concluded: “Care and judg- 
ment must be exercised in the selec 
tion of the compound and the con- 
entration for use, since many com 
pounds suitable as anti-icing agents 
may be entirely unsuitable in other 
respects, particularly as to the for 
mation of fuel and induction system 


deposits 


General Petroleum Sells 
Terminal to Air Force 


TACOMA, Wash... General Pe 
eum has sold its Tacoma deep water 
terminal to the U. S. Air Force after 
nine months of negotiations Sale 
price was not made public 


tro 


General will operate the property 
for the military for one ye During 
that period the company will handle 
the storage of Air Force fuels 





The Air Force acquisition includes 
deep water tanker space and pier dis- 
charging facilities, railroad and tank 
ear accommodations two loading 
racks for local and transport truck 
delivery and 100,000-bbis storage 
ace. The site has 200 feet of front- 
age and is 800 feet deep. General 
originally bought the property in 1944 
from Maxwell Petroleum Co., Mobil- 
gas distributors in Tacoma 
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1951 PRESIDENT of Kansas Oil Men's 


Salina, shown in lighter moment at association meeting in Wichita Jan. 8-9 with (left 


to right): J. I 


Assn., Bob Kent (far left) Kent Oil Co. 


Ross, assistant manager of consumer sales for Indiana Standard; Al 


Scheukorsky, chief of state motor fuel taxation division, Topeka; and Ray DuRoss, 


1951 association vice president, of DuRoss-Erhard Oil Co., Wichita 


Kansas Jobbers Pledge Full Support 


To Price Freeze, Necessary’ Controls 


Special to NPN 
WICHITA.—Members of the Kan- 
sas Oil Men's Assn. at their 36th an 
nual convention Jan. 8-9 pledged their 
complete co-operation with the fed- 
eral government in 
freezes and other restrictions neces- 
sary to national defense 
The resolution on defense controls 
said 
Whereas the federal government 
has requested a freeze on all refined 
oil prices at both wholesale and re- 
tail levels effective Dec. 18, 1950, we 
hereby pledge our complete co-opera 
tion with the federal authorities in 
this matter and in every other thing 
necessary to the national defense 
Other resolutions opposed any in- 
crease in federal taxes on gasoline 
and motor oils; opposed any exten- 
sion of a lc per gal. state tax which 
is scheduled to expire automatically 
July 1, and pledged the association's 
“wholehearted” co-operation with the 
Oil Industry Information Committee 
The latter resolution pointed out 
that OIC “has just completed its 
third and most successful year and 
has brought together for a com- 
mon purpose members of all seg 
ments of the oil industry in Kansas 
The OIC, the resolution continued 
“has presented to all the peoples of 
our state the true facts concerning 
our great industry and its efforts in 
behalf of America and the incom- 
parable American way of life 
On the Rostrum— Convention 
speakers included J. W. Ross, assist- 
ant general manager of sales-con- 


ybserving price 
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sumer for Standard Oil C (Indi 
ana); R. V. Rodman, president of 
Anderson-Prichard Oil Cory and R 
N. Cooper, assistant sales manager 
of Derby Oil Co 

Mr. Ross declared that because of 
the war emergency the industry 
must look a little differently at the 
problem of its relationship with the 
government 

“We have a patriotic call to re 
linquish some of our freedom so that 
we shall enjoy it all again some 
day he said. “We must accept to 
certain degrees the imposition of the 
very socialistic controls that we have 
fought to keep out of this country 

Controls Within Keason “I say 
Wwe must accept to certain degrees 
because we must not confuse loyalty 
and patriotism with subservience and 
blind obedience. War emergencies 
make it easier for pressure groups 
to divide and conquer, unless there 
is honest and co-operative resistance 
to ill-advised and unnecessary domi- 
nation 

Some of the measures that we 
have fought strongly could be pressed 
against us under the pretext of ne- 
cessity where there is none. We must 
resist where we see harm ahead 

A Look Ahead—Mr. Ross listed 
these seven trends of the future 
which oi] men should study 

1. Whether or not we become en- 
gaged in conflict with a major power 
such as Russia, war preparations 
will dominate our planning and ac- 
tion for some time to come 


2. When the economy is on a war 
or war-like basis 
mushroom. Voluntary controls of to- 
day will likely turn into directives 
tomorrow. To sum it up in a few 
words, controls will tend to increase 


business controls 












3. Inflation is already here. It is 
growing as a No. 1 threat to busi 
ness, in fact to the entire nation 
There is no room for the avaricious 
businessman who raises prices at 
every opportunity. We in the oil in 
dustry can be proud of our record 
f restraint in pricing 

4. With employment already close 
to the practical maximum, and a 
program in effect to increase mili 
tary forces, civilian manpower will 
become a serious problem to all of us 

5. If there is all-out war, the pe 
troleum industry, in company with 
all individuals and businesses, will 
have to make sacrifices. But it's a 
good thing for the country that the 
petroleum industry is as well pre 
pared as it already is—with crude oil 
reserves increased by 24% since 1945 
and production and refining capacity 
increased by about 25%. These great 
gains were purchased at the cost of 
more than $9 billion obtained partly 
from borrowings and partly from op 
erating profits 

6. As a result of this great invest 
ment in American oil progress there 
is no need for rationing of gasoline 
and there will be none unless we do 
have full-scale war. Currently the 
military demand is less than 5 of 
the industry's output 

7. All the signs point to a very 
encouraging sales outlook for the oil 
industry in 1951. Full employment 





Directors Elected 


WICHITA...Eight new direc 
tors of the Kansas Oil Men's 
Assn were elected § at last 
week's 36th annual convention 
They are 

William B. Dalton, Kansas 
Oil Co Topeka Ed Funk 
Funk & Young Oil Co., Con- 
cordia; A. F. Geyer, Dixie Oil 
Co., Waterville; M. K. Griggs 
Scott City Oil Co., Scott City 
William R Kistler Kistler 
Home Oil Co., Coffeyville; J. T 
Klepper, Klepper Oil Co., Wich- 
ita; Keith Kocher, Kocher Oil 
Co., Clay Center, and William 
L Oswald Oo K Service 
Hutchinson 

The association's § directors 
had earlier elected R. A. Kent, 
Kent Oil Co., Salina, president 
and Ray DuRoss, of DuRoss- 
Erhard Oil Co., vice president 
(see NPN Dec. 13, 1950, p. 53) 
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inereases in production and automo- 
biles, trucks, and tractors were swell- 
ing the demand for gasoline even be- 
fore the outbreak of war in Korea 
Since that time the military program 
has helped to swell the over-all de 
mand tuo new record levels 

Russian O§F1;)..Mr. Rodman said that 
Russia and her satellites could not 
possibly man a full-scale war under 
present conditions, for they control 
but 10% of the world’s crude out 
put. Ruassia’s solution, he said, would 
be the throttling or capture of Mid- 
fle East production 


Jobbers Warned of Oil Storage Lack 


By RAYMOND E. BJORKBACK 
NPN Staff Writer 


BOSTON The coming of natural 
gas to New England will mean that 
fuel oil marketers must adjust them- 
selves to an economy in which coal, 
gas and oi] all must have a part in 
supplying the region's future heat 
and energy needs 

This prediction was made by J. C 


Tokheim is Tops- 







unique 


P um ps 


Vig 


for speed — high vacuum 


— reliability 


This Tokheim Double-Action Pump is 
among hand operated transfer 


One of several farm and industrial 


models with hose or spout outlets, it excels in 
speed, easy action, vacuum efficiency, and all- 
round reliability. Operating with a single sturdy 
diaphragm, it pumps on both forward and back 
strokes. Self-priming. Capable of a 20-foot lift 
Available for drums, underground tanks or 


pipe lines. Call your Tokheim man today. 


————- 











Service Stations 


Genera! Products Div sion 


TOKHEIM Olt TANK AND PUMP CO. 


1650 Wabesh Ave... fort Woyne |. indiene 


fectery Breach. 1309 Howerd 51. Sen Francisco 3, Calif, 
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Write for FREE folder * 
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Richdale, assistant to the president 
of Esso Standard, before the annual 
meeting of the Independent Oil Men's 
Assn. of New England on Jan. 11 


He pointed out that at present 
price levels of heating oil “there is 
still no incentive for refiners to in- 
crease their yield of heating oil at the 
expense of more profitable products.” 

Also, Mr. Richdale said, oil burners 
have been installed at the rate of a 
20% increase in each of the last 
several years. 

“I just don't think we can keep on 
increasing the middle distillate cut 
at any such rate without getting 
into serious trouble if we run into 
a severe winter in the next two or 
three years,” he declared 


More Storage Needed He ex- 
pressed the opinion that “the aill- 
important key (for the oil industry) 
is additional storage at all levels” 
so that heating oil stocks may be ac- 
cumulated in the 
sumption and 
are lowest 


season Wien 
transportation 


con- 
costs 


His company, Mr. Richdale said 
has added 1,328,000 bbls. of tankage 
in New England since World War II, 
and has placed orders for 1,500,000 
bbls. more 

Mr. Richdale suggested also 


“It seems to me it would be smart 
for the fuel oil marketer to be rather 
selective in the customers he seeks 
giving preference to good credit risk 
the fellow who doesn’t expect you to 
shovel out his drive and lawn to 
make a delivery, and last and most 
important, the fellow with a large 
tank whom you can serve with a 
minimum of trips 


Officers Re-elected—The oil men's 
association re-elected the following 
officers 

H. E. Davenport of George W 
Pickering Co., Salem, president; Wes- 
ley E. Downing, State Fuel Co., East 
Boston, vice president; Robert W 
Carney, Carney-Young Utilities, Inc 
Brighton, treasurer, and F. A. Whet- 
ton, Whetton's Oil Co., Needham, sec- 
retary 

One new director, Warren S. Keith 
Keith Oil Corp., Brockton, was elect- 
ed, and seven directers whose terms 
had expired were re-elected. The 
latter are 

Fred E. Bergfors, Quincy Oil Co 
Quincy; John P. Birmingham, White 
Fuel Corp., Boston; Kenneth T. Howe 
Jenney Manufacturing Co., Boston 
Beton M. Kaneb, Union Oil Co. of 
Boston, Revere; Louis I. Rosenfield 
Lincoln Oil Co., Boston; John W 
Scott, Buckley & Scott Utilities, Inc 
Watertown; George W. Stetson, Val- 
ley Oil Co., Middletown, Conn 
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Tear out the reply card on the opposite page, circle the number corresponding two that of the 


particular items on which more information is desired, and mail. 
not even postage. The numbers are placed at the end of each article. 


service 


Oil Burner Tank Gage 
(Fuel Oi!) Distributors) 


An indicator for domestic oil burn 
er tanks operates by direct mechan 
ical action and has nonbreakabl 
double clear-transparent 
Tenite plastic, company says. The 
patented calibration assembly 
ed between the two domes, is said to 
permit reading of tank contents fron 
all directions Indicator rod, capped 
with a red disk and hinged to a cork- 
tipped float.arm, moves up and down 
the calibrated scale with variations in 
the oil fevel. The entire assembly is 
said to withstand in excess of 70 Ibs 
air pressure and to remain leakproof 
under pressure filling. Available for 
1%4” and 2” tank openings, the gages 
are tailor-made and factory-adjusted 
to fit individual specifications. They 
can be constructed to fit any size 
tanks with depth dimensions up t 
12. The cork float is said to resist 
oils and alcohols. Krueger Sentry 
Gauge Co 

Circle No. 1 on Reply Card 
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New Floating Roof for Tanks 
(Bulk Plants, Terminals) 


A newly designed center-weighted 
floating roof for storage tanks is 
said to combine the vapor-saving 
and corrosion-resistant features of 
the double-deck floating roof with 
the more economical aspects of the 
conventional pan-type floating roof 
manufacturer says. The new roof is a 
low-angle, inverted flexible cone 
which, floating on top of the oil prod- 
uct in the tank, gains stability by the 
weighted pressure of the cone in the 


liquid. The turret in the center is 
loaded with sand, concrete or other 
material as required. Pipe supports 
are needed only at the center and the 
rim, the manufacturer says. A seal 
against the side walls of the tank 
is maintained by an impervious fab- 
ric seal connecting the roof the 
apex of the inverted cone-—through 
a sump connected by a pipe or hose 
with the outside of the tank at ground 
level. The roof floats directly upon 
the liquid in storage. Since it allows 
no air vapor space, company says 
the roof prevents the loss of any 
volatile elements, stops corrosion ar- 
ising from the inter-action of the oil 
product with air, is fire resistant, and 
holds the product free from contam- 
ination by dirt and water. Two types 
of roofs are offered—the pontoon (il- 
lustrated) for the extremes of north 
ern weather and the pan-type for 
southern climates where rain is the 
principal weather problem. The clear 
deck of the pontoon roof is said to 
permit easy snow removal. It is of 
fered in diameters of 60 to 160 ft 
The pan-type roof is built in diam 
eters of 30 to 120 ft Tank 
& Manufacturing Co 


Graver 
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Barrel Filling Meter 
(Bulk Plants, Terminals) 


A new 60 g.p.m. barrel filling 
meter has been developed for 1% 
pipe size. It measures repeat quan- 
tities from 25 to 79 gals, by one-gal 
increments. Different quantity set- 
tings are obtained by making a sin- 
gle gear change. Changes in settings 
may be made without use of any 
tools, manufacturer says. The meter 
is equipped with two counters. The 
totalizing counter registers the to- 
tal meter throughput, and the reset 
type counter indicates the number of 
containers filled. Foaming character- 
istics of a product are said to be 
accommodated by the unit's control 


There is no charge for this 


valve which is of variable decelera- 
tion in shut-off speed. This prevents 
“foaming over” and at the same time 
provides for maximum flow rate, com 
pany says. Adjustment for different 
products is made on the slow closing 
cam. The meter is equipped with a 
non-drip nozzle which has a light 
back-pressure valve which retains the 
product in hose to insure maximum 
accuracy, company says. An optional 
accessory is an automatic tempera 
ture compensator which converts 
readings to 60 deg. F. Meter also 
is available with liter counters. A 
O. Smith Corp 
Circle No. 3 on Reply Card 


Fast Battery Charger 


(Service Stations) 


A new portable 75-ampere battery 
charger has an automatic transformer 
which gives control of the charging 
rate under all battery conditions 
manufacturer says. The charger, it 
is said, will not over-charge a battery 
no matter what condition it is in. The 
unit has a charge voltage indicator 
and automatic time control. A ther- 
mo type circuit breaker is said to 
protect against shorts and reversed 
leads. A 6” fan ventilates the unit 
Zishman Manufacturing Co 
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with Explosion-Proof 
ELECTRIC 
MOTOR 









Specifically developed 
by Hannay to overcome 
the danger factors here- 
tofore associated with 
electrical rewinds. 


T LAST ...a new Hannay-quality 
hose reel with truly explosion- 
proof electric motor. Particularly 
advantageous for use in fuel oil, 
gasoline, fire fighting and similar 
installations. PROVEN SAFE and 
efficient in exacting factory and 
field tests. 


* Especially designed explosion- The Hannay Electrically-Operated 


proot heavy duty motor, Un- Hose Reel can be supplied complete 
derwriters Approved. with approved junction box, push but- 
* Can be connected through ton switch, tubing, fittings, cable, twin 

conduit for sealed, safe in- wire, solenoid switch, connectors, termi- 

stallotion. nals, and special insulating tape. It 
comes in all models except the Hannay 
“16-17" and “14-17” series for tank 
truck installation, and in practically all 
AC and DOC voltages. 


* Push button control. 


* Motor integral part of reel; 
needs no attention. 


* No gears to shift; no clutch to 
engage. 


ASK YOUR DISTRIBUTOR 
or write for informatior 


* Compact, durable, dependable. 


* Simplicity of construction 
and operation reduces 
maintenance costs to mini- 
mum. 










wANNAy 
HOSE REELS 


CLIFFORD 8. HANNAY & SOW. I~ 


*U 8 Pat. No 2.490.559 
Patented, 1950, io Canade 


© 1950C.8.H. 8S. inc. 
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Quick Coupling Unit 
(Bulk Plants, Terminals) 


A two-piece, self-positioning quick 
coupling unit is said to open and clos« 
with less than a quarter turn. It con 
sists of a body with three tapered 
locking lugs and mating male or fe 
male tail piece or hose spud, and it 
is available in aluminum, high test 
bronze, stainless steel, and Ni-Risist 
Sizes range from ‘'2” to 6” inclusive 
Unit is said to be shock and vibra 
tion resistant due to matching taper 
on the handle ring locking lugs and 
tail piece locking flanges. Gasket wear 
is minimized because the flat tail 
piece face is pressed straight against 
the gasket without twisting action 
and is locked to the gasket under pres 
sure when the connection is made 
company says Gasket is held in 
place by an undercut in the body 
company says. Mead Cornell & Co 
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New Pallet Truck 


(Warehouses ) 


A new electric pallet truck has 
been designed to handle pallet loads 
weighing up to 4,000 Ibs. Among fea- 
tures listed are a new contactor pan- 
el, a positive-action brake with fool- 
proof dead-man control, improved dif- 
ferential action, and all-rubber, dual 
trailer wheels said to give smoother 
operation. Operator controls of the 
truck are located for “finger-tip’ 
operation with either the right or 
left hand. A key switch provides 
positive turn off of power to the dual 
control buttons, preventing accident- 
al or unauthorized use of the truck 
Other features are hydraulic lift 
rapid raising of heavy loads, electric 
drive, and maneuverability. Towmotor 
Corp 
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Farm Dispensing Pump 
(Farm Oi) Trade) 

A new electric dispensing pump 
delivers 10 gals. per minute and is 
designed for farms, fleets, docks, fac- 
tories, and other consumer groups 
The unit has a dial which registers 
gallons and a conventional hose and 
nozzle delivery Wm. M. Wilson's 
Sons, Inc 

Circle No. 7 on Reply Card 


Water Fog Device 


(General) 

A water fog producing device has 
been developed for use in fixed piping 
systems of fire protection, using 
either automatic or manual control 





Positive Sealant 
for the 
PETROLEUM 
INDUSTRY 


RECTORSEAL 
#2 


Because it retains 
its sealing quolities for 
the life of the connec 
tion. It's unaffected by 
petroleum and al! its fractions. If is easy 
to apply, economical to use. It never 
dries ovt of hordens—never freezes con 
nections. Available in brush top cons 
pints, V2 pints, V4 pints. Ask your jobber 
or write— 
RECTORSEAL, Dept. / 
2215 Commerce % 
Heuston, Texeos 


RECTORSEAL # 2 


KING THE OIL INDUSTRY SAFER 








or both. Company says that water 
broken into extremely small particles 
of uniform size will absorb more heat 
than any other extinguishing agent 
in common use, indicating the effici- 
ency of water fog to cool burning 
materials below their ignition point, 
thereby extinguishing the fire. Cer- 
tain volatile materials such as gaso- 
line, cannot be cooled by water fog 
below their vaporization points, and 
extinguishment of fire in such mate- 
rials is accomplished by the dilution 
of combustible mixtures by exclud- 
ing oxygen, company says. This is 
accomplished as the water particles 
are drawn into the vortex of the 
burning material entrained with the 
air, which particles are converted to 
a gas by heat, and the tremendous 
volumetric expansion of 1,700 to 1 
serves to exclude the oxygen from 
the gas vapor area. This mixture 
becomes too rich to burn and, thus, 
the fire is smothered. The water fog 
nozzle is said to be efficient in put- 
ting out gasoline and other flam- 
mable liquid fires, because it produces 
fine particles of water. Fog Nozzle 
International, Division of Akron 
Brass Mfg. Co., Inc 
Circle No. 8 on Reply Card 


Barrel Pump 


(Warehouses, Stations) 

New barrel pump is designed for 
can filling use in light liquid service 
The pump drops into drum opening 
and is securely held in position, man- 
ufacturer says. It fits snug around 
the tube to prevent foreign matter 
from entering drum at this point 
Tightening of a thumb screw locks 
both bung and pump with one opera- 
tion. It fits 1%” and 2” openings on 
15 to 55 gal. drums and is all steel 
except the pump. General Scientifik 
Equipment Co 
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P. R. GIRARD 


Factory Representative 
Champion Compressors 
Globe Hoists 
Wheaton Brass Works 


327 S. leSelle 
Chicage 4, Hl 














INDIANA 





Everything in Bulk Plant 
and 


Service Station Equipment 
INDIANA OIL EQUIPMENT CO. 


417 Madison Ave, 
indienapolis 4, Indione 











Service Station and 
Bulk Plant Equipment 
COFFIELD SUPPLY CO., INC. 


80! Prairie Ave., Box No. 42 
Seovth Bend, Ind. 


Bulk Plant Constr. Rep. Serv. 





LOUISIANA 





Petroleum Equipment Headquarters 
Brodie Meters, McDonald Brass, 
Hewitt Hose, Gorman Rupp 


and Invader Pumps 
726-28 Girod St New Orleans, le 





MAINE 





In MAINE it's 


co. 
Box 161!—Pertiand, Maine 
20 years of equipment service to the oi! 
mon — bulk plent — service station — 
truck tank 
ralph govid 


ol gerry don kelley 

















MASSACHUSETTS 


EQUIPMENT 








E. L. TRASK 


OPW Valves Roper Pumps 
Brodie Meters 


Pioneers of Equipment for the Oi! industry 


PETROLEUM EQUIPMENT CO. 


7 jioney & Bester 15. Mass 





NEW JERSEY 


reasonable 


SERVICE SPECIALTIES INC. 


JERSEY CITY 2.0.) 


205.15th ST 











REBUILT 
METERS « REGISTERS 
PUMPING UNITS 
ON EXCHANGE 


Your order shipped same day. 
Low prices. Work guaranteed. 
Write: 


TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 











NEW YORK 





RENICK & MAHONEY, INC. 


114 Liberty Street 
New Yerk, NY 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 





OHIO 





WwW. E. “BILL” LAYMAN 
164 £. Exchange 5S Akron 4, Ohio 
Factory Representative for Westing 
house, O.P W., Globe, Lincoln, Neptune, 
Huffmon, Goodrich Air, Oil, Mydr 
Hose and Coupling Service 
VALES—-PARTS—ENGINEERING-SERVICE 
Phone—Jetterson 6215 





""“" Gasboy PumP 


FOR EVERY SIZE CONSUMER ACCOUNT 





SULLIVAN SALES & SERVICE CO. 


173 West Morket St Akron 3, Obie 





52 








Extinguisher on Wheels 
(Bulk Plant, Terminals) 


A two-wheeled dry chemical fire 
extinguisher has 150-lb. powder ca 
pacity for fighting flammable liquid 
and electrical fires) Company says 
one man can move the unit. It con 
sts of two large upright steel cylin 
rs, the larger of which contains the 
wder, the smaller holds nitrogen 
nder 2.000 p.s.i. preasure. A pre-set 
regulator maintains constant pressure 
within the dry chemical cylinder dur 
ng discharge, and a safety valve 
revents damage to the powder cyl 
nder if the pressure should exceed 
that for which the regulator is set 
nanufacturer says. The unit has a 
0 hose with a discharge nozzle hav 
ing a control lever with three posi 
tions off, fan and straight. Walter 
Kidde & Co 
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Automatic Pallet Loader 


(Warehouses) 


A machine has been designed to 
take packages from conveyor lines 
and stack them automatically in pre- 
determined arrangement and inter- 
locking layers for a pallet load. Man- 
ufacturer says hand piling can be 
eliminated with the new machine. It 
is automatic in operation, as selec- 
tion of package arrangement pattern 
is accomplished by push buttons, and 


PENNSYLVANIA 





E. 0. HABHEGGER CO. 


Fairmount Ave., ot 24th & 
PHILADELPHIA, 30 


HABHEGGER 





For The Petroleum industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 








RUTLEDGE EQUIPMENT CO. 
334 Bivd. of Allies Pittsburgh, Pa 
Rutledge Service Station Flood Lights 
G4&B Equipment—Buckeye Valves & 
Fittings 
Granco Pumps & Meters—Air 
Compressors 








West. Penn. Oil Equipment Co. 
512 Sandusky St Cedor 8822 
Pittsburgh 12, Po 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 














PENNINGTON EQUIP. SALES CO. INC. 
442 Timsmen Ave Williamsport 39, Pa 
Wayne Pump Company Products 
Marlow Centrifugal & Blockmer Rotary 
Pumps — Truck Tanks — Hose — Reels— | 
Storege Tonks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment | 





TEXAS 





Storage Tanks 
Reconditioned Computing Pumps 
Complete Service Station and 
Bulk Plant Equipment. 
United Pump Service & Supply Co. 


1701 Seowth Lamar St Dalles 2, Texas 





WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 
1403 Bth Ave. 
Huntington 1, W, Va. 
Westinghouse Air Compressors 
Service Station or Bulk Plant Equip. 
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Use ROCKWELL 


\ 
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4 
— With these units you can fill twice as 
many drums in the same time. You can 
do it with hairline accuracy since the 
meter registration is thermostatically corrected to 
the exact equivalent of volume at 60° F. You start the 


unit with the throw of a handle and it stops automat- 


How to Drum Up Profits 


j | ie 7a 


Ss 


él 


2- PUM, FILLERS 


cally when the desired quantity has been measured 


The operating range can be varied from 15 gallon 
cans to 100 gallon drums. The unit will handle any 
petroleum product 

Want more facts on this assured source of savings? 


Then write for bulletin 





EASY TO CHANGE 
DELIVERY CYCLE 


ne predetermined 
ve another +s 
ng a longer 
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THE COMPLETE UNIT 


Consists of o positive displocement meter, oa thermo 
static micrbset, o repeat register with externolly 
mounted quontity chain hoving a fixed cam thot 
trips @ control volve attoched to o nor foaming 


dripless type nozzle 


et 
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4) packages per minute can be han 
lied. Empty pallets from the pallet 
magazine are conveyed as needed to 
the pallet loading area whereupon a 
hoist carries the pallet to the top of 
the loader to receive a layer of pack 
ages which rest on an apron. The 
apron is withdrawn from beneath the 
packages to deposit them on the pal 
let beneath The hoist then lowers 
the layer sufficiently to receive the 
wecond layer As the hoist lowers 
the pallet is rotated 180 degrees, so 
that successive layers of packages are 
interlocked, resulting in a more stable 
pallet load. When the last layer is 
leposited, controls automatically start 
a conveyor that moves the loaded 
pallet from the machine and moves 
the next empty pallet into position 
Alvey Conveyor Mfg. Co 
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Electric Steam Radiator 


(Buik Plants, Terminals) 


A portable electric steam radiator 
es said to be explosion-proof and 
suitable for use where explosive va 
pors exist and where flammable 
products are stored. There are no 
xposed wires, elements or flames 
and no moving parts or switches 
company states. Unit may be used 
wherever there is electricity. The ra 


diator is filled with water and then 


plugged into the electric outlet. Manu 
facturer says the radiator is useful 
for vyardmen's offices, loading dock 


offices, superintendents’ field offices 
and other places where the use of an 
ordinary type heater might be haz 
High heating efficiency and 
economical operation is said = to re 
sult from the design and construction 
of the radiators which provide forced 
steam heating through pressure jets 
in ali sections plus turbulent steam 
boiler heating from the patented boil 
er. Units are made in two sizes 
the eight-section radiator, recommend 
ed for average size rooms, draws 950 
watts; the 10-section, for larger than 
average rooms, draws 1190 watts 
Electric Steam Radiator Corp 


ardous 
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Oil Equipment Catalog 

(Service Stations, Bulk Plants) 

A 76-page catalog covers service 
station equipment, bulk plant pumps 
and loading rack accessories, and 
other oll industry tools and equip 
ment. It is illustrated and contains 
informative data on each item. Com- 
pany says the catalog is available 
free of charge. Ten Hoeve Brothers 

Circle No. 18 on Reply Card 


Neoprene Coating 


(General) 

A maintenance coating for steel 
wood and cement is described in a 
new bulletin. Uses, application in- 
structions, coverage table and other 
details on the product are given in 
non-technical language. Gates Engi- 
neering Co 

Circle No. 14 on Reply Card 


Packings, Piston Ring Catalog 


(Bulk Plants, Terminals) 

A new catalog covers packings and 
piston rings for industrial service 
The 40-page book is a comprehen- 
sive study of applications for all types 
of packings and piston rings. France 
Packing Co 

Cirele No. 15 on Reply Card 


History of a Paint 


(General) 

The story of Duco finishes is given 
n an illustrated booklet which com- 
pares the old and the new way of 
painting other sur 
Details on research and manu- 
facturing methods employed in mak 
ng paint to suit a particular job are 


automotive and 
faces 


given. A period of 25 years is covered 
FE. L. du Pont de Nemours & Co 
Circle No. 16 on Reply Card 


Rubber Hose for Oil Use 


(Stations, Bulk Plants) 
Rubber Products for the 
Industry catalogs manufacturer's 
line of hose for service stations, bulk 
plants and tank trucks. The various 
types of hose are described and prices 
quoted. Carlyle Rubber Co. In 
Circle No. 17 on Reply Card 


Petroleum 


Industrial Battery Catalog 
(Warehouses ) 

A new catalog describes the per- 
formance and utility of storage bat- 
teries for users of materials handling 
and haulage vehicles. An informa- 
tion booklet, and five data pages on 
battery specifications and miscellan- 
eous parts and accessories are part 


of the catalog It is designed for 
purchasing departments and key 
personnel connected with the speci- 
fication and purchases of motive pow- 
er batteries The Electric Storag« 
Battery Co 
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Bulletin on Conveyors 


(Packaging Plant) 

Eleven conveyor units, designed to 
elevate, lower and convey horizontal 
ly by gravity or power, packaged 
commodities, are described in detail 
in a new bulletin. Roller, wheel and 
belt conveyors are illustrated and 
specifications given Standard Con 
veyor Co 

Circle No. 19 on Reply Card 


Plant Maintenance Charts 


(Service Stations, Bulk Plants, Gen- 
eral) 

Six-page folder gives recommenda- 
tions on what to do in maintaining 
roofs, floors’ trucking aisles, loading 
platforms, sidewalks, waterproofing 
metal surfaces, wood surfaces, inter- 
ior and exterior masonry surfaces, in- 
sulation and miscellaneous 
For those persons needing advice, the 
ompany recommends the products 
particular job 
United Laboratories, In« 


services 


necessary to do the 
desired 
Circle No. 20 on Reply Card 


Steel Hose Ends 


(Bulk Plants) 


A revised catalog on reusable steel! 


hose ends and industrial hose covers 
additional sizes of company’s hos« 
couplings in medium 
and high 
technical 


medium higt 
types. Complete 
information is included or 
manufacturer's SAE 37 deg. and 45 
adapters. The Weather 


pressure 

- 
leg flare 
head Co 
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Speed Reducers 


(Bulk Plants, Terminals) 

A new 16-page bulletin illustrates 
and describes a new all-steel right 
angle Motoreducer developed by the 
manufacturer Complete specifica- 
tions and application data on the 
use of the speed reducer are included 
Falk Corp 
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Wash Rack Operation 


(Service Stations) 

A 20-page booklet gives pointers 
on how to make the wash rack prof- 
itable with the use of the manufac- 
turer’s steam cleaning equipment. It 
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shows the many opportunities for 
selling extra cleaning jobs at the sta- 
tion and the reasons why a good wash 
job covers more than a surface wash- 
ing on top of a car or truck. Al- 
though intended largely for garages 
the booklet gives ideas which might 
serve as @ guide for oil marketers, 
especially those who might consider 
tying in under-chassis washing with 
lube jobs Clayton Manufacturing 
Co 


Circle No. 23 on Reply Card 


Light Weight Ramps 


(Warehousing ) 

Four-page folder describes com- 
pany'’s line of patented magnesium 
dock boards for use as ramps or con- 
necting units on loading and unload- 
ing docks. This equipment is light- 
weight and the folder lists and illus- 
trates many features and the way 
the boards are used. Magnesium Co 
of America 

Circle No. 24 on Reply Card 


Totally Enclosed Motors 


(Bulk Plants) 

An extended line of totally en- 
closed, not-ventilated, squirrel cage 
induction motors is described in a new 
folder At present, 7', h.p., 1,800 
rp.m., and 5 hp. 1,200 rpm. mo 
tors are in production. The motors 
are said to be particularly suited for 
service in adverse locations § sinc 
there are no ventilating openings to 
clog. Fairbanks, Morse & Co 

Circle No. 2% on Reply Card 


Mechanical Packing 


(Bulk Plants, Terminals) 

A 32-page catalog illustrates and 
describes manufacturer's line of me 
chanical packings tecommenda- 
tion chart tells what type of packing 
to use in gasoline, solvent and other 
cil service for reciprocating or rotary 
motion and for fixed joints Each 
type of packing is fully described 
together with recommendations of 
service. Standard size and approxi 
mate feet per pound are given. Flex 
rock Co 

Circle No. 26 on Reply Card 


Hand Trucks 


(Warehousing ) 

Hand trucks in two power types 
but of one basic design are described 
in a new booklet. One of the new 
trucks is battery-powered with motor 
drive. The other is gasoline engine- 
powered with hydraulic pump and 
motor drive. Among features listed 
are: compact design, high maneuver- 
ability, motor mounted in the drive 
wheel, reserve power, and accessi- 
bility for ease of maintenance. Both 
models are rated up to 6,000 Ibs 
load capacity. Clark Equipment Co 

Circle No. 27 on Reply Card 
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Token System of Inventory Control— 
What It Ils and How It Operates ° 


Because of a reference in NPN’'s recent series of articles on multi 
pump service station trends to the Petinco system of inventory contro! 


NPN has received a number of inquiries about this system 


Although it 


was previously described in NPN for July 3, 1946, p. 26, renewed interest 
prompts the publication of the following story based on information pro- 
vided by Willis S. Martin, head of the advertising agency of the same 


name, which handles the account 
which makes the Petinco devices 


By WILLIS 8. MARTIN, 
Advertising Counsel, 
Fort Wayne, Ind. 


The Petinco System is based upon 
an electro-mechanical unit which at- 
taches to any standard computer 
gasoline pump and which accepts a 
metal token, permitting withdrawal 
of a fixed quantity of gasoline from 
connected storage. A separate unit 
is attached to each pump. The quan- 
tity withdrawn and the number of 
tokens inserted are automatically 
registered by the device. Up to ten 
tokens can be inserted at a time A 
special “three-way” lock protects the 
chambers containing the reserve and 
expended tokens 


Tokens Represent Gallonage The 
tokens are usually valued to repre 
sent 100 gals. of gasoline. They are 
made available to the station oper 
ators through a company representa 
tive, or through a loca] bank The 
daily volume of the station deter 
mines the practical operating invest- 
ment in tokens needed by the op- 
erator. Theoretically he could re- 
main “in business” with only 100 
gals. for each pump. In actual prac- 
tice station operators usually find it 
convenient to convert ‘company 
money” as it accumulates 

Tokens are always sold for cash 
never issued on credit The cash 
value is, of course, based upon the 
current tank wagon price of gasoline 
In some cases supplying oi] com- 
panies have found it advantageous to 
fix a token value which includes 
items other than gasédline. For ex- 
ample, station rental as well as TBA 
inventory can be included. Thus a 
station operator handling a full TBA 
line can work on a cash basis through 
his purchases of tokens for gasoline 


Inventory Ownership. The inven 
tory at the point of sale is owned 
by the company. The quantity is 
determined by company convenience 
and local limitations Transport 
drivers collect the tokens direct from 
the pumps. It is not necessary for 
the dealer or his personnel to enter 
into the transaction in any way. The 
total gallon value of tokens returned 
by the driver to the bulk plant should 





of Bowser, In 


parent of the concern 


equa! his load, thus providing a check 
on transport personnel 

Where this method is to be used, 
it is possible to install station stor- 
age adequate for full load dumps, re- 
gardiess of whether the dealer is 
able to finance a large inventory 
Multi-pump stations especially re- 
quire substantially larger products 
inventories at the point of sale, and 
therefore involve greater cash or 
credit requirements on the part of 
the station operators 


Not only in multi-pumps, but in 
conventional stations, the trend to- 
ward larger station storage and full 
load dumps has increased the work 
ing capital requirements for dealers 
A talent for successful station op 
eration and adequate operating capi 
tal are not always found in the same 
person 

Petinco Systems, Inc., Chicago, ‘a 
Bowser subsidiary) introduced its 
system prior to the war, and felt that 
it was making some headway in in 
teresting supplying oil companies in 
its use Gasoline rationing during 
the war suspended further active 
promotion, and for a time after the 
war, matters of dealer credit and ex- 
pansion of marketing facilities were 
overshadowed by other pressing needs 
of the petroleum industry More 
recently, and especially as a result of 
the extensive development of multi- 
pump stations on the West Coast, 
marketing methods are again the fo- 
cus of attention 

Current users of Petinco systems 
include these oi] companies: Union 
Oil Co. of California; Standard Oi! 
Co. of California; General Petroleum 
Co.; Nebraska-lowa Oil Co. of Blair 
Nebr 


Equipment Meetings 


The following meetings will hav« 
equipment displays either of a gen- 
eral industry or oi] industry natur« 


Western Metal (Congress and Pxposition, 
March 19 through 23. Oskland Civic Audi 
torlum, Oakland, Calif 

Obie Petroleum Marketers Asen., Convention 
and Marketing Exposition March 2-22 
Deshier-Wailick Hotel, Columbus, Ohio 

O-Heat Institute, Annual Convention and 
National © Heat Exposition. April 2, Navy 
Pier, Chicage 


—_ 
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NEWS OF MANUFACTURERS 


Ads Promote Truck Industry 


sists of full-page, four-color presenta- 
tions, and it supplements the com 


The Trailmobile Co s continuing panys regular product advertising 
its advertising campaign to acquaint program in trade papers 
the public with the important part The dominant theme in the Trail 
that the truck-trailer industry plays mobile campaign is expressed by the 
in the nation’s economic progress, and following quotations from the various 
the contribution it is making to the ads 


solution of the ountry's transporta- When you ship by truck, every 


tion problema shipment is, in fact, Special Delivery 
The ad campaign, which has been When you ship by truck, your 


appearing in Fortune magazine, con shipments go the fast way, the direct 


Best lift for 


lubrication jobs 








Fastest loading and safest of all lifts, a nost service stations choose the Rotary 
Rota Roll-Cln will handle any old or RK On with th se li -< bined Air 
new car All the operator has to do is to raul Jack (no external tank It has 
t th ur on the broad runways the famous Automatic Air-Bleeder that 
uxle supports to position. As the lift cluminates air pockets, jerky action, and 
ries, wheel chocks matically lock leaking oil, Other features of the Air 
Handy Tool Shelves at cach end of the jraulic jack are the new Pressure Seal 
lift are an add nvemence Wiper and the Airdraulic Low-Oil Con 
For smooth, trouble-free performance, trol (optional at slight extra cost 


ee” ROLL-ON LIFT 


WITH AIRDRAULIC JACK 









Write for new catalog 


ROTARY LIFT CO, 
1043 Kansas 


Memphis 2, Tenn. 






way. Next stop—your destination 

“The men in the trucking industry 
are outstanding examples of ‘Free 
Enterprise at work.’ Their business 
is built on better service to the na 
tion's shippers 

‘Every plant site is on the beaten 
path of the trucking industry. Every 
road is an outlet for a shipping plat- 
form 

Many shippers find truck trans- 
portation is faster and reaches towns 
not routed on any other transporta 
tion system 

Outside of showing a Trailmobile 
unit and the company name as a 
signature, the ads contain no other 
message save that of selling the 
trucking industry as a whole 


New Trucks Introduced 


The GMC Truck and Coach Division 
has introduced its 1951 model light 
line of trucks. Extra horsepower has 
been added to both the 228 and 248 
cu. in. engines found on the new 
line, which ranges from the half-ton 
lass on through the two ton and the 
truck-tractor which pulls 26,000 Ibs 
GCW 

Both front and rear axles on models 
from the GMC 280 on up have been 
strengthened to take heavier loads 
while the entire brake design has been 
changed to provide more powerful 
performance and longer wear, com- 
pany says 

Driver comfort has been emphasized 
with the introduction of controlled 
ventilation windows, and ventipanes 
in the door glass leave ample room 
for drivers to lean out of the cab, it 
is stated 

The horsepower has been stepped 
up from 96 to 100 on the 228 engine 
3,400 rp.m.) and from 110 to 114 
on the 248 engine (3,600 r.p.m.) Both 
engines have new inlet manifolds 
which are said to provide fuel econ- 
omy as well as increased power. Valve 
lifters have been changed to two- 
piece type which permits shortening 
of the valve push rod, thus reduc- 
ing deflection and giving better high- 
speed operation, company says 

GMC says safer high speed opera- 
tion has been assured in the 228 en- 
gine with piston and ring changes 
and in the 248 engine, the new free- 
valve has been installed, permitting 
valve rotation and longer lifé 


Drum Jack Corp. Absorbed 


The Cleveland Pneumatic Tool Co 
has absorbed the Drum Jack Corp 
into the parent organization as the 
Automotive Division. The move was 
made to streamline the division for 
anticipated rapid expansion, company 
states 

The new division has developed and 
will market a multi-purpose unit lift. 
It is designed for use in removing, 
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installing and positioning wunder- 
chassis units such as transmissions 
differentials, springs, etc., on cars and 
trucks 

Roger O. Bay, sales manager of 
Drum Jack Corp. will continue in 
that capacity in the new division 


New Factory Planned 


General Controls Co. is planning t 
build a new factory and warehouse at 
Skokie, Ill. Construction is expected 
to start early in 1951 

Company says it has expenenced 
a rapid increase in sales activity in 
the Mid-Continent and the East. The 
new plant will permit servicing of 
these areas 


Acquires Wintroath Pumps 


Worthington Pump and Machinery 
Corp. has acquired Wintroath Pumps 
Inc of Alhambra, Calif. The con 
pany will operate as a wholly-owned 
subsidiary, continuing 
management 


under present 


Buffalo Office Opened 


Ansul Chemical Co.'s Fire Ex 
tinguisher Division has opened a new 
listrict office in Buffal N. Y¥. The 
territory, comprising the 17 westerr 
counties of New York State, has been 
Plant Equipment Cory 
an Ansul distributor 

Leslie J. Wiecher former n 
Ansul's Indianapolis ffice 

3uffal 
Omar J 


operated by 


ager of 
heads the 
ed by 
Howson 


staff. He is assist 


Lane and Charlies 


New Plant Boosts Output 


Flexible ypened 
a new plant at Guilford 
‘onn. The new unit has in 
productior three-fold is 
along a railroad line and major 
highways, and has 15,000 sq. ft. of 
manufacturing Plant cost 
$100,000 


Tubing Corp. has 
modern 
reased 
located 


space 


Expansion Program Mapped 

An extensive 
been 
Corp 


expansion plan has 
mapped by Quaker Rubber 
Philadelphia, a division of H 
K. Porter Co., Inc. The program will 
increase the finished rubber products 
capacity of the plant by 30%. About 
70% of the $1.5 million expansion 
is to be invested in new equipment 
with the remainder going int 
buildings 


Open House to Be Held 


Open house week will be observed 
by the Island Equipment Corp., Long 
Island City, N. Y.. on Feb. 5-9 at 
company's office and factory. The 
event will mark Island's 10th anni- 
versary. Company plans to demon- 
strate the latest conveyor equipment 
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it has developed, show slides of in 
stallations and movies of production 
and conduct visitors on a tour of the 
plant. Entertainment also is planned 
Requests for invitations to the open 
house can be made to John W. Stiles 
general manager 


Death 


Edwin E. Hedene 4, chief engi 
neer of Nordstrom Valve Division 
Rockwell Manufacturing Co died 
Dec. 28 at Pittsburgh. He had been 
with the company for 23 years and 
spent a major part of his time as 


chief engineer of the Nordstrom Valve 
plant in Oakland, Calif. where he 
worked with éven Nordstrom, inven- 
tor and developer of valves. For the 
past several years he had devoted his 
efforts to co-ordinating engineering 
activities at Pittsburgh, Hopewell 
Oakland and East Chicago plants 

He was active in the American Pe¢ 
troleum Institute, being a member of 
the Manufacturers Standardization 
Committee for Valves and Fittings, 
Petroleum Equipment Committee of 
Manufacturers Standardization So 
ciety, and the Subcommittee of Cast 
Stainless Steel Valves ° 


FIRST 
IN. CONSUMER 
ELECTRIC 


PUMPS 


THE SERIES 15 GASBOY ELECTRIC HAS EVERYTHING! 


UNDERWRITER APPROVED ~ 


LOW PRICE 

STREAMLINED BEAUTY 

10 G.P.M. SPEED 
ACCURATE MEASUREMENT 


PROVEN PERFORMANCE 


tt 


*Except Model 1500 Direct Mount 


WILLIAM MM. WILSON'S SONS, 


BUILD 


GALLONAGE AND GOOD-WILL 


inc 


LANSDALE PA. 
WITH GASBOYS ! 
57 
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PERSONALS 


A lot of off men this month are 
getting a taste of bear. elk, moose 
antelope and deer meat because of 
the prowess with the rifle of Huston 
Brown, president of the Joyce-Crid 
land Co, manufacturer of lifts and 
jacks at Dayton. Ohio On his hunt 
ing trip to Wyoming this last fall 
Mr Brown finally brought home the 
bacon. He had returned from previ 
us trips empty handed 

With a group of his people he is 


giving small dinner parties at New 
York City Chicago Pittsburgh, 
Cleveland, Toronto, and other points 
at which he serves the meat of the 
game he shot and then polishes off 
the evening with an exhibition of 
moving pictures he took of the trip 

He was at Cleveland the evening 
f Jan. 2. Both the dinner and the 
meat were excellent and the pictures 
were good, so good in fact that they 
provoked the comment from at least 











‘ 





pump 


ditterence! 





If you're keeping your eye on 


, +a 


you'll insist on 





For every bulk station need, there's an 
INVADER Pump that will perform bet 


ter longer. They assure you of a 
pump service that was never before 
obtainable—less “down” time, fewer re- 


placements and reduced power costs. 
They will fit your equipment with no 
expensive changes in piping or mount- 
ing. Next time specify INVADER 

and forget your pump troubles 


HERE'S THE REASON why INVADER Pumps cut 
your costs. The rounded tooth design 
prowed type of construction applied to an old and 
proven principle a gear-within-a-gear rotary 


Positive seal and rollime contact 


ASK YOUR SUPPLY HOUSE, OR WRITE 
FOR FULL INFORMATION AND PRICES. 


is an im 


make the 








The SCHIRMER-DORNBIRER PUMP 


L719 EAST 39th STREET 





CLEVELAND 14, 


the older men that Mr. Brown must 
have worked a whole lot harder than 
any of them would have worked in 
order to get a bite to eat 

While the trip to Wyoming was in 
September, the temperature often 
was down to zero, and part of the 
time at the higher elevations there 
was plenty of snow Despite this 
they spent most of the 15 days sleep- 
ing under tents 

Accompanying Mr. Brown on his 
dinner trip are: R. D. (Bob) Ebbert, 
manager of sales to oil companies 
and former sales manager at St 
Louis, Cleveland and Nashville, Tenn 
for Shell; John Miller, assistant gen- 
eral sales manager, Walter Bowers, 
manager of the jack department; F 
C. (Spig) Reynolds. 


A. F. dordan, vice president and 
director of sales of John Wood Co 
Bennett Pump Division, will spend 
three months in Muskegon, Mich., as 
acting plant manager. He temporarily 
will assume the duties of L. A. Pres- 
cott, vice president and plant man 
ager, who is leaving for a vacation 


in Florida. Mr. Prescott is respon- 


sible for the manufacture of Bennett 
gasoline pumps, Eco Tireflators, and 
Eco Islanders 

Mr. Jordan will remain in charge 
of his current duties in New York 
as well as managing the Muskegon 
plant 


juring Mr. Prescott’s absence 


Dean De Graf- 
fenreid has been 
named district 
sales engineer for 
the Tulsa, Okla 
office of Byron 
Jackson Co. He 
joined the com 
pany in 1947 as 
a test engineer 
for the Pump Di 
vision. In March 
1948 he trans- 
erred to the sales 
department of the 
Pump division and was assigned to 
the Los Angeles branch office. His 
work there was primarily with the 
oil industry of Southern California. In 
May of this year he was assigned to 
the division office in Tulsa 





- bea ‘ 


Mr. De Graffenreid 


George M. Bunker, president of the 
Trailmobile Co., has been presented 
with a “Certificate of Appreciation 
from Gen. C. B. Cates, commandant 
of the U. S. Marine Corps, for service 
rendered by Mr. Bunker and Trail- 
mobile Co. in promoting Marine Corps 
recruiting in Ohio and adjacent 
states 

In the recruiting campaign, the Ma- 
rine Corps was furnished a specially 
decorated and equipped Trailmobile 
which served for a number of months 
as a mobile recruiting station 
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Don't “Butcher” Your Hose 
with o “careless coupling” — 


m Lengthen its life with a Scovill coupling 


Now that hose lasts longer... 


IT’S CHEAPER as well as SAFER 





to specify Scovill permanently attached couplings 





When you order hose today, you know it has the 
quality to give a lot of service. So, don’t risk trouble 
where the coupling is attached to the hose— 


Tell your hose supplier you want Scovill couplings. 


Why? Because, first, factory-applied couplings are 
safer—you can be sure of a positive static connec- 
tion. And since Scovill’s lock-on ferrule becomes an 


integral part of the coupling, the seal is completely 


gas-tight. 


Second, the Scovill coupling design (it’s exclusive) 
grips the hose without butchering it. 


So when you order hose, specify machine-applied 
Scovill 520-H Couplings, the permanent couplings 
of two-piece design, lighter for easier handling, ma- 
chined from solid brass forgings for greatest strength. 
A wide range of ferrule sizes provides uniform as- 
semblies regardless of commercial variances in hose 
wall thickness. 


Note the broad area over which the cou- 
pling grips the hose. No pinching—just a 

but gentle compression—so the hose 
can stand more flexing without weakening. 
Note also the ID of coupling is same as 
nominal ID of hose— providing rigid, uni- 
form free flow area. 


TRIPLE TESTING PROVES SCOVILL DEPENDABILITY 

PRESSURE test proves Scovill coupling holds beyond bursting 
pressure of hose. 

FLEXING test proves Scovill coupling does not weaken hose. 

PULL test proves Scovill coupling holds beyond tensile strength 





SCOVILL TRIPLE-TESTED 


GIVE MAXIMUM FLOW, SAFETY AND HOSE LIFE 
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John D. Gill, a director and « sales field has retired after 38 years 
mist of Atlantic Refining has re with the company 
tired Other changes at Indiana Standard 
Mr Gill started with Atlantic ir A. V. Fraser, former manager of 
1912 as « lubrication engineer. He was Standard’s Green Bay Wis sales 
ale head of the economics depart field, succeeds Mr. Bannister at Min 
ment mn 1928 and waa elected to the neapolis 
board of director n 1031 H. J. Hilliard, former assistant 
(, 4. Ingersoll, president f Mus nanager at Minneapolis, will take 
Koges Philadelphia has beer Mr. Fraser's plac as manager of the 
th Atlant boar repla Green Bay fie'd 
Mr G W. B. Gallagher, former assistant 
. . . TBA merchandise nanager at Chica 
K. 4. tinaden, r administra will succeed Mr. H ard @S AS&IS 
aanistar at DD i k's arketir ant anag at Mir ay 
shor ( ay has been tra . . . 
I aa inager f t 
npe het supply enart K. BE. Copeland, president, Copelar 
o : o ‘ Stigler Okla started mar 
My ader 4. R. Gockel, Keting Gulf petroleun products ir 
who wa appoint . tant t obes June, 1950 He has tripled the siz 
Tulsa div t anager ast fa his territory, adding 10 service sta 
tions which gives him a total of 56 
* ) : retail outlets. Mr. Copeland is als 
W. T. Bannister, mana a ir planning to build two new bulk plants 


Minneay s Minr which will give h a total of six 


4 








bulk plants in operation 

Mr. Copeland, who started his oil 
company m a shoestring in 1935 
is a recently elected director of tne 
Oklahoma Oil Jobbers Assn 

Lee H. Tyler is vice 
Copeland Oil, and V. A. Cole is s« 


retary treasurer 


president of 


. . . 
New officers of Detroit Oil Men's 
Club are 
Jd A. Citrin, Citrin & Kolb, Ce 
president, Leonard Brenner, Fue! Oi) 


Corp., vice president; Martin Fried, 
Austin Oj Corp ‘ president 
Ray Friel, Friel Detroit C ecreta 


and Hareld Stanzell Socony-Vacu 
treasurer 


Robert J. Walerius of Minneapolis 
Twin Cities 
nanager of Pure Oil 

W. Darrell Lowe was named to r 
place Mr 


has been promoted to 


listrict 


Walerius as zone sales 


nanager 


« 


PEACE PIPE CLUB OF TWIN CITIES held its second annual meeting recently at Minneapolis. The club originated when Hiff Horn 


ing of the Northwest Petroleum Assn., 
ought to get together to smoke the pipe of peace each year 
W. Johnson, J. I 
floor, left to right: B. D. Dawson, F. L. Nordstrom, F. L. Plane, B. F 
H. Kopplin, Henry Casper, ]. B. McDonald, FE. I 


Atkisson, F. J 


Standing, left to right; J 
Locke, W. G. Baskerville, B. W. Smith. Kneeling at left is 1. B. Kingbay. Seated in chair, W 


decided that the oil business competitors who had been cutting each other's throats all year, 


P. Ford, G. Lee Taylor, P. H. Savage, ¢ 
H. Smith. Seated on 


Elisworth, T. H. Gemlo, F. J}. Schiefelbein, I 
Hadlick, and H. M. Whisman. Extreme 


center, Mr. Horning. Not shown is Don 


Dickey, who was busy telephoning when picture was taken 
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B. M. Hynes, former retail manager 


wf Shell's Chicago division, has been 
made retail managé f the com Wh a t h| 0 YO U 
pany’s New York div ! 

H. ©. Krass, who h er . 
Shell for 16 years is wil tr) 4 for in qd 
succeed Mr. Hynes as retail manage 
f Shell's Chicag 


meee §=6CONTAINER? 


4. A. Komich has been prom 
to assistant livision nanager 
the Newark division of American Oil 
Mr. Komich has been with Amer- 
can Oi for 18 years, and in his new 
position will handle retail sales for 
11 counties of northern New Jersey 
T. B. Campbell is division manager 
f American's Newark division 


Joe Seikora, Seikora Oil Co. Clem- 
ents, Minn., recently completed con 
struction on his new garage and 
service station. The building is 92 ft 
by 45 ft. and is located on a corner 
property 

Mr. Seikora organized his oil com- 
pany in August, 1946. He markets 
Champlin products 


J. N. Beard, a wholesale distributor 
for Standard Oil of Texas, at Marfa 
Tex., started his business as soon as 
he was discharged from the Army 


in 1945 

Born in Corpus 
Christi in 1917 
Mr. Beard moved 
to Alpine in 1920, 


where his father 


e 

T. A. Beard, mar ’ 

33—t> designed for leakproof safety 
Texas products 
Hegraduated 
from the Alpine 
high school, at- 
tended Texas A & 
M and received 


_— —one of 6 essentials you're sure 
inet of with Inland Steel Containers 


lege, Alpine After graduation, he 
joined Texas Standard in the sales 
department 


Every detail of Inland Steel Containers is designed with star 
features — from positive closures to protective beads, welded 
seams, and double-seam chimes — to give your products the 
He enlisted in the Army Air Corps unsurpassed protection of a leak-proof, sift-proof and air-tight 
in 1942 and received his wings in container 

1944. He served as a pilot at Big And that is just one of six basic essentials that make experi- 
Springs, Tex bombadier training : enced buyers consider Inland the best container source for any 
enter until 1945 product. Besides superlative design strength, you are sure of 
Ste Bence i6 snarcted te the fesmer . : the unmatched durability of steel . a variety of closures 
natie Sane af Teinaitintith. Ss to meet every need full color lithography that makes every 
container a “salesman” .. . protective Hi-Baked limings for 
. . . special product problems . . . and selection from a lime that is 

Floyd A. M. Taylor, owner of Tay- voaty compote 
lor Brothers Oil Co. Mt. Pleasant. Insist on a source that offers all these essential container 
Mids io & memeher éf the Meters features. Choose from Inland’s complete line of standard 
drums and pails, or submit your special problems to our engi- 


Club and is a past director of the neering staff 


Mt. Pleasant Chamber of Commerce 
T. Malcom McShea, manager of 


om 
Tayior Brothers is a member ot the CUTEST IET DILL LLL 
ee 


ae 


Chamber of Com- 


rerce, t s ro » Is Coun- 
merce, treasure r f the Isabella yur 6532 South Menerd Avenue © Chicege 38, Illinois 
ty Democratic Committee, a member 


of the Lions Club, and a member of Chicege e dorsey City i New Orleans 


the Mt. Pleasant City Commission = => = 
He served as mayor of Mt. Pleasant & it hers Fp ta a a 
n 1948 ai lo s — 4 4 

— Se Ns es News Se SS Bs 
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This Week 
Continenfal Oil Company 
Salutes ... 


William Lorentz 


Farmers Oil Station 
Staples, Minnesota 


His BACK HURT and his temples throbbed and his mouth 
was eternally dry. He'd lost all appetite for food. The 
room was either too hot or too cold. He was sick of 
reading and tired of being fussed with. Bill Lorentz was 
just plain bored 


Bill was a railroad man, confined to the hospital with 
a severe back injury. With nothing to keep his mind 
busy, he started listening to a proposition to invest his 
life's savings in an independent oil jobbing setup. Bill 
still claims he got into the oil business because he was 
flat on his back and couldn't help himself 


Bill Lorentz was reared on a farm near Wadena, Min 
nesota. Following service in the Army, in the First World 
War, he became Chief of Police in Wadena, but later 
joined the Northern Pacific Railroad at Staples, Min 
nesota 


After recovering from his injury, Bill returned to rail- 
roading. But he soon found that if he was going to pro- 
tect his investment, he'd better take over the oil jobbing 
business himself. Resigning from Northern Pacific, he 
hired a young man named Orville Garland and estab- 
lished the Farmers Oil Station in August, 1931 


Over the next 7-year period, Bill tried several brands 
of oil. But there was something lacking, something that 
held back the growth Bill knew the company ought to 
have. In 1938 he changed to Conoco Products 


Bill reports that, with Conoco, his gasoline sales in 
creased rapidly, his motor oil sales doubled and his 
grease volume tripled. This, he says, is because of the 
extensive national advertising behind Conoco in 
magazines, newspapers, billboards, farm papers, radio 
and now television. He was also able to call on the 
broader experience of Continental marketers, who were 
glad to advise him whenever he asked. He found that 
the Conoco Touraide brought tourists from all parts of 
the country to his own and dealer stations. And he re 








ports a big jump in oil sales following the recent intro- 
duction of new Conoco Super Motor Oil 


Orville Garland is now general manager of the com- 
pany, operating the station and supervising the other 
six employees 


The Lorentzes have a family of 10 children. One 
daughter keeps the company records, two are nurses 
and one is employed by the telephone company. Three 
children are in high school, three in grade school. Bill 
hopes that at least one of his husky sons will learn to 
like the oil marketing business and take over when he is 
ready to retire 

Continental Oil Company salutes Bill Lorentz, the 
man who thinks getting into the oil business was a lucky 
accident. He is typical, we think, of the thousands of 
independent jobbers in this country who, entirely on 
their own, are finding success and prosperity in marketing 
petroleum products. 


And we'd like more jobbers like Mr. Lorentz. If you 
are interested in building up a good, solid business with 
Conoco Products, write to the Continental Oil Company 
office nearest you, or to Ponca City, Oklahoma. If you 
are beyond reach of Continental's gasoline supply, why 
not increase your motor oil sales as so many thousands of 
other jobbers are doing . . . by adding the very successful 
new Conoco Super Motor Oil to your regular line. 
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E. W. Krele, general manager, As- 
sociated Co-op Services, Merrill. Wis., 
has an unusual hobby of square danc« 
calling 

Mr. Kreie is a member of the 
Chamber of Commerce, Lions Club 
Community Chest, and Community 
Concert 

Associated Co-op Services recently 
completed construction of a new serv- 
ice station 


4. F. Frye, general manager of 
Service Oil Cx Duncan, Okla., in- 
forms us that Service Oil just com 
pleted construction of new bulk stor 
age facilities at Duncan 

Mr. Faye is on the board of di- 
rectors of the Duncan Chamber of 
Commerce, is president of the Duncan 
Touchdown Club and is a former 
president and lieutenant governor of 
Kiwanis 





COMING MEETINGS 


JANTARY 


Northwest Petroteum Assen Hote Niec 
Minneapolis, Minn. Jan. 25-2¢ 
FEBRUARY 
National of Vrivate Meter Truck 
Owners, . Hotel Statler Washington 
Feb 2 
Missourt Petroieum Axssn., 
exhibit, Hotel President 
Feb 5-7 
ry Information Committee, Shamrock 
Houston 5 


nvention and trade 
Kansas City, Mo 


Pure OW 
Chicago 


Kentucky Petroleum Marketers Asen., annual 
? af 


trade show and vention. Hotel 
Lovisville, Feb. 20-21 
lowa Independent Off Jobbers Asen., Inc., Ho 
tel Fort Des Moines. Des Moines, Feb. 21-22 
Western Petroleum Hefiners Asan regiona 
Charilestor Hote Lake Charles 
25th anniversary 
convention, exhibits, Hotel Schroeder & Mil 
waukee auditorium, Milwaukee, Feb 27-28 


MARCH 

National Of) Jobbers Council, «pring meeting 

Shamrock Hotel, Houston, March 7-4 
Petroicum Institute, Division of Pro 

duction, Southwestern District, spring meet 
ing Hotel Beaumont Beaumont Tex 
March 7-9 

Texas Off Jobbers Assen. spring convention 
and refiners & suppliers exhibit, Shamrock 
Hotel, Houston, March 9-10 

iMineis Petroleum Marketers Assn., 
Hotel, Chicago, Mareh 13-15 

Ohie Petroleum Marketers Asen., annual meet 
ing and marketing exposition Deshler 
Wallick Hotel, Columbus, Ohio, March 20 
22 
22 


Shermar 


Petroieum Institute, [Division of 
Production, Mid-Continent District. Herring 
Hotel, Amarillo, Tex.. March 21-23 


APRIL 

Western Pet Refiners 

meeting. Plaza Hotel, San 
April 2-4 

Ofl-Meat Institute, annual convention and Ne 

tional Of! Heat Exposition, Navy Pier, Chi 

ago. April 2-6 


Asen., annua 
Antonio, Tex 





P i . Division of Pro 

duction, Eastern District Deshler -Wallick 
Hotel, Cotumbus, Ohio, April 3-5 

National Truck Oarriers, third mid-year 
meeting, Boca Raton Club, Boca Raton, Fla 
April 5-9 

Michigan Petroleum Assn., Detroit-Leland Ho 
tel, Detroit. April 10-11 

Association of Eastern Petroiecum (redit Man- 
agers, annual meeting, New York. April 16 
18 

American Seciety of Labrication Engineers, 
national convention, Bellevue-Stratford Hotel 
Philadelphia, April 16-18 





P Asen., Inc., 
Spring convention, Oliver Hotel, South Bend 
April 23-26 
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ELECTED OFFICERS of South Carolina Oil Jobbers Assn. at group's meeting in Col 


umbia, S. C., Jan. 4 were, left w right: W 


tary-treasurer; Henry F 


Heinz, Central Oil Co., Columbia, secre 


Duke, Willard Oil Co., Spartanburg, president; and W. Alex 


Wier, Charleston Oil Co., Charleston, vice president 


L. R. Ritts became a real Santa 
Claus this year to the people of 
Erie, Pa.. where he operates as a 
Sinclair distributor 

Mr. Ritts was concerned about the 
slim Christmas in store for many 
G. Ls, since the threat of war forced 
cancellation of furloughs and the 
rail embargo curtailed deliveries of 
packages 

As the Christmas drew 
nearer—-he hit on a plan. Why not 
use one of his trucks fo transport 
gifts to an Army camp” Many G 
I.'s from Erie were stationed at Camp 
Atterbury, Ind. and in fact, one of 
his employes, Heary Wildermuth, had 
a son stationed at Atterbury 

Mr. Wildermuth soon found him- 
self in charge of “Operation Santa! 
The people of Erie did not need en- 
couragement to send gifts to the 
boys—local merchants donated crates 
of food, and the National Guard 
Auxiliary added six pianos to the 
load 

4. R. Tucker, Sinclair area manager 
in Greensburg, Pa., donated cartons 
of lighter fluid. A dairy farm gave 
100 gals. of ice cream, and an extra 
truck to help carry gifts 

The trucks were given a police 
escort to the city line as Mr. Wilder- 
muth began the 450 mile drive to the 
camp 

Mr. Ritts says “Operation Santa 
proved to be a complete success 
for the boys at camp and the people 
in Erie 


season 


. . . 

C. E. Brown organized the Brown 
Oil Co., Jasper, Tenn., in September 
1949. Now handling Pan-Am prod 
ucts, Mr. Brown's son-in-law, J. M. 


Brysen is helping him operate th: 
company 

Mr. Brown is former sheriff of 
Jasper and former county board tax 
examiner 

Gussie A. Bade, Bade Oj] Co 
Owensville, Mo recently added a 
complete TBA line Mr. Bade mar 
kets D-X petroleum products 

He is a member of the Gasconade 
County Fair Board, a member of the 
Lions club and the Boosters Club 
and has served several terms on the 
Owensville Park board 
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: Douglas E. Burroughs—Heads Petroleum Credit Men 


Douglas E. Burroughs, general credit manager of Shell tefore coming east in 1941, Mr. Burroughs served as 
OU in New York, and new president of the American a director of both the Portland and Seattle associations 
Petroleum Credit Assn., has spent 23 of his 30-year oil f credit men 
ndustry career working on credit problems In 1941 he was made assistant general credit manager 

A former vice president and director of the credit as at Shell's head office in New York, and in 1946, was pro 

4 sociation, Mr. Burroughs believes oil companies and job moted to the post of manager, his present position 
bers can train service station dealers to do a better job Mr. Burroughs is a former director of the New York 
f selecting good candidates for credit cards He has Credit and Financial Management Assn., and has been 
taken the lead in a campaign to cut down credit card chairman of the New York Petroleum Credit Group for 
rejections by lucating dealers on what constitutes a two terms. In addition, he is a member of the Advisory 
good credit risk Council of the Eastern Petroleum Credit Group 

Born Aug. 4, 1901, in the little gold mining town of He served overseas during World War I and rose from 
Ouray. Cok present population 951), Mr. Burroughs private to captain in the 41st Infantry Division. Dur- 
started his business career with Shell in 1920 as a ng his stay in France, he attended the American 
stock clerk in the company’s Portland, Oreg., office In Expeditionary Forces University at Beaune. After the 
1927 he was made district credit manager. After a term war, he returned to the United States and continued his 
as a traveling auditor he became successively assistant education at Holmes College, in Portland 
credit manager and credit manager for Shell's Seattk Recently married, he and Mrs. Burroughs live at 90 
division office Schenck Avenue, Great Neck, Long Island 
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SERVICE STATION CONSTRUCTION 
AND MAINTENANCE BODY 


Brownie custom builds truck bodies to 
fit the job. This one, specially designed 
for Standard Oil Co. of Indiana, pro- 
vides a compact and complete portable 
shop for service station maintenance 
and construction work. There are con- 
24 Righd tail gate supports vise mount venient compartments for tools and re- 
placement parts, and the body also will 
accommodate bulky construction ma- 
4/Space for 10 or 20 barrel underground terials, pumps, and even one 10 or 20 
tank, 7 or 8 crates service station pumps barrel underground tank 





lJ Reghovdble igGder-carriers 


3/ Storfge for picks, shovels, crowbars 


nutbolts, and fittings 
asuring bucket 
bingé, brushes, and misc. pipe mat gs ond pipe ports 
Dy6wers for tools and gaskets SCayfies calibrating bucket 


eplacement meters and pumps hannel for vise mount 


BROWN STEEL TANK COMPANY 


2901 FOURTH STREET SOUTHEAST + MINNEAPOLIS 14, MINNESOTA 





it pays to sell 


SUN 


WINTER 


A Complete line of Finished Oils ‘Blending Oils-Greases € Bases 


UNDER YOUR OWN BRAND NAME 


SUN OIL COMPANY * Philadelphia 3, Pao. Coneda: Sun Oil Compon , Toronto ond Montreal 





